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Should Read This Book 


It treats of economical, time-saving methods of 
mining and rehandling sand and gravel. It con- 
tains over forty photographs showing how this 
class of work is done in various parts of the 
country, and the universal use for this purpose of 
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| ditions are wholly dependent upon Automatic Buckets. 
From the time the material is mined until it is delivered at 
the point where it will finally be used, the Automatic 
Bucket is the one indispensable machine for handling it. 
We are Bucket Specialists. We build a type of Bucket 
exactly suited for any operating condition, one that is 
rugged in design and construction, efficient under all con- 
ditions of service and economical in upkeep. 


Hayward Buckets have been tested by over thirty years of 
world-wide service. 


Write now for this free Pamphlet 607. You will find much of interest to you 
in its pages and it may show you how to lower your digging or handling costs. 


BUILDERS OF DIGGING MACHINERY 
The Hayward Co. 52 Church Street, New York, U.S.A. 
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“PENNSYLVANIA’ 


For Crushing and Pulverizing Lr 
Hammer Crushers Limestone, Sram, Mari, Shale, Es: 














Giant BELT for Your Drives 
Granite BELT for Your Elevators 
Supremo BELT for Your Conveyors 


Main Frame « ue Steet ma an ¥ Soc cket”’ Self aligning Bearing 
forged Steel Shaft; »e] Wear Liners; Cage adjustable by har 
wheel while C —-4 - - > runni n 


No other hammer Crusher é, such a big Safety Factor 





: Pennsylvania Crusher Co. 
Patented New York PHILADELPHIA Pittsburg 























WHY? ASK US. 
CONSISTENT ADVERTISING 


Revere Rubber Co. UNLIKE THE PROVERBIAL ROLLING STONE 
BOSTON NEWYORK CHICAGO © NEW ORLEANS PHILADELPHIA GATHERS MOSS 












































Clinchfield Portland | - RUGGLES- COLES DRYERS 


. STATIONARY AND PORTABLE 
Cement Corporation “Built to Dry at the Lowest Ultimate Cost”’ 


General Office and Mills: 


Kingsport, Tenn. 





| 
“The Acknowledged New Standard of the South” | 
| 
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Annual Capacity 
Seven different types of dryers in many sizes and 
1,500,000 Barrels | special dryers designed and built to meet unusual con- 


ditions. We are now drying 67 kinds of posage 
among them sand, rock, gravel, gypsum, coal, clay, ete 





Sales Offices: Our many years of experience is at your service 
KINGSPORT, TENN. | ° ° 
1305 Union Trust Bldg. 908 Com’! Bank Bldg. 413-15 Am, B’k & Tr. Bldg. | Ruggles-Coles Engineering Co. 
CINCINNATI, OHIO CHARLOTTE, N. ¢ SAVANNAH, GA CHICAGO OFFICE, . 50 Church Street 


McCormick Bldg. NEW YORE 






































Daily Capacity MORE THAN FIFTEEN YEARS OF SATISFACTION Daily Capacity 
9000 Barrels —— 9000 Barrels 


FOUR PLANTS: 
ALPENA, DETROIT, WYANDOTTE and CLEVELAND 


HURON and WYANDOTTE 


Great Water and Rail Facilities 
Best Serve the Entire Middle West 


EVERY BARREL TESTED AND GUARANTEED 
SOLD BY THE BEST DEALERS USED BY THE BEST BUILDERS 


pean Main Offices: 1525 Ford Building, Detroit, Mich. so 
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A FEW REASONS 


why it will pay YOU to investigate 


Stedman’s Improved Roller Hammer Pulverizer 


MANGANE 


q Large capacity. a 
@ Uniform product obtained. s2--f 


@ Small amount of horse 
power required. 


@ Long life of the hammers. 
-@ Strong, rigid type of screen. 





@ Low cost of repairs. 


The Latest Improvement in Grinding Machinery 


This machine is the result of four years’ experimenta- 
tion under the supervision of expert engineers who have 
made a specialty of the crushing and pulverizing business, 
and 30 years of crusher manufacturing experience is built 
into it. For pulverizing all hard and abrasive materials 
this machine is the simplest and the most powerful ever 
offered to the trade. 


Hammers. Six round manganese steel hammers are 
suspended at the:end of manganese steel arms which are 
attached to cast steel discs that are keyed to the shaft. At 
the point where the arms are joined to the disks, there is a 
phosphor bronze polygonal block, which allows the ham- 
mers to be moved forward or backward for the purpose of 
taking up the wear of the hammer, or for regulating the size 





of the product desired. 


The hammers are but one feature of the Stedman Pulverizer. Write today 
for further information as to why it means economy and efficiency for you 


Stedman’s Foundry & Machine Works 


Established 1834 AURORA, INDIANA, U. S. A. « 


(Manufacturers of disintegrators, pulverizers, grinders, mixing machines of all kinds, Dump Cars, Shaker and Revolving Screens, Ele- 
vators, Conveyors, Pulleys and Sprocket wheels. Designers of complete crushing, grinding, mixing and screening plants. ) 
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MAXECON 


Means MAXimum of ECONomy 


Years of experience with the assistance of our hundreds of customers has found 
THE SOLUTION OF GRINDING HARD MATERIALS. The MAXECON 
PULVERIZER combines highest EFFICIENCY, greatest DURABILITY and 
assured RELIABILITY, Uses the LEAST HORSE POWER per capacity. Em- 
bodies the features of our Kent Mill with improvements that make it MAXECON. 


WE DO NOT CLAIM ALL of the CREDIT 
for this achievement 
















We have enjoyed the valuable suggestions of the engineers of the Universal Portland Cement 
Co. (U. S. Steel Corp.), Sandusky P. C. Co., Chicago Portland C. Co., Marquette Cement Mfg. Co. 
Western rv. C. Co., Cowham Engineering Co., Ironton P. C. Co., Alpena P. C. Co., Castalia P. C. Co., 
Pennsylvania P. C. Co., and many other patrons. 


THE RING WOBBLES 


The FREE WOBBLING POUNDING RING instantly and Automatically ADAPTS its position 
to the variations of work. 


Its GRINDING ACTION is DIFFERENT than any other; besides the STRAIGHT rolling 
action of the rolls, the SIDE to SIDE motion of the ring makes the material subject to 
TWO crushing forces and DOUBLE OUTPUT results. 


le Tl ccc ec MAN ec ccc 
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For Dry Screening Gravel 


we make the most up-to-date ma- —& 
chine on the market. Simple and 
Inexpensive. 


WWI 


Desert 11110111041 


A New Jacketed Type of Cone 
Screen for Washing Gravel. A 


Perfect Screen. 


AN AATAITTATV TTS EAA 


Complete Gravel Washers of Any 
Size. Successfully used in several 
of the largest gravel plants in the 
United States. 


AANA OAHU A tH 


PATENTED 
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Another of Our Prod- 
ucts that Can’t be Beat 


Johnston & Chapman Co. The O’Laughlin Screen | 
2921 Carroll Avenue, CHICAGO ae ae 


See Illustration 


ST AALLLVAALL PAL RARE LL ALAA 





LLL HPAL 














eereen ore : AP PER A RARER RRR-RR-RRRAEP APS PRRRRFRRRRRRRR-RRRRRRRRRRRRRPOOOSS 

© SCREEN SECTIONS for ALL SIZES of REVOLVING SCREENS 
= CONICAL SCREEN SHELLS Everything in Screens Made Right, for 
= FOR GRAVEL WASHING PLANTS Crushed Stone, Gravel, Sand, Clay, Ore, Etc. 
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THE NEW WoRKS OF AN OLD COMPANY 


OUR INCREASING BUSINESS HAS DEMANDED LARGER QUARTERS FOR THE MANUFACTURING 
OF THE GIANT GRIFFIN, BRADLEY THREE ROLL AND BRADLEY HERCULES MILLS. OUR NEW 
WORKS AT ALLENTOWN, PA., ARE IN FULL OPERATION AND OPEN FOR INSPECTION 


Ry BRADLEY PULVERIZER CO. 


BOSTON, MASS. WORKS: ALLENTOWN, PA. 
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Coal—Limestone—Hydrated Lime 
Phosphate Rock—Clay— Gypsum 


Any one grinding these materials or similar ones should 
investigate the advantages and economies produced by the 


RAYMOND eS SYSTEM 


which is used’ as a standard for the grinding of these materials in more than 
150 plants throughout the country. 

The results obtained by the Raymond System have proved that this 
system of fine grinding is the most desirable and economical. 

The Raymond System is a complete unit in itself as it takes the raw 
material direct from the storage bins, pulverizes it and delivers the finished 
product to sackers or next point in process of manufacture. 

No screens, conveyors or elevators are necessary as the material is 
air-bolted to obtain the required fineness and the same air carries the fin- 
ished product to the storage bins. 

And the whole operation is Absolutely Dustless. 

The extent of the economies produced by this method in many plants 
is astonishing. It cuts down that big item of expense, Repair Cost. 

What is it worth to you to cut down the grinding costs in your plant? 

Raymond System will do it, let us prove it. Send for our Book. 
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We design special machinery and methods for Pulveriz- RAYMOND BROS. IMPACT PULVERIZER COMPANY 


ing, Grinding, Separating and Conveying all powdered ec RE pe = ‘a aoigua CIBCAGO, EL. 
products. We manufacture Automatic Pulverizers, Roller beastie : 4 | 

Mills, Vacuum Air Separators, Crushers, Special Exhaust oT EE Ee ie een 

Fans and Dust Collectors. SEND FOR OUR LITERATURE. oN a EPR SE nL 
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Enterprise Noiseless Mixer Ehrsam Calcining Kettles—Built in 5 sizes—6-8-10-12-14 
feet in diameter, having capacity of from 3 
tons to 20 tons to the charge 








Jaw Crushers Built in all sizes up to 24” x 34” 
jaw opening. Rotary Fine Crushers 
in sizes up to 42” inside 
. Horizontal and Vertical Heavy Duty Grinding Mills diameter. 


The J. B. Ehrsam & Sons Mfg. Co., ENTERPRISE, KANSAS 


Manufacturers of Plaster Mill Machinery, Conveying, Elevating and Power Transmission Appliances 
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OUR SINGLE ROLL CRUSHER 
IS AS SIMPLE AS CAN BE 


iy easily fed, makes less finés than either a Gpeehery. or Jaw. Capacit 
6 to 500 tons per hour. For crushing Limestone, Dolomite, Hard Roc 
Phosphate, Cinders, Etc. Screens of all descriptions. Washers for dirty stone. 


Ask for Information 


McLANAHAN-STONE MACHINE CO., Hollidaysburg, Pa. 




















BACON * FARREL 
ORE & ROCK 
CRUSHING ~ WORLD KNOWN 


ROLLS-CRUSHERS 


RLE C.BACON, ENGINEER 
HAVER EYER BUILDING, NEW YORK 























The Fuller-Lehigh Pulverizer Mill 
A Complete Self-Contained Unit 
The most economical mill for producing 
Agricultural Limestone 


Reduces lump rock to 
20, 40, 60, 80, 100, 
or 200 mesh. 

Requires no outside ac- 
cessory equipment. 

Requires no overhead 
shafts, drives or 
screens. 

All material discharged 
from mill is finished 
product. 

No inside journals or 


bearings. 
No inside lubrication. 
Uniform feeding sys- 


tem. 
Constant and free dis- 





Built in sizes to meet the requirements of your trade. Grinds 
rock to meet the specifications of all Agricultural Experiment 


Stations. SEND FOR CATALOG NO. 70 


Lehigh Car, Wheel & Axle Works 


Main Office and Works: Catasauqua, Penna. 




















The Success of A. C. Steel Frame 


84"x66" Jaw Crusher 


Is Due to Its Improved Design 
Embodying the 


Vertical Swing Jaw 


As Illustrated by a Comparison of Receiving 
Openings, Inclined Versus Vertical Swing Jaw 














—————— 


Sketch No. 1: Sketch No. 2: 
Allis-Chalmers Vertical Swing Jaw Old Inclined Swing Jaw 


Improvements in Feeding 


Sketch No. 1 shows a block of stone 4’-6”x6’-6”, as it would 
naturally be delivered to the crusher. Note that the stone strikes 
the moving jaw at a point considerably below the fulcrum point and 
within the crushing zone. A stone in this position will be crushed, or 
positively forced into the crusher as the reaction from the surfaces 
at points A and B intersect each other, thereby preventing any ten- 
dency to lift the stone out of the crusher. 

Referring to Sketch No. 2, where a block of stone of the same 
size is shown, note that the stone strikes the moving jaw near the 
fulerum point, where there is little motion, entirely outside of the 
crushing zone, and above the jaw plates. A stone in this position 
will not be crushed, as the reaction from the surfaces at points C and 
D do not intersect, and the tendency of these forces is to lift the 
stone out of the crusher. 

In Sketch No. 1 the stone has to turn only 20 degrees to rest flat 
against the stationary jaw, while in Sketch No. 2 the stone must turn 
45 degrees to take the same position. 

Note the difference in height of the two types of crusher, measur- 
ing from top of foundation to top of stationary jaw plate. Also 
note that with construction shown im Sketch No. 1 there is much less 
chance for material to jump over top of the moving jaw. 


Improvements in Operating 


When taking up wear of jaw plate or inserting new plates, both 
back and front toggleg as well as the shims behind togles block 
are readily freed on account of the tendency of the vertical swing 
jaw (Sketch No. 1) and of the pitman to swing forward because 
their center of gravity is located behind their respective point of 
support. 


This is an important operating feature considering the great weight 
of the affected parts. 


SMALLER JAW CRUSHERS DOWN TO LABORATORY SIZE 


Complete Rock Crushing Plants 
and Cement Mills — Power Plants — 
Electric Motors—Gates Gyratory Breakers 


Allis-Chalmers 


Manufacturing Company 
OFFICES IN ALL PRINCIPAL CITIES 
MILWAUKEE, WISCONSIN 


For All Canadian Business 
Refer to Canadian Allis-Chalmers, Ltd., Toronto, Ont. 
FOREIGN REPRESENTATIVES—Chile and Bolivia: Mark R. Lamb, Huer- 
fanos 1157, Casilla 2658, Santiago, Chile. Europe, East Indies. ete.: Fiat _ 
Keen, 732 Salisbury House, London Wall, Loadon, England. South A 
Herbert Ainsworth, P. O. Box 6659, Johannesburg, South Africa. 
er R. Perrot, 883 Hay St., Perth. W. nd 204 Clarence se Sydney, 
‘ — America, China, Phiitppine” Islands, Japan; American 
Trad ng Co 
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Over 
4000 


. 
Wien “7 Lump Lime Crushers and Grinders 
* ! 


We specialize in extra heavy crushers for lump 
lime—for hydrating or for agricultural work 


SPECIFICATIONS 


VOUUUEUEUUUEUECOCEOREOCEEOEETEEEEEEEEEEEEEEE ET EE EEE EEE 
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: CAPACITY TONS | CAPACITY TONS | 

a heahousenanial HOUR TO \” HouRG6 MusH. | =? | ois an fbr we ~~ 

No. 1 7000 Ibs. s8—10 6—8 __ 20—25 National Lime & Stone Co. 
No. 2 8500 Ibs. _ 10—15 8—10 30—35 . 8. Gypsum Co, 

No. 3 ~ 12000 Ibs. _ = 12—15 40—50 Tidewater Pt, Cement Co. 




















= The Williams Patent Crusher & Pulverizer Co. 


ALSO MADE IN SIX LARGER SIZES ——WE ALSO MAKE A FULL LINE 
OF LIMESTONE CRUSHERS AND GRINDERS. WRITE FOR BULLETIN No. 4 


General Sales Dept., Old Cie Bldg. Cmacase, ILL. 
2705 N. Broadway, ST. LO MO. 
268 Market St., SAN FRANCISCO, CAL. 
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STURTEVANT MACHINERY 





CRUSHERS 


select properly. It consists of: 


Thirty Years of Practical Experience has taught us that no one machine is adapted to all purposes. 
Customers expect correctly designed machines for their special work. Our large line enables one to 


CRUSHERS—For coarse, medium and fine work on hard or soft rock. Jaw, 
Rotary and Hammer design. 

CRUSHING ROLLS—Coarse, medium and fine. Hard or soft rock,—wet or dry. 

RING-ROLL MILLS—For pulverizing hard materials. 

EMERY MILLS and HAMMER-BAR MILLS—For pulverizing softer materials. 

SCREENS—lInclined Vibrating and Rotary for fine or coarse work—wet or dry. 


Sampling Crushers, Rolls, Grinders and Screens. Send for Catalogue. 


GRINDERS SCREENS 








NEW YORK CHICAGO 





STURTEVANT MILL CO., Boston, Mass. 


DENVER PITTSBURGH LONDON, ENG. 























The Ring 


as used in the 


American 


Ring 























is made of Man- 
ganese Steel. 


has 64 sq. inches 
of crushing sur- 
face on its tread, 
no square cor- 
ners to wear off | 








Pulverizer | / | LEWISTOWN FOUNDRY & MACHINE CO. 


Weight, 27 Ibs., Builders of heavy duty crushers and glass sand machinery ; 


9-Foot Dry Pan ; 


LEWISTOWN, PA. 


Glass sand plants equipped complete 
WRITE FOR PRICES AND CATALOG 








—crushes by 





impact, grinds by attrition and compression in combination, its 
adjustment controlled by centrifugal force, its striking force 
equals 1 ton, its centrifugal force equals 134 tons, applied 10 
times per second at any given point, reduces speed of the Pul- 
verizer to 600 R. P.M. 





Presents an unequaled Crushing and Grinding factor 


The American Ring Pulverizer 


is superior—Saves power and 
upkeep, grinds faster and finer. 


Send for Catalog No. 21 


_ AMERICAN PULVERIZER COMPANY 


East St. Louis, Illinois 























THE C. O. BARTLETT & SNOW CO., Cleveland, Ohio 


We make the 
largest or 
oO 


MECHANICAL 
DRYERS 


_ , ey i 
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We are also Engineers and Manufacturers of 


Car Hauls P Bulv a : 
Crushers ani verizers Mining hinery 
Drop Forged Chain ixing Machinery 


Elevators and Conveyors Sand Plants 
Soft Mud Brick Machinery Screens 
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CHICAGO 


New York Office: 50 CHURCH STREET 


We manufacture:—Road and Elevating Graders, Scarifiers, Road Rollers, Quarry Cars, Dump 
Wagons, Stone Spreaders, Street Cleaning Machinery. 





AUSTIN GYRATORY CRUSHERS 
Made in Eight Sizes 

e 50 to 5000 Tons Per Day ) 

Plans and Specifications submitted and expert advice free on 

any problems involving rock-crushing or earth-handling. 


AUSTIN MANUFACTURING CO. 


Canadian Agents: MUSSENS, Ltd., Montreal 

















Nippers—17 x 19”, 18 x 26”, 20x 30’, 24x36” and 26x 42” 


Jaw and Rotary 
CRUSHERS 


For all Rocks and Ores Softer than Granite 


GYPSUM MACHINERY — We design modern 
Plaster Mills and make all necessary Machin- 
ery, including Kettles, Nippers, Crackers, 
Buhrs, Screens, Elevators, Shafting, etc. 








Special Crusher-Grinders for Lime 





Butterworth & Lowe 


17 Huron Street, 


Grand Rapids, Mich. 





























Record of 48-Inch Crusher for a 
Period of Approximately 11 Months— 


Operating labor.... 


Repair labor ..... oes tray Jaina aanvien’. Ce 
Material for repairs é . a ; admis els .++ 00280 
POE -bseacdcas se : ‘ : SS ST ee oe gee 

DED cbtetucbekahbeace el Sa ae .$0.01598 
Less extraordinary items..... bes - 00228 
Conek wee MOOR GOMRIIIGNR ain okie bores Se cc dnc cciccccscubns $0.013870 


No. 1 Crusher ran 4,892 hours and crushed 197,640 tons of ore. One pair 
of discs ran 3,453 hours, crushing 155,385 tons at cost of $0.0014 per ton 
for discs. 

No. 8 Crusher ran 4,462.5 hours, and crushed 200,812.5 tons ore. One 
pair discs ran 4,462.5 hours, crushing 200,812.5 tons at cost of $0.00109 per 
ton for discs. 

Crushers handled 45 tons per hour, crushing 3 in. to % in. and requiring 
35 horsepower each. 





Eventually Symons Discs 














MANUFACTURED AND SOLD ONLY BY 


CHALMERS & WILLIAMS 


New York Office, Equitable Building 
1450 Arnold Street, Chicago Heights, Illinois 
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The Strength to Endure 


This is the quality you 
get when you buy a 


4 





K-B Pulverizer 


It is built entirely of steel and is lined throughout with 
manganese hardened steel plates. The service of the 
hammers is multiplied by four by a simple device, which 
makes them adjustable to compensate for wear. 


This pulverizer has been designed to fill the need for a strong, 
practical, and efficient hammer-mill. Using only 10-15 H.P. the 
No. 1 will reduce 4-7 tons of stone, or 8-13 tons of lime per 
hour. The No. 2 has a proportionately high capacity and low 
power consumption. 


The interior of the machine is readily accessible, for our 
sereen slides out of the lower casing like a drawer. 


Write today for catalogue 


K-B PULVERIZER CO., Inc. S.”y35c% 














BUILT for SERVICE and DURABILITY | 
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Crushing Machinery 
Built to Meet All Demands 


mevicenme cannes rneeeng citi) t ee 


Large eccen- 
tric bearing. 
Spider ar - 
ranged for re- 
moval of the 
concaves 
without dis- 
mantiing the 
crusher. 


Water-cooled 
pitman and 
pitman  bear- 
ings. Remov- 
able bushings 
in pitman and 
pitman bear- 


ings. 





Bullt In sizes from No, 2 up to No. 10. 





Bullt in sizes up to 66” x 86”. 


Shaft sus- 
pended at 
point of least 
motion. 


Cast steel 
gear and pin- 
ion. Remov- 
able counter- 
shaft bearing. 


Large open- 
Ings allowing 
steam shove! 
operation. 


eRevergesemnaeeane rovereenterentieveneceniat 


Traylor Engineering €& Manufacturing Co. 


Works: 


Allentown, Penna. 


Eastern Office: 24 Church St., New York City; Western Office: Salt Lake City 



































. 
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LAIDLAW 


Feather Valve 


COMPRESSORS 


include features which greatly increase the return 
heretofore possible for money invested. These ma- 


chines have 


established notable 


operating costs. 2 Ms : 
Described in detail in Bulletin L-530-58. 


Write for a copy 


records for low 


International Steam Pump Co. 


115 Broadway, New York 


Laidiaw-Dunn-Gordon Plant 


Branch Offices in All Principal Cities 


Works: Cincinnati, O. 


1,231.2 

















Advantages of Our 


Portable 
Rock Crushing 
Outfit 


The elevator is 16 feet 


long (Standard length)—and is. 


typical of “Webb City,” as there are 
no other elevators on the market that are 
similar. The elevator does not fold, but is 
laid back over the crusher by means of 
a worm and gear arrangement, thus 
eliminating the old troublesome points 
of the folding type. Another important 
feature is the distance from the 
ground to the feeding platform— 
only 48 inches on most of these. 
crushers— 
this being 
approxi- 
mately a 
foot lower 
than on any 
others. 









Webb City & Carterville Foundry & Machine Works 


Main Office: WEBB CITY, MO. 























No Idle 


Teams Here 


ras 





Loading Two Wagons at One Time 
With a JEFFREY 1916 Model Self- 
Propelling Wagon and Truck Loader 


The Jeffery Loader picturei above is a Type A-15 driven by a 
gasoline engine, and is wor.cing in a gravel pit in Canton, Ohio. 


By means of a special Two-Way Chute, two wagons may be 
loaded at one time. Different size products may be obtained 
by changing the removable screen. 


This machine is proving very satisfactory, the savings it has 
effected in loading and screening their Sand and Gravel will 
soon pay for it. 


Bulletin No. 165-35 has many splendid testi- 
monials and full details of our Standard Load- 
ers to suit various conditions and materials 


The Jeffrey Mfg. Company rotitra Sixter Columbus, Ohio 


New York Philadelphia Chicago Milwaukee Boston 
Pittsburgh Birmingham Denver Montreal 
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The Brainard Pulverizer 




















Fits Easily Into An Into Any Plant Design 








Pulverizer No. 2 
RES ene 10” x 8%” 
ME Gs x «00-40 «che Wale’ 1000 
SRG 0's wins 0 unsie eas oul 22 
OS rrr 6” x 16” 
Capacity Per Hour.8 to 25 Tons 
WE asd 6 Sree caceres 5200 Lbs. 
Any Engineer or Superintendent 


can trace this drawing and fit in 
his design. scale 4%”=1 foot 








It occupies small space, is com- 
pact, economical and efficient 


Made in Four Sizes 


Positively does not grind the material. Works by impact only 
and will handle either wet or dry feed. All principal wearing 
parts are made of best grade of manganese steel, and casing 
is steel lined throughout. 


Write for further information 


Midland Crusher-Pulverizer Company 
Old Colony Buildnmg, CHICAGO 














YOUR PAN NEEDS 





inquire about. 
A poor pan is 
anexpensive 
proposition. 
Its inefficiency 
shows in the 
quality of your 
product and the 
size of your re- 
pair bills. It 
also limits your 
capacity by 
handicapping 
the rest of the 
equipment. Real 


HIS pan is the identical pan required for your plant and it should 
speak to you convincingly of our pan quality. It has.put many 
Sand-Lime Brick Plants on a paying basis and will make 

money for you. There is no line of pans made which will compare 
with the “Built Right, Run Right” line and your needs can be fully 
taken care of from our peerless line. We build pans with a range in 
size and capacity to meet any need. These pans 
are adapted for all the work that any pan will do. 
We have them in both belt and motor drive and 
will be pleased to give you any 
points on our pans that you may 








AO, 


economy would suggest that your pans be the best possible. We 
will be pleased to talk pans or any other equipment with you. 


We Build Complete Equipments for 
Sand-Lime and Clay Brick Plants 


The American Clay Machinery Co. 


Willoughby, Ohio, U. S. A. 





























You Wouldn’t 


order a duplicate crane if the first wasn’t satisfactory? 
Neither would the Niles Sand, Gravel & Rock Co., 
Niles, Calif. 














We have their order for a second “Ohio” crane—they have 
given the first “Ohio” three years’ hard service test, and 
it made good. 


90% of the “castings” are basic open hearth steel 
Write for Catalogue No. 11 


Ohio Locomotive Crane Co., Poplar St., Bucyrus 0. 


30 Church St. Edward R. 


Bacon Co. 
Fisher Bid Ch Contractors Equip’t Co... 
rume Life e N. C. 


Oliver Bidg Pi 950 Rockefeller Bidg 
Kelly, Powell, Lid....Winnipeg, Montreal 


‘Plymouth Gasoline Locomotive Is So 
Simple to Run,” Says Fleigle, “My 
8-Year-Old Son Handles It’’ 


Frank Fleigle, brickmaker of Morrisonville, Ill, knows the 
Plymouth Gasoline Locomotive is “fool-proof,” for Fleigle has 
proved it by letting his 8-year-old son run one he installed 
more than a year ago. , Fleigle’s son not only starts and stops it, 
but negotiates a 10% grade and handles the “Plymouth” with ease. 


















From an Actual 
Photograph 











“] Don’t N t Need a Licensed Engineer 
with the Plymouth,” Says Fleigle 


“The elimination of gears and clutches makes the ‘Plymouth’ not 
only fool-proof, but solves my haulage problem, for your friction- 
drive locomotive is cheaper to run than feeding two horses, and 
think what I can do with it!” 


Plymouth Gasoline Locomotives Are Cheapest 
to Buy—Cheapest to Operate 


The first cost of the Plymouth is less than any other 
industrial locomotive and it will do more work, last 
longer and perform its duty cheaper than any gasoline, 
electric, steam or compressed air locomotive on the market. 


. 
An Easily Read Pamphlet— 
>. 
Fleigle's full experience 
Yours for the Asking "ic'*"ss, Sui), czpertenes 
many others, showing actual cost and data, will be sent 
anyone upon request. It is worth anyone’s time reading 


THE J. D. FATE COMPANY 


210 Riggs Avenue - : - PLYMOUTH, ber = 
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The 


Toepfer 
'Hydrator 


Steel Screens 











was two years in continuous use at 
one plant working ten hours daily 
before being put on the market. 
Another machine installed last sea- 
son will pay for itself in one year at 
saving over 


its present rate of 


former methods. This machine was 
started by an inexperienced man and 
turned out a first class product from 
the very first day. THAT SHOWS 
THE SIMPLICITY OF THE 


TOEPFER HYDRATOR. 


W. Toepfer & Sons Co. 


MILWAUKEE 














ih 














183 Broadway 


ELEVATOR BUCKETS, STEEL TANKS, ETC. 


W. TOEPFER & SONS CO. 
Milwaukee, Wis. 


ESTABLISHED 
1855 


weeaas 5) 


PERFORATED METAL 


Iron and Steel Work 















































HYDRATED LIME 


Its Marvelous Increase In Consumption 


























The Kritzer 
Service 


Any lime can be successfully 
hydrated by our process; but 
whether your lime can be hy- 
drated and successfully mar- 
keted is another question. We 
study your proposition and the 
possibilities of its commercial 
success, and advise you accord- 
ingly. Our ten years’ experi- 
ence in the business is a valu- 
able assistance in this. Ours is 
not a mail order proposition. 
We investigate our customers’ 
proposed plant thoroughly be- 
fore we will enter into a con- 
tract with them. We turn down 
more prospects than we advise 
to go into the business. We 
can’t afford to have any fail- 
ures. Our customers’ success is 
our success. 


WRITE TO US 








Are You Meeting the Increasing 
Demand for Hydrated Lime? 


There is nothing forced or unnatural about the growing 
popularity of this product. It is a natural growth resulting 
from a widespread awakening to the advantages of Hydrated 
Lime for a variety of uses—as waterproofing for Concrete, 
in wall plaster, and in almost every case where lime is called 
for. In hydrated form it is weatherproof, more easily hand- 
led, and better adapted to modern methods, both of commerce 
and construction. A continued growth of the demand may 
therefore be expected. 


The Kritzer Way 


insures a product which will hold a continued place for itself on the market. 
complete, designed by our own expert engineers to meet your local conditions and turn out a uniform 
grade of Hydrated Lime of the highest standard, and with the greatest economy in cost of produc- 
tion. The Kritzer Continuous Hydrator, and the accessories installed with it, are the recognized 
standards in this line. 


THE KRITZER COMPANY Chicago, Ii. 








KRITZER CONTINUOUS 
PROCESS 


We install plants 
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THE ERIE The Dependable Shovel 


Just Another Bit of Evidence 


The McLean Construction Co., Waverly, Ohio (home office, Pittsburgh, Pa.) have 
been using an ERIE on their C. & O. N. Ry. contract the past nine months, and have 
obtajned splendid results. Here is what they say: 


Be Sad 
= 
i 
o 


Piget 


Su, 


“We are mailing you photograph under separate cover. The cut shown was classified 
as 50% solid rock, 25% loose rock and 25% earth. We moved on an average, 500 cu, 
yds. per day, keeping the shovel busy only eight to nine hours out of ten.” 


Kieu 


The remarkable part is, that our account with the McLean Co. shows that outside 
of cable and dipper teeth, we have only furnished them repairs amounting to $9.75, 
which is further evidence of the ability of the ERIE to handle material at a lower 
upkeep and maintenance cost. 


bay at eer ae ask for our new booklet:—‘“‘And Now } 
Sh TORAF an A GE oth NR BALL ENGINE COMPANY, Erie, P 
, Erie, Pa. 























SIMPLICITY ° 3.2" 


T does not take a “master mind” to insta!! a CLYDE Hydrating plant, nor does it take a 

“high priced” engineer to run one. Ii YGU, Mr. Lime Manufacturer, realized how simple 
it is to obtain a PERFECT HYDRATE, with the CLYDE HYDRATOR you would place 
your order with us by FIRST MAIL. Write us today—NOW, and let us explain to you 
what CLYDE PROCESS hydrated lime is and how to obtain the best results, then 


Use your own judgment—it’s up to you 


H. MISCAMPBELL, Duluth, Minn. 





Clyde Hydrator with Hood 
“The common sense way” Patentee and Sole Manufacturer 



































SATISFACTION | Broomell Improved Lime Kiln 


brings “repeat” orders | 








The kiln shown in the illus- 
tration embodies several im- 
portant improvements and is the 
very latest word in lime kiln 
design. 








Supported on concrete piers. 


Cone has heavy cast iron 
shoes at bottom. 


Cone is supported by heavy 
I beams. 


‘2 is not bolted to the sole 
plate. 


Cone can be taken out in an 
hour’s time. 





3 ne a Ree Se a : 
6 KEYSTONE KILNS, UNION CARBIDE CO., 
SAULT SAINTE MARIE, MICHIGAN 








All plates above the furnaces 


A recent order from the Union Carbide Co., illustrates are interchangeable. 


the value of a Steacy-Schmidt installation—After Joints of plates are covered 
operating six Steacy-Schmidt kilns successfully for ; with butt straps. 
over 10 years, this company has recently ordered 6 
new kilns, in addition to the present plant. 
The engineering department of the Steacy-Schmidt Mfg. Co. 
are at the services of any firm interested in efficient meth- , 
ods for crusher plants, lime kilns and hydrating plants The kiln is very easy to erect. 
“success Builders for the limestone industry” 


Steacy-Schmidt Mfg. Co. 


York, Pennsylvania 


Manufacturers of the famous Keystone kilns—183 now in use. 


Furnaces are built in the most 
substantial manner. 


The cost is low. 


A. P. BROOMELL Manzfacterer, 


On account of steel mills being very much crowded with work it is 
important that your order for lime kilns be placed early. 
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Why Not 


Modernize 
Your 


Yard? 


You may have the latest type of 
Crushers, Auto Trucks, etc., 
but if your equipment does not 
include a 


to handle materials, shift cars, place your screens, load trucks and a hundred other things you are losing a legitimate part of 
your profits. We will be glad to submit figures if you are interested in improving your yard conditions. Bulletin on request. 


the nearest omee | he McMyler Interstate Co., Dept. P-5, Cleveland, Ohio ““iuasr *°™ 
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Dull Gravel Washing Equipment 


Gives Satisfaction 


We are engineers and the 
only specialists in the de- 
sign and manufacture of 
gravel washing equipment. 





Dull Inclined Conical Screens 


Write for Catalog, 














Complete Plant—Dull Designed 
and Dull Equipped 





“Plants for Washing Sand and Gravel”’ 


THE RAYMOND W. DULL COMPANY 
1914 Conway Building, Chicago, Illinois 


Our experience enables us 
to handle sand and gravel 
problems successfully under 
the most difficult conditions. 
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YOU WILL DO BETTER 


with » OSGOOD 


Osgood ‘19”” ¥% yd. Trac- 


tion revolving 
steam shovel is the practical 
shovel for the lighter class con- 
tracting,‘ such as road building, 
cellar excavating, sewer trench- 
ing, stripping, gravel pits, etc. 
66499? 1'% yd. Trac- 
Osgood 43 tion Steam 
Shovel with spur gear drive, for 
quarry and heavy contract work. 
Write us your requirements 


THE OSGOOD CO., Marion, 0. 
































Irap rock, sand, gravel, coal, coke, ashes, etc., can all be 
loaded into your trucks at the rate of 


1 cubic yard per minute 


with a 


HAISS WAGON 


LOADER 


for a cost of less than one 
cent per cubic yard for 
electric or gasoline power 

This loader is different ts 
from all other machines of Hae 
this type—IT DIGS t ~ 
rial. Write us for more infor 


mation. Do so while you 
think of it. 


Geo. Haiss Mfg. Co. 


146th St. and Rider Ave. 
NEW YORK CITY 
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In Successful Operation 
~e 


~ 








The Negley Excavator 


J 





The dragline slack 
cableway excavator 
for all operations— 
discharges fast or 
slow as desired at 
the mast or anchor. 


—e" Economy in Operation and 


a 
amet Maintenance 


Indianapolis Cable Excavator Company 7hG;.0. Me na 
































S & M EXCAVATOR i or its efficiency, economy and 
Delivering Sand and Gravel to tion for its e y; j 


Screening Plant 


SAUERMAN BROS. *°%ica°* Chicago, Il. 





plant. 


be sure and consult with us before pur- 
chasing your excavating equipment. 


We design and manufacture drag- 
line cableway excavators and power 
scrapers to work in connection with 
any design of screening and washing 








Remember that the strongest rec- 
ommendation is a satisfied cus- 
tomer, and: our years of close co- 
operation with our customers has 
enabled us to turn out equipment 
which has gained a national reputa- 


dependability. 





Catalogue on Request 


Manufacturers of Cableway Excavators, Power ‘{icrapers and Cableway Accessories 





SAUERMAN EXCAVATOR 
With Front and Rear Tripping Device 
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Distributing Material to Storage Pile or Spoil Bank 
THE LOOP LINE TRAMWAY 


with its continuous procession of barrows may be readily adapted to the distribution of 
material anywhere along the line by the simple expedient of equipping the barrows with 
drop bottoms and the track with a 
movable tripping device which au- 
tomatically unlatches the bottoms 
at any desired point. This is but 
one of many services to which 
Loop Line Tramways are adapted. 











Owe, ses se es ee eee 


Let Us Help You with 
Your Problem! 


PLPLPLALPLPPPPvoPPPOP™OoPOOoO_OPOOOI™OLOI™OP™O™OOP™™POPOOPOP™O 


; 


eee 


Ambursen Company 
61 Broadway New York City 




















Plant Efficiency— 


Elevating, conveying, storage, 
screening, power transmission to 
various units. 


WELL ER-MADE 





Complete power tr issi ipments 
of all kinds 








EQUIPMENT 
and ENGINEERS 





e Heavy bucket elevators up 

are solving these problems to 84” wide and 36” piteh 
_—_ - successfully for the limestone, 
eS a cement and sand and gravel pro- 


ducers. Why not let them in- 
crease your plant efficiency? 


Write for General Catalog 
P-20 and further information 


WELLER MFG. CO. 


CHICAGO 


























Special enclosed screens for dusty or 
Belt conveyors for any ©sterial. fine materials 
10 


to 60 wide 
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Handling Stone or Sand Economically 
With Lakewood Equipment 














THE VALUE OF EXPERIENCE 


@ To understand the problems of the quarry or yard. 


@ To manufacture from the best materials. 
@ To serve the customers efficiently. 


@ To appreciate the importance of quality and service 
in every department. 


AN experience of over 18 years in manufac- 

turing industrial cars, with facilities for 
handling cars of all types and descriptions, and 
with expert engineers always ready for consul- 
tation, the Lakewood Engineering Company 
offers to its customers the best possible service 
for storage and handling propositions. 





Drop Us a Line Today 


LAKEWOOD ENGINEERING CO. 
CLEVELAND, OHIO 
Eastern Selling Agents—Brown & Sites Co., 30 Church Street, New York 


PITTSBURGH CHICAGO KANSAS CITY BALTIMORE 
1230 Fulton Building 506 So. Canal Street 909 N. Y. Life Building 1123 Munsey Building 
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DEALERS WANTED 


We want representatives in every city 


and town in the United States, to handle 
Medusa Waterproofing, Medusa White 
Portland Cement and Medusa Water- 
proofed White Portland Cement. 


Write now for catalogs and de 
tails of our agency proposition 


Sandusky Portland Cement Co. 
Cleveland, Ohio 






































DIRECT HEAT 


DRYERS 


FOR 


Bank Sand, Glass Sand, 
Rock, Clay, Coal, Etc. 


All Mineral, Animal and Vegetable Matter 


We have equipped the largest plants 
in existence and our dryers are oper- 
ating in all parts of the world. Write 
for list of installations and catalogue 
SG. 








AMERICAN PROCESS CO. 


68 William St,, NEW YORK CITY 
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The National 
Cement 


More than one-ninth of all 
cement used in the United 
States is Lehigh. The remain- 
ing eight-ninths represent the 
product of one hundred other 
brands. 


Lehigh is identified nation- 
ally with every type of con- 
crete construction. Its twelve 
great mills with over 12,000,- 
000 barrels annual capacity 
are situated to give national 
distribution. Its many offices 
are conveniently located to 
afford prompt and efficient 
service. 


i dated 


CONCRETE FOR PERMANENCE 














MILLS: 


Armrod, Pa.; West Coplay, Pa.; Foglesville, Pa.; New Castle, 
Pa.; Mitchell, Ind.; Mason City, Ia.; Metaline Falls, Wash. 


OFFICES: 
Allentown, Chicago, Spokane, New York City, Philadelphia, 
Boston, Minneapolis, Savannah, Mason City, New Castle, Buffalo, 
Pittsburgh. 


UOUUOCUOUHUEOGOUEOUAHOEOUUOEOAUOOOOUASEOUOOEOOOOOOOUOGEUOAOOUAOOEAOEOUOSOEOAEEOOEEEU PO UOUUUOOUUOOOOEOOOOEUUOOEGGUOUEEUGOEUOOOEUUUOUUU 


12 Mills—Annual Capacity Over 12,000,000 Barrels 
S aAUUMUUUUUUUAULNNNNNNAN44Q00Q00HN0000000000000000DUUUUUNOANUNNNONNQN0Q0000000000000000000011 
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NMbuiaing material dealers are alive to the need of co-operative 
organization. They have arrived at the conclusion that constant war- 
fare is a very expensive game that don’t seem to have satisfactory 
results at any time for those engaged in such conflicts. The live and 
let live idea is growing. It is a contagion that is entirely beneficial 
and highly appreciated by those who have tasted of its virtues. 


A warehouse full of building material at the present time is a 
dealer’s best asset, because prices in every line are steadily advancing 
and deliveries are going to be very hard to obtain a little later on. 
In faet, the pinch of the car shortage is already being seriously felt 
in building material lines, and this pinch is going to be worse week 
after week, for there is no relief for the railroads within the bounds 
of physically possibility in the car shortage that now confronts them. 





The quotations on structural steel are going out of sight and the 
only limit is the sky. Every furnace and every set of rolls has got 
more work ahead than can possibly be turned out in two years, and 
still the order hooks are being crowded with business at premium 
paying prices. It amounts to the consumers of steel bidding for 
deliveries without limit as to price. This indicates that cement, 
brick and other types of fireproof building material will come into 
inereased demand, for the best concrete work having the minimum of 
steel for reinforcement is the type of construction that the designers 
will be forced to employ in every type of structure that must be built 
it the present time with any reasonable regard to cost. Reinforced 
‘onerete has not advanced perceptibly, and it is sure to remain within 
the bounds of reason, no matter where the labor factor carries its 
consistent demand. Pass the suggestion along the line to the designers 
everywhere, that reinforced concrete structures are the only type of 
building that has not seriously advanced in cost. It will help you 
and everybody else in the business. 


The improvement of concrete mixtures by the addition of 
hydrated lime is one of the features of modern construction with 
which every dealer should be familiar. There is certain to be a heavy 
inerease in the specifications of reinforced concrete buildings. The 
density of concrete is a very important factor, both with regard to 
its permanence, its waterproofness and fireproofness, and the designer 
of any building who has any sense will appreciate the suggestion if 
you are able to back it up with the relation of well-proved facts to 
substantiate the recommendation. There is practically no addition 
to the cost of concrete to which hydrated lime has been added in 
proper proportion, because the speed of the work is considerably 
increased, by no means an unimportant item of cost. 





The pumping equipment of big quarry operations is the first im- 
portant feature of the opening season. Overhauling of the equipment 
in the c1usher plants and installing of improvements for the season’s 
run, which promises to be a big one, is keeping the operators busy 
right now. Labor shortage in the quarries stresses the need for greater 
handling equipment in the shape of traveling cranes, with mechanical 
buckets for the cheaper handling of the initial tonnage. The steam 
shovel and the economies of industrial railroad equipment have been 
so developed in recent years that a great deal of labor formerly used 
in quarry pits has been dispensed with, yet the shortage of labor is 
more pronounced than ever because immigration of foreign labor 
has practically disappeared and there is no other substitute except 
improved mechanical equipment. It is well to-study your require- 
ments in these lines, because your operations are sure to be affected 
by the short supply of labor sooner or later, and principally sooner. 





Flood waters in the Mississippi and its tributaries have arrived, 
with the annual reminder that the prolonged studies of flood protee- 
tion projects can be of no avail unless the entire system is handled 
under one authority and the big undertaking started and carried 
through systematically. Estimates are twenty-three millions of dollars 
for flood water control in the Miami valley in Ohio and ten millions 
estimated in the Scioto valley in the same state. If constructed inde- 
pendently of any work in the lower Ohio and in the Mississippi it 
would only tend to aggravate danger and damage lower down the 
system. A recurrence of the great flood of 1913 in the territory of 
the head waters of the tributaries of the Ohio would certainly amount 
to a repetition of the devastation of that occasion. The combination 
to bring about such a flood is always present. It is more certainly 
fostered and promised by the tremendous increase in the improve- 
ments in all of the smaller communities to promptly get rid of surplus 
waterfall. The discouraging and haphazard work that already has 
been done in the Mississippi all the way from Cairo to the jetties has 
had a discouraging effect on flood, protection projects in general. 
The army engineers have been hampered always with insufficient 
appropriations in this work, and thereby were forced to confine nearly 
all of their work to such operations as might properly be classified 
as repairs, while little or no progress in the way of permanent im- 
provements have even been attempted. Recognizing that this is the 
biggest engineering problem that the nation will ever have to face, it 
is high time that some of the many very carefully drawn projects 
should receive practical consideration, and the real permanent im- 
provement for relief started, no matter what the cost has to be. 
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EK. F. 


elected superintendent of the 


Grimsley, of Ohio, has been 


Brick Co., 


Zanesville, 
Hanover 
which operates near that city. 

Big Bill Liggett, of the Liggett Lumber & Coal 
Co., York, Neb., is still carrying a broad smile that 
broke on Feb. 7. The third one and all boys. 

Ira Bermant, until recently with the Ziegler Lum 
ber Co., at Junction City, Kan., is now working 
the Southwest 


under J. R. Moorhead, secretary of 


ern Lumbermen’s Association. 


M. G. 


Lumber Co., of 


Colpetzer, the young president of, the Chi 


cago Omaha, operating a line of 





yards in Nebrask: 


, is spending the spring months 
in California. 

Fred Geussenhainer, who has been superintendent 
of the plant of the Sheboygan Lime Works, She 
boygan, Wis., for the past six years, has resigned 
to take effect April 1. 

Prot... 3. 


sanitary engineer at the University of Kansas, has 


Hesser, for the past three years a 
resigned to take a position as supervising engineer 
of the Universal Concrete Co., of Kansas City, Mo. 

J. J. Rhodes, of the lumber company of that name, 
at Council Grove and White City, Kans., is a candi- 
date for membership on the Kansas delegation to 
the national Republican convention. 

F. E. Schultz, factory manager at the Shale Brick 
Wooster, Ohio, has been 
position of general superintendent of the four fac- 
tories of the Medal Paving Block Co., of 
the Wooster concern is a part. 


Co., of advanced to the 


which 


John R. 


manager of the Kewanee Manufacturing Co., makers 


Collette, for the past few years sales 


chutes at 
that His plans for the 
future have not been announced. 


of coal Kewanee, Ill., has resigned his 


position with company. 


W. F. Houck, of Bluefields, W. Va., has been se- 
lected as manager of the Southern Brick and Tile 
Co., at Jackson, Tenn. The concern manufactures 
fire brick and because of an increased demand it is 
planned to increase its capacity from 20,000 to 
40,000 per day. 

Among the members of the Montgomery, Ala., 
Rotary Club, featured in a recent issue of a Mont- 
gomery paper, are Albert C. Davis, of the Montgom- 
Mike Jenkins and J. 


Brick Co. 


ery Lime and Cement Co., J. 
Mike Jenkins, Jr., of the Jenkins 
D. B. Duncan, formerly:of Springfield, Mo., where 
W. Dumas, Jr 
struction Co., in the erection of many of Spring- 
field’s best structures, has 
the Eberhardt 
new concern. 


he was associated with the L. Con- 


become eonnected with 


Construction Co., of Salina, Kan., a 


George Hafer, Chambersburg, Pa., has recently ac 
cepted the position of 
Mt. Sand Co., 
tire time to the management of the business. It 


secretary-treasurer of the 


Cydonia and will devote his en- 


is his intention to open an office in Chambersburg 
at the earliest possible date. 


According to reports from Shreveport, La., H. M. 
Severance has been handicapped in business opera- 
Sand 


gravel plants have been put out of business and 


tions so far this year by high water. and 


with lack of aggregate he has not been able to move 


go 
s 


»ther materials very fast. 


announced 
district 


England terri- 


The Lehigh Cement Co. has 


the appointment of 


Portland 
Charles E., 


sales manager in charge of the New 


Tileston as 


tory. Mr. Tileston’s many years’ connection with 


the Lehigh company makes him exceptionally well 





Cc. E. TILESTON, BOSTON, MASS 
District Sales Manager, Lehigh Portland Cement Co. 


known among the trade and since his appointment 
been flooded 
The New 
Cement Co. 


he has with congratulations from his 


friends. office of the 
Portland 


fore at 6 Beacon street, Boston, Mass. 


England Lehigh 


will be continued as hereto 

P. P. Lewis, for many years purchasing agent for 
and one of the best charter members of the Long 
Bell organization, was recently retired on a most 
substantial pension. He showed the fever in his 
blood by 


and buying a yard at Rayton, Mo. 


organizing the P. P. Lewis Lumber Co., 
Ernest Lee Jahncke, by business a building mate 
rial man, but principally a patriotic and public 
spirited citizen of New Orleans, was unanimously 
the Southern Yacht Club 
at the sixty-seventh annual meeting of the club in 
New 
makes 
New Orleans, since he 
dent of the 
most important trade bodies in the Crescent City. 


re-elected Commodore of 


Orleans recently. This re-election virtually 


Mr. Jahneke the most prominent man in 
has also been elected presi 


Association of Commerce, one of the 


R. A. Long, president of the Long Bell Lumber 
West, is 
a gentleman farmer of the most pronounced type. 


Co., one of the biggest concerns in the 


His Longview farm’is one of the noteworthy points 


of interest in the vicinity of Kansas City. Milk 


produced at the Longview farm brings a fancy price. 
One of the most interesting points in connection 
with the farm this has used 
a vast quantity of cement in his improvements. 


is that lumberman 
Walks, floors, stalls, troughs, tanks, silos are all of 
cement, and even the palatial residence is stuccoed, 
Mr. Long believes in cement. 


A. N. Johnson, consulting highway engineer for 
the Portland Cement Association, is spending three 
busy days in Kansas City. On the twentieth he made 
a tour of Jackson County roads with county and 
city officials as the guest of F, L. Williamson, vice- 
president of the Dewey Portland Cement Co. On 
the twenty-first he addressed the Commercial Club, 
at a noonday luncheon. On the twenty-second he 
was principal speaker at the annual meeting of the 
Missouri Association of Highway Engineers at the 
He talked on ‘‘The Utility and Con- 
struction of Concrete Roads.’’ 


Coates House. 


A. M. Hagar, for many years connected with the 
cement industry, has ‘‘flown’’ to a new line, as we 
understand it; he is the new general manager of the 
Wright Flying Machine Co., 60 Broadway, New 
York City. 
tion from Chicago to New York. 


He has moved his offices and organiza- 
He has also taken 
over the management of the Simplex Automobile 
Co., which makes engines for flying machines, so 
we can expect our friend Hagar to inject new life 
in the enterprise for he is an aggressive operator. 

The entertainment committee of the New York 
section of the American Society of Mechanical En- 
gineers has arranged a dinner to be given to the 
members and their ladies at the Machinery Club, 
on Wednesday evening, March 29. The purpose of 
the dinner is to provide a purely social occasion 
when the members of the section may become bet- 
ter acquainted with a view to making membership 
in the section a social bond as well as a profes- 
sional one. 


Builders’ Ex 


change and the securing of new quarters are being 


Reorganization of the Galveston 
planned in Galveston, according to O. E. Fischer, 
president of the Exchange. Several meetings were 
held in March, at which the subject was thor- 
oughly discussed. It is declared that plans for 
the reorganization contemplate putting the conduct 
of affairs of the Exchange more in the hands of 
general contractor members, making the sub-con- 
tractors auxiliary members. It is stated further 
that at the present time sub-contractors are able 
to exercise the balance of authority in the build- 
ers’ organization. The Exchange maintains head- 
It is not known 
where a new location will be secured. 


quarters at 303 Tremont street. 


Fred Curtis, who a few years ago furnished much 
amusement and interesting information for retail 
dealers through his ‘‘How to 
Handle the Farmer’’ stories in Rock PropucTs AND 
BUILDING MATERIALS, has become so enthused ove! 


building material 


the farm plan that, together with his brother, he 
has purchased a farm in Schenectady, N. Y., on 
which he will be located after April 1. Mr. Curtis 
will apply some of the improvements suggested in 
his articles to his new farm and, as a result, in a 
few years’ time will have one of the most ideal 
places in the country. 
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The Alabastine Hardmortar, Ltd., and The Toron- 
to Plaster Co., Ltd., has been succeeded by the 
foronto Builders’ Supply Co., Ltd. 


F..M. Sackett, who is largely interested in the 
firm of J. B. Speed & Co., has been elected secre- 
tary of the Louisville (Ky.) Auditorium Associ- 


ation. 





J. J. Underwood, who through his Springfield 
Stone & Fuel Co., has supplied a large proportion 
f the building material used in Springfield, Mo., 
has started operating in Joplin, Mo., under the name 
of the Square Deal Coal Co. 


Among Louisville, Ky., contributors to the Au- 
ditorium fund were the Ohio River Sand Co., R. B. 
Tyler, the Roy C. Whayne Supply Co. and the Tyler 
Building Supply Co. and William Speed. 

The Heilman Lumber Co. has completed its 
organization at Kittanning, Pa., as a retail lum- 
ber and builders’ supply concern and will have 
the following directors: Herbert G. Heilman, F. A: 
Moesta and Christina Heilman. 


The Farmers’ Lumber Co., at Canfield, Ohio, will 
be discontinued in the near future. The company is 
a subsidiary of the Ellwood Lumber Co., of Pitts- 
burgh, Pa., which is discontinuing all its branch 
offices in order to care for its rapidly increasing 
business in Pittsburgh. 

The Builders’ Exchange, of Paducah, Ky., has 
effected a permanent organization with George W. 
Katerjohn, president; G. R. Davis, first vice-presi 
dent; J. M. Lockwood, second vice-president; Mark 
Coulson, third vice-president; Guy Lockwood, secre 
tary, and John Maret, treasurer. It starts with a 
membership of more than forty firms. 

George Jacobs, a paint and oil dealer of Howard 
avenue and Baronne street, New Orleans, embarked 
recently in building materials. He has taken over 
a warehouse adjoining his present store, and is 
handling a full line of sand, gravel and similar 
materials, 

The Sack Lumber & Coal Co., with headquarters at 
Ord, Neb., has purchased the Woolridge and Moo- 
berry yard at Dorchester and the Saline Lumber 
Co. yard at Crete. Jacob Sack will manage at 
Crete, August Sack at Dorchester, William Sack at 
Ord and Phillip Sack at Polk. 


The House and Jones Co. succeed House and 
Meiser at Paragould, Ark. The capital stock has 
been increased from $15,000 to $50,000 and the com: 
pany started extensive improvements March 1. P. 
E. House is president and general manager, and 
H. E, Jones, secretary-treasurer. 


The Henry Shaffer Lumber Co., of Kittanning, 
Pa., is arranging to locate a°’new lumber yard in 
that city. Heilman & Moesta, another lumber con- 
cern of Kittanning, Pa., are also leasing a plot 
of ground for a new lumber yard near Ford City, 
Pa., one of the largest towns in the immediate 
Kittanning district. 


William H. Lowe, of Warrensburg, Mo., qualifies 
as one of the states’ pioneer material men. At the 
close of the Civil War Mr. Lowe came to Warrens- 
burg from Indiana, and in 1866 put in the town’s 
first lumber yard. In his forty-nine years in busi- 
ness he has moved but once, to his present location 

1868. Mr. Lowe is very active in the G. A. R., 
and has filled posts both in the state and national 
organization. He has recently retired as commander 
of the Department of Missouri. At the convention 
of the Central Missouri dealers at Sedalia recently, 
Mr. Lowe said that next October Mrs. Lowe and he 
would celebrate their fiftieth wedding anniversary 
and that every dealer in Missouri is invited to the 
festivities. 


History of the Eastern Embargo. 


Boston, Mass., March 21.—Builders and building 
material interests are vitally affected by the freight 
embargo on New England which has been in force 
with few let-ups by the New York, New Haven & 
Hartford railroad since last Fall. President Elliott 
sent out a ¢all on Oct. 12 urging the return of 
empty freight cars and soon after the series of 
embargoes started. For several weeks the changes 
made in embargo on different commodities lulled a 
good many, but extension on Jan. 11 to all sorts 
of merchandise was followed Jan. 17 by the state- 
ment from the railroad officials, although besought 
by commercial and business bodies in every way, 
that the embargo must continue. On Feb. 11 the 
embargo was eased and on Feb. 29 resumed again. 
On March 10 it was lifted by announcement on 
building materials for four days. The lift lasted, 
however, only two days, but in that time a good 
many shipments were started. 

The effect of this situation, according to manu- 
facturers’ agents, has been havoc. Concerns report 
a forty per cent increase in business in January 
and February with this month slightly off, despite 
conditions. Building investment conditions are easy 
and heavy lettings are reports. 

The embargo on eastbound traffic is what hits 
New England. Local shipments in less than carload 
lots are as yet little affected. Fortunately for deal- 
ers the low prices of last Fall induced them to 
stock heavily and they are therefore not so bad 
off as they might have been. At the Harlem and 
Maybrook yards thousands of cars have been held 
up under the embargo rules. The temporary lifting 
of the embargo starts some of this forward, but 
the railroad conditions and everything work for 
more delays. Manufacturers are getting desperate. 
They have cars waiting to be unloaded which await 
other material for assembling therewith. The result 
is that many cars are held along the lines them- 
selves by these conditions. The interstate commerce 
statement today says 67,000 cars are due the New 
Haven railroad. The railroad and shippers and bad 
weather all share the blame of conditions. The 
road was not prepared in rolling stock, motive 
power, trackage for the big business, after several 
lean financial years. 

Howard Elliot, president of the New Haven, said 
today to the representatives of Rock PRopUCTS AND 
BUILDING MATERIALS: ‘‘We are doing everything 
possible to relieve the situation. Under the best of 
conditions it will be a long time before we can pull 
out. It will be worse before it is better.’’ 

Local building has seen no apparent dimunition as 
yet. Common brick from plants in Massachusetts 
and Connecticut arrive fairly, being within the lines 
of the embargo. Shortage is expected in press brick, 
face brick and steel. 

The Knickerbocker Cement Co., being on the east 
side of the Hudson river, has reaped a harvest. 
It is the only big plant so fixed. This advantage 
helps to compensate for their loss recently by the 
quicksands. 

As New England’s building materials come so 
largely from points west of the Hudson river, from 
New Jersey, Pennsylvania and Ohio, the war time 
situation is just like a shutting down of imports. 
With what is coming along from time to time stocks 
are considered to be holding up very well. Deal- 
ers have been advised for a long time to buy way 
ahead. Some are doing so at two to three months 
range. 

Contractors depend largely on the dealer, as in 
the rush of competition to get the job they have no 
two or three months’ latitude in ordering their 
material. New England has been worse off than the 
rest of the country under the embargo situation, 
owing to its dependence on plants west of the Hud- 
son river. 

Car service is largely of the ‘‘ Watching and 
waiting’’ policy. Tracers are about useless. 


For example, a car was delivered in Providence 
this week which was due for delivery early in 
December. It had a consignment of tile for J. C. 
Goff Co., of which Charles M. Kelly, presigent of 
the New England Builders’ Supply Association, is 
also president. It also had holiday goods for a 
Providence store. The consignee said he was glad 
to get them, (they were clay jugs) in time for 
Christmas, 1916. 

When the embargo was off for two days last 
week the Alpha Portland Cement Co. shipped 22,000 
barrels of cement to New England dealers. Steel 
has been kept moving pretty well. 

The Northwestern Expanded Metal Co. has been 
Metal 


lath shipments were consequently heavy in the free 


advising buying ahead for several months. 


time. 

C. A. Palmer, treasurer of Eastern Clay Products 
Co., said: ‘‘We are advising customers to buy 
two or three months ahead as the only safe way 
to keep business going. Fortunately in our line 
the effect has not been so badly felt yet, for with 
the low prices last fall many stocked up well.’’ 

James C. Lincoln, of Waldo Bros., said: ‘‘ Busi- 
ness conditions are fair on everything but the trans- 
portation end. This house advises dealers to buy 
well in advance in order that they may be hurt 
as little as possible by the embargo.’’ 

The general outlook for the dealers is for a 
season of good prices and they are doing their share 
in keeping up stock accordingly. 





IMPORTANT DRAINAGE CONFERENCE. 


An important conference on drainage and related 
subjects was held at the University of Illinois under 
the auspices of the Department of Civil Engineer- 
ing, March 8-11. 

Land reclamation, flood protection, levee construe- 
tion, and the importance of such work to the agri- 
cultural interests of the state were among the 
subjects discussed by engineers and contractors 
who have specialized in such work. 

The program included the names of such men 
of prominence as: George Parsons, president of 
the National Drainage Congress; Edmund T. Per- 
kins, and Isham Randolph, consulting engineers; 
S. H. McCrory, chief of drainage investigations, 
U. S. Department of Agriculture, and W. L. Park, 
Illinois Central Railroad. 

J. H. Sandford, secretary of the National Con- 
erete Construction Co., Louisville, Ky., looks for 
improving conditions in concrete construction work. 
Mr. Sandford’s firm has recently been awarded the 
contract for the Dubois County State Bank build- 
ing at Jasper, Ind. It has figures out for some 
good-sized contracts in Louisville and elsewhere in 
the state and southern Indiana. 


E. J. Kollross, of the Kentucky Wall Plaster Co., 
Louisville, Ky., reports business fair. This com- 
pany has been awarded the contract for the work 
on the eleven-story addition that is being built to 
the Tyler hotel and also for the five-story Bankers’ 
Realty building. 





One of the most completely equipped building ma- 
terial plants of the South is that of S. A. Sammons 
& Son, Hot Springs, Ark. In the big Hot Springs 
fire of 1913, this firm suffered a total loss of stock 
and buildings. Now their quarters consist of a 
store, office and sales room on Central avenue and 
a commodious warehouse accessible to trackage on 
Orange avenue. 

Lathrop, Mo., has been an exception to the ‘‘no 
business in the winter’’ rule, according to W. C. 
Young, a dealer at that point. This has been due 
to a great extent, no doubt, to the fact that La- 
throp was headquarters for the assembling of horses 
and mules for use in th European war. 
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Uniform Credits* 





BY G. MOTT MOSSMAN. 


The subject has, as I see it, 
First, 
‘‘eredit’’ I see it defined as ‘‘mercantile reputa- 
tion 


two angles or view 


points. upon looking up the definition of 


entitling a person to be trusted for mer- 
chandise on a promise of after payment,’’ which 


I take it, is probably a very good definition. 


But when you add to it the word ‘‘uniform’’ you 
open up a broad field for discussion as to what 


points it may or may not cover. 


Uniform credits, however, as applying to the 


lumber and builders’ supply business, may be sug 
gested, outlined, and defined in the one word we 


hear so much about in conventions of this sort, 


namely, codperation. 


If the selling of goods on time is credit, then 


the subject, ‘‘uniform credit,’’ would indicate a 


uniform rule as applying to the sale of such goods. 


But do we have such a rule. I have been selling 


builders’ supplies for nearly twenty years past and 


until recently, even very recently, I have not 


heard of such. We lumber and builders’ supply 
dealers, after having invested our last cent in mills, 
machinery, warehouses, teaming equipment, and 
opening an office, look around and over the field 
for the best 


eral manufacturers from which to buy our stock- 


established brands and the most lib 


on credit. Upon its arrival we go over every tag, 
box, barrel, board and stick to see that we are not 
We store 
it away from the elements so as not to damage it; 


cheated as to quality, quantity or count. 


we guard. it by day; we buy fire insurance on 
eredit; we put in fire extinguishers, sprinkling sys- 
tems; we fact, we 
take this 


chandise, for which we have paid our good money, 


have watchmen by night—in 


every precaution against loss of mer- 


or still owe. One nice, bright morning everything 
is ready, and we open our office and in comes a 
gentleman we know. He is a gentleman because 
he wants to buy something. 
Mr. 


job he has down street. 


He says his name is 
Contractor and he wants some material for a 

You write out his order and promise immediate 
delivery, and he probably walks out without your 
having even asked him when he expected to pay you 
for this lumber, lime, plaster, paint, roofing, o1 
Why did you not do it? Were 
Dealer, able to buy your stock on such unspoken 


terms, without a positively set date for payment? 


doors. you, Mr. 


Not by any manner of means. When your bills are 


due, yeu have to pay them, if not: ‘‘We are draw 
ing on you for amount due. Please honor upon pre- 
sentation.’’ 

Failing to do honor as requested, you will prob 
ably be given ten days in which to settle or stand 
a law suit. I have always tried to settle within the 
ten days. 

But, Mr. Dealer, why didn’t 
Why didn’t you state your terms? 


ask the man? 
Why didn’t 
you make thorough inquiry into his ability to pay, 


you 


his reputation to pay? Why didn’t you advise him 
of the limit of credit that 


him? Most of us know that the contracting game 


could be extended ‘to 


is a precarious an@ uncertain one. No matter how 


honest a contractor may be, if he has insufficient 


* Address by Mr 
of the West 
Dealers’ 


Mossman at the annual meeting 
Virginia Lumber and Builders’ Supply 
Association, Wheeling, W. Va., Feb. 19, 1916. 


capital to carry on his business, he may pay today 
not. 
But you have not answered me yet. 
you ask him? 
Fear Responsible for Present Credit Condition. 
You 
were 


and tomorrow he may 


Why didn’t 


The answer, of course, you all know. 
afraid. We 
We were afraid that if we put 


were 


afraid, I mean, we were afraid 
of our competitor. 
any restrictions whatever around the order, he would 
take it to the other fellow. In 


for business, we were willing to overlook the vital 


our mad scramble 
and most important feature of the whole deal, that 
of making it more certain of getting the money. 

I have made the statement before that we deal 
ers of Huntington will extend credit of hundreds 
and sometimes, I fear, of thousands of dollars to so 


called 


shoes or a 


contractors who could not buy a pair of 


loaf of bread on credit. Of course, we 
fool ourselves into believing we are protected by 
a supposed lien law, and the law will take care of 
that 
A year from now, however, 


us. How well it has done some of us can 
show better than tell. 
I hope we will have a lien law on the statute books 
of our state about which we can say better things. 
But we dealers of Huntington, if you will pardon 
the personality, are going to change this condition 
at least so far as Huntington is concerned; and 
when we have done that, if the plan looks good 
to you, you may try it; in fact, you may try it at 
once if you want, for I am going to tell you right 
now how we are going to do it. 
Huntington Dealers to Codperate on Credit Data. 
We are going to codperate. We have in process 
now a plan that we think will 
better 


when we need it that 


give us more in- 


formation, information, and information 


is in advance. I presume you 
all know how Dun and Bradstreets get their infor- 
mation about you. They ask you for it; they also 
ask other people about you, and when anybody asks 
you for a financial statement now under the new 
law enacted at our last legislature, you had better 
mind your step. That’s some law, but the consola 
that the that I ask 


tell the truth as well as myself. 


tion is fellow will have to 


Well, we are going to try the signed financial 


statement stunt on the contractor. We may have 
trouble with some; but we will show the contractor 
that in the 
him if he is fair, by a process of eliminating the 
We shall ask him, 


of course, about his real estate, if any, in whose 


end we believe it will serve to help 


one who is unfair and the crook. 


name recorded, the circumstances, if any, the 


amount of capital he uses in his business, the 


amount he owes, and the amount owing him, if he 


has ever failed or taken advantage of the bank- 
ruptey law and, last, his own estimate of net 
worth. When this statement’ has been secured, it 


with the 


show by a 


will be compared county records in so 


far as they competent person; and 


memoranda made as to his findings. 
When this is complete, he will be classified by 


the members of the club as a whole and ‘given a 


rating, after which a sufficient number of exact 


copies of the statement and findings will be made 
and distributed to each member of the local club. 
This signed financial statement is to be the basis 
of our extension of credit. We 


expect also to 





establish a system of exchanging information be- 
tween ourselves as to how any single contractor is 
paying his bills—whether prompt, fair, or slow. On 
building and loan work, we shall refuse to furnish 
any material until we know positively if the lot 
is fully paid for and whether the contract between 
the owner and contractor provides for the giving 
of a deed of trust to the creditors in event of a 
delay in securing the loan, 

But you say you cannot get these signed state- 
ments—the contractors will not give them. 
well, the man who does not give a statement gets 
no credit; and they can’t do without credit in 
Huntington; and right here is where codperation 


Very 


comes in. There isn’t going to be a dealer in 
Huntington who isn’t going to codperate. We 


know what codperation means in Huntington. Co- 
dperation built the city. We know what it will 
do. However, I’ll admit we have been rather slow 
in codperating on credits. But now’s the time. 

Look around you, please, and note the tendency in 
all lines to tighten credits, to hold to stricter use 
of terms and discounts, to collect interest on past 
due accounts. Take the cement industry as an ex- 
ample. Their special inducements for payment in ten 
days. If I read aright the signs of the times, we are 
facing a revolution in the matter of extending 
credit as well as the abolition of some other old- 
time rules of business not only in our own times 
but all the various channels of trade. The leaks 
today, if stopped, are the profits tomorrow. 

We have got to codperate. We have got to co- 
éperate for legislation. We have got to codperate 
against discrimination and we must codperate if we 
expect to have ‘‘uniform credits.’’ 


OFFICIALS STUDY MATERIALS. 


An interesting innovation in University public 
service is the Institute held by the University of Kan- 
sas at Lawrence, March 14 to 18. Public works offi- 
cials and city engineers of the state were invited 
for instruction and discussion of problems affecting 
municipal improvements. Addresses by the en- 
gineering faculty as well as by outside authorities 
made up the program. The laboratories were made 
extensive use of for tests on various building ma- 
terials. Topics that received particular attention 


were reinforced concrete, paving, and sewage dis 
posal. Dean P. F. Walker, of the engineering school, 


had charge of the meetings. 


ARKANSAS DEALERS TO MEET. 
Every year the last of the long winter and spring 


series of state and sectional conventions of lum 
ber and builders’ supply men in the Central West 
is that of the Arkansas dealers. The Twelfth An 
nual is scheduled for May 26 and 27 this year at the 
Pines Hotel, Pine Bluffs, Ark. Secretary Webste! 
states that an particular interest to 
cement men will be made by a representative of th 
cement manufacturers on the relations that should 


manufacturer. 


address of 


exist between dealer and 





The Standard Marble and Tile Co., Toronto, ha: 
been incorporated with a capital of $150,000 t 
quarry, manufacture, buy, sell and deal in marble, 
granite, tile and building materials of all kinds 
and to supply and install any or all of these mate 
F. C. Dunham, marble manufacturer, is on: 
of the incorporators. 


rials. 
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THREE OF THE JAHNCKE FLOATS IN THE INDU 


Materials Displayed in Industrial 
Parade. 


The building material interests of New Orleans 
contributed largely to the success of the industrial 
parade held under the auspices of the Association 
of Commerce in that city on March 4. Several 
manufacturers and dealers had floats in the long 
industrial pageant, the most attractive display being 
probably that of Fritz Jahneke, Inc. The Jahneke 
interests had four floats in line, each of them 
carrying out a clever idea. 

One of these floats consisted of a pyramid built 

of concrete blocks upon a motor truck which car 
ried on a sign partially covering the wheels the 
words, ‘‘For permanence, build with Jahncke ma 
terial.’’ Another truck was loaded with barrels, 
the headings of which were labeled with the names 
of the various brands of material handled by the 
firm, including such commodities as cement, plas- 
ter, lime, sand, marble dust, and fire clay. Notable 
among the Jahncke displays was a perfect re- 
production of a house on fire. Fireproof building 
materials were banked about this float, it being the 
Jahneke idea to compare combustible and fireproof 
materials, 
’ This firm has always taken an active part in the 
industrial parade held in the Crescent City and 
have always been represented with floats worthy of 
the name of Jahncke, which, through the use of 
the recently adopted seal of that company, has 
become synonymous with quality and service. 

The Profit Island Gravel and Sand Co., of which 
J. W. Thompson is head, had a unique display. A 
solid ear of Profit Island sand and gravel was 
built into a float. Other concerns which had at- 
tractive displays in line were: The White Roofing 
and Contracting Co., the Reeves Co., Devoe & 
Reynolds and Texaco Roofing Co. 





PROHIBITS USE OF WOODEN SHINGLES. 


On March 1 the anti-shingle ordinance went into 
effect in Montgomery, Ala. The ordinance reads 
that no building within the corporate limits of the 
city shall be covered with wooden shingles, and 
those that already are covered with them can only 
be repaired with wooden shingles when less than 
25 per cent of the roof is damaged. 

Building operations in Montgomery virtually have 
been revolutionized, according to reports from that 
city. In anticipation of the law going into effect, 
for several weeks before March 1 numerous re- 
shingling permits were issued. 

‘*Composition roofing, which is legalized accord- 
ing to Montgomery’s new ordinance, costs practi- 
cally no more than good wooden shingles,’’ said a 
prominent building material man in Montgomery. 
‘‘ Besides lasting twice as long as wooden shingles, 
composition roofing enjoys an insurance rate of 
from twenty-five to fifty per cent of the wooden 
shingle rate.’’ 

The ordinance was adopted at the instance of 
practically all of the fire insurance men of the city 
who appeared before the board of city commis- 
sioners some time ago with the contention that 
the fire losses in Montgomery are greater in pro- 
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portion to any city in the South, and that the 
amount of fire losses paid annually amounted to 
twice the premium collected. The insurance men 
stated at that time that unless an ordinance was 
adopted they would materially raise the premium 
on insurance or discontinue writing insurance alto- 
gether. 

Under the new ordinance, no permits will be 
issued for wooden shingles, and any such work un- 
dertaken without the knowledge of the building 
department of the city will be stopped and the 
person authorizing such work will be arrested and 
subjected to a fine of from one dollar to $100. 


New Incorporations and Ventures. 


C. B. Blanchard Co., Ine., Binghamton, N. Y.; 
capital, $5,000; will conduct a general business in 
fuel, brick and cement; incorporators, Charles N. 
Blanchard, Charles R. Stewart and Raymond H. 
Moody. 

The Power City Builders’ Supply Co., Niagara 
Falls, N. Y. 

West Allis Lime & Cement Co., West Allis, Wis.; 
capital, $15,000; ineorporators, A. C. Tews, H. 
Prange and H. W. Tews. 

Cottage Grove Manufacturing Co., Chicago, II1.; 
capital, $19,000; to manufacture and deal in build 
ing materials; ineorporators, Frank P. Wheeler, 
Ralph T. Larrabee and Frank C. Landt. 

Peerless Clay Products Co., Philadelphia, Pa.; to 
buy and sell clay and other building materials; cap- 
ital, $250,000; incorporators, Conrad H. Miller, Au- 
dubon, N. J.; Curtis C. Hutchinson, Frank 8S. Rittep, 
Philadelphia, Pa. 

Oakland Plaster & Supply Co., Oakland, Bergen 
county, N. J.; capital, $50,000; ineorporators, J. J. 
Terwilliger, New Foundland; Joseph P. Riggs, Mil- 
ton, and Wayne Dumont, Paterson. 

Aspha Brick Corporation, New York City; to deal 
in rock, sand, clay, tile, asphalt, cement, paving 
blocks; capital, $10,000; incorporators, W. H. Ker- 
shaw, J. P. Cook, J. Baker, Jr., 17 Battery place. 

William H. Daily, Claude W. Strong and Vera F. 
Strong, all of Binghamton, N. Y., have formed a 
$20,000 company to conduct a general business in 
sand, gravel and cement. The company will also 
accept contracts for excavating and for the build 
ing of pavements. The firm will be known as Daily 
& Strong, Ine. 

W. B. Abbey, Inc., East Orange, N. J.; builders’ 
supplies; capital, $125,000; incorporators, Arthur 
D. Hart, William B. Abbey, Newark; Frank P. Pel 
lett, East Orange. 

Larchmont Gardens Building Construction Co., 
Inc., Mamaroneck, N. Y., building supplies, ete.; 
capital, $25,000; incorporators, L. J. Perrin, 60 
Wall street, New York City, and others. 

The Russell Lumber & Supply Co., Ashland, 
Ohio; capital, $30,000; incorporators, Thomas C. 
DeMaro of Russell, Clyde K. Turley of Ironton, 
and R. D. Davis of Ashland. 

The Punxsutawney Lumber & Supply Co., Punx 
sutawney, Pa.; organized by H. G. Bowers, E. E. 
Boss, John R. Bell, W. A. Bowers and George Peffer. 


Builders Supply Co., M. R. Watson, General 
Manager, Room ll, First National Bank building, 
Danville, Va. 

Anderson-Tupman Supply Co., Indianapolis, Ind.; 
to deal in builders’ supplies; capital, $5,000; E. W. 
Tupman, Hugh H. Reed and H. ©, Ausbill. 

Builders’ Sales, Ltd., Ottawa, Can.; capital, $100, 
000; to deal in contractors’ and builders’ supplies; 
incorporators, F. W. White, E. P. Nunn, F. D. Hogg, 
A. T. Lewis and H. E. Newland, Ottawa. 

General Commodities Co., Philadelphia, Pa.; capi 
tal, $10,000; to deal in lumber, contractors’ and 
builders’ supplies; incorporators, Seott 8S. Baker, 
Clarence J. Jacobs and Harry W. Davis, Wilming 
ton, Del. 

J. H. Clark Hardware Co., Chicago, Ill.; capital, 
$10,000; to engage in the sale of building materials; 
incorporators, Charles M. Haft, Ella E. Mayhan and 
James H. Clark. 

Philadelphia Composite Brick Co., Camden, N. J.; 
capital, $300,000; for the purpose of dealing in 
brick and terra cotta materials; incorporators, J. 
Disbrow Baker, Joseph P. Murray, F. Stanley 
Sauerman. 

The Lugabill Fuel & Building Material Co., Lima, 
Ohio; capital, $10,000; incorporators, A. W. Luga- 
bill, E. H. Hyter, Brick Applas, John Lugabill and 
Charles Fenner; yards and warehouses will be lo- 
cated at Brice avenue and Metcalf street. 

John K. Nevius anticipates entering the builders’ 
supply and coal business at Bernardsville, N. J. 

The Pennsylvania Railroad Co. is getting in 
definite shape its plan to spend $5,000,000 for a 
new union station in connection with its present 
downtown edifice in Pittsburgh and to make ex- 
tensive trackage improvements. These plans will 
be sent to the board of directors within the next 
two weeks for a final disposition. This project is 
likely to be started in the near future and will 
be another one of those big railroad spending proj- 
ects which is going to bring a lot of business to 
Pittsburgh this year. 


The Houston Brothers Co., Pittsburgh, Pa., reports 
more business this spring than for several years. 
The main complaint is about getting cars. All its 
salesmen are doing a fine business, but announce 
that customers are not anticipating their needs 
far enough ahead to make it easy getting out ship- 
ments on time. The company’s brick plants are 
running full and have a splendid business in sight. 
The price of roofing, according to Secretary Wind- 
sor, is going up by leaps and jumps, and it is al- 
most impossible to get stocks. He was in the East 
recently and found that eastern dealers as a rule 
are looking westward for business this spring. 

The building of immense steel plants in Tri-State 
territory continues to be one of the most satisfac- 
tory features of the business boom. The Carnegie 
Steel Co. has appropriated $1,000,000 for the eree- 
tion of three open-hearth furnaces at the Farrell, 
Pa., works. The National Malleable Castings Co. 
will also build a large plant at Farrell shortly. 
The Cambria Steel Co., of Johnstown, Pa., which 
has passed under the control of the Midvale Steel 
& Ordnance Co., of Philadelphia, Pa., will spend 
$2,500,000 for additions to its plant this summer. 
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Annual Meeting of New Jersey Retailers 


The annual meeting of the Mason Material Deal- 
ers’ Association of New Jersey was held at the 
Hotel McAlpine in New York on March 9. 

This association of dealers is one of the oldest 
organizations in the trade, having for twelve years 
labored to perfect the operation of the principles of 
codperation between the dealers and reciprocity be- 
tween the dealer and manufacturers supplying all 
classes of fireproof building materials. The mem- 
bership comprises practically all of the dealers lo- 
cated in what is known as the metropolitan district 
of the state of New Jersey lying adjacent to New 
York and Philadelphia, besides a very complete 
representation of the leaders of the trade through- 
out the entire state. 

More than one hundred 
present and participated in the annual convention, 
and the representatives of the associate members 
The men who 


dealer delegates were 


amounted to nearly another hundred. 
handle more than eighty-five per cent of the building 
materials sold and delivered in the state of New 
Jersey are in the association and coéperating with 
its efforts. The association has gained the very wide 
recognition and respect of the contractors with 
whom they do business, as well as with the manufac 
turers who recognize the substantial dealer as the 
best and only profitable connection with the con 
sumers of building materials. 

The New Jersey association by its broad policy of 
live and let live has created a sentiment of broth- 
erhood amongst its members which is very valuable 
to all of them and has been the cause of building 
up their own good opinion of the business in which 
they are engaged, by giving a square deal every 
time they have gained the habit and demand a 
square deal in return, which is the best basis for 
profitably conducting such an intricate business as 
that of handling the line of builders’ supplies. 

Meeting of Executive Committee. 

Preliminary to the convention the executive com 
mittee held a meeting to decide the details of the 
convention proper and the banquet feature, which 
is always the termination of the annual sessions 
of the Jersey dealers. At this meeting several 
communications were read 
Reilly reported the details of the directors’ meet- 
ings since the last annual convention. 

Charles Agnew, of Patterson, treasurer of the 
organization, presented the financial statement in 
detail, which showed a balance of $3,694.01 in the 
treasury. 

On the roll call of the state by counties twenty- 
one representatives responded from that many dif 
Only ten sales were reported of 


and Secretary J. C. 


ferent counties. 
mason materials where the manufacturers sold di- 
rect to the contractors. This shows a vast and 
gratifying improvement in the conditions of the 
business as far as the recognition of the dealer is 
concerned, and is evidence of the efficiency of the 
members of the organization as well as the con- 
fidence which they have inspired. 

The nominating committee, consisting of Morton 
T. Brewster, M. P. Stevens and W. C. Salmon, re- 
ported the following list of nominations, which 
were unanimously elected: 

President, Frank H. Genung, Newark. 

Vice-president, F. W. Veghte, Roselle. 

Vice-president, Thomas D. Miller, Newark. 

Treasurer, Charles Agnew, Patterson. 

Secretary, James ©. Reilly, Newark. 

Board of Directors (term to expire 1919): J. C. 
Tattersall, Trenton; M. F. Ellis, Bernardsville; W. 
C. Salmon, Boonton; J. D. Loizeaux, Plainfield; 
Horace 8S. Osborne, Upper Montclair; G. Frederick 
Richters, Perth Amboy. 

First Session. 


The general meeting was called to order by 





with the 


Frank H. 
timely and pointed address: 
President Genung’s Address. 


Two months ago I announced at a trustees’ meet- 
ing I would not be a candidate for re-election to the 
office of president of this association. The nomination 
committee was told that I would not consent to serve 
again, yet with plenty of available timber in our or- 
ganization, it saw fit to present my name for the 
fourth time. I fully appreciated the honor accorded 
me and in confirming the action of the nominating 
committee this afternoon you have shown your ap- 
proval. I thank you for the confidence reposed in 
me, and will make every effort to show it has not 
been misplaced. 

I welcome you to the twelfth annual meeting of our 
association. That most of you have attended these 
meetings for a dozen years seems to indicate that you 
are still very much interested in the efforts of our 
organization to accomplish that for which it was 
created. Were I to call the roll of the first meeting, 
many here this afternoon would answer ‘“‘present,”’ 
as they did then, but the joy in being able so to 
answer would be turned to sorrow at hearing names 
called of those who may be with us in spirit, but 
cannot answer in the flesh. 

Providence has been very kind to us during the past 
year. None of our members have departed to the 
Great Beyond, and few have been visited by 


President Genung, following 


serious 





FRANK H. GENUNG, NEWARK, N. J., 
President, New Jersey Mason Material Dealers’ 
Association. 


illnesses The blessings bestowed upon us have been 
rich in health and happiness, but I question whether 
many of us have gained much in estate. 

Business conditions have not been conducive to 
material gain, but apparently we are holding our 
own and that is doing well, judging from mercantile 
reports of other lines of business. Our association 
has gained little during the year, but has held what 
was already accomplished. Our ability to do even 
this is not to be scorned, considering the great temp- 
tation manufacturers must have been under to sell 
direct, with business so badly needed; so hard to get. 
One hundred per cent efficiency and one hundred per 
cent perfection are ever in the foreground, ever being 
pursued; never caught in anything. 

But the knowledge that we may never reach our 
ideal should not keep us from striving and doing the 
best we can. One hundred years ago a voyage to 
China in the ‘‘windjammers” of that period was 
fraught with the usual dangers to those who go down 
to the sea in ships. In addition the danger from 
attack by pirates was. constant. 

The Barbary Coast, the Spanish Main and the shores 
of Madagascar swarmed with these robbers of the 
sea. It was a rare occurrence for a vessel to get 
through “without either fighting or running away, 
and the tales of atrocities committed upon those un- 
fortunate enough to be overpowered froze the blood 
of’ the listener. Today we rarely hear of pirates, and 
the seas are practically free from them. 

Is it because the progeny of the sea robbers who had 
terrorized the maritime world for hundreds of years, 
have become civilized, more humane, and have stopped 
this villainous practice of their own volition? We 
would like to think so. Events during the last two 
years have not impressed us strongly with the idea 


that the world is getting better, the people in it mors 
humane, more considerate. Our boasted civilizatior 
is a mere veneer, and under this thin skin of culture 
we have been striving so hard for a hundred years 
and more there is still much of the primitive beast 
We have advanced so much in so many ways that we 
imagined our savage intuitions had kept pace, but it 
is far from the truth. 

Our advance in the science of warfare is regrettable, 
for it has only lent aid to modes of destroying our 
enemies that in comparison bring the stone axe and 
the prehistoric club to the fore as weapons of civiliza- 
tion. The navies of the world combined in organized 
efforts years ago to stamp out piracy, and succeeded 
in reducing it to the minimum. They have not suc- 
ceeded in eliminating it entirely and probably never 
will. By constant vigilance they make it an unhealthy 
vocation, holding what has already been accomplished 
and gradually bettering conditions. Do you imagine 
it would be safe for the governments to relinquish 
their watchfulness? Remove their protection for one 
year and the peaceful shores of the United States, 
to say nothing of those of other countries, would 
swarm with buccaneers and the dangers to shipping 
would be greater than ever before. 

Twelve years ago we started our work of showing 
manufacturers and wholesalers the reasonableness of 
our claim to protection, and how unfair it was to 
compete with us by direct selling. Step by step we 
have convinced them, and one by one the articles we 
sell have become exempt and we have been allowed 
to add a fair margin to the buying price, free from 
the fear of being compelled to quote in competition 
with the manufacturer at prices that would not give 
us a margin sufficient to pay for the upkeep of the 
extensive plants our business requires. 

What we have done as an association, covering one- 
half of the state, could have been done in Newark, 
where the movement started, or by any group of deal- 
ers in any locality, and perhaps as effectually, so far 
as those localities are concerned, but such a plan 
would have been selfish, and selfishness was not in the 
makeup of the man who is credited with conceiving 
the idea of our organization. To reduce to the mini- 
mum direct selling in most of the goods we handle 
has been no mean task, and to hold and keep what 
we have gained is worthy of continuous effort and con- 
tinuous effort is necessary if we would keep it. 

We have never attempted to get protection on com- 
mon building brick, and as a result many-dealers do 
not stock them. We feel that it is next to impossible 
to get manufacturers interested in such a plan, yet 
we probably are to blame for not making a trial. 
Aside from those localities so close to brick yards 
that deliveries can be made direct to work by truck, 
there seems to be no reason why protection should 
not be given for a limited amount, say jobs of fifty 
thousand. I have talked to a big manufacturer within 
a few weeks, and about the only reason he could 
give was that it had never been done. 

He thought the dealers did not care to handle them 
and had never made any attempt to sell anybody but 
contractors. That manufacturer shipped millions to 
Newark last year and every brick went to a dealer. 

I honestly believe that if dealers in different lo- 
ealities would get together and arrange a conference 
with brick makers, they would be met more than half 
way in some satisfactory plan. There are only a 
few makers with facilities for rail shipments, and if 
assured of fair play and actual orders for stock, I am 
sure something can be done. Contractors are so 
accustomed not to look to dealers for brick that they 
place the business direct from force pf habit, and many 
of these have been long and valued customers of 
makers; it will be hard to sever these connections, 
but the new contractors who have not formed the 
habit, will not be so hard to handle. 

Those of you who have not handled brick for the 
reason mentioned should get together, Don’t attempt 
it individually, but pool your interests, and if at any 
time the officers of this association can help you in 
such a movement, I know they will be glad to do it. 

We have a staunch and loyal member who is a 
brick maker, and he won't sell except to a dealer. 
I know he has been sorely tried at times at the 
treatment received from some of them, who should 
give him loyal support and don’t. Yet I believe he 
has no desire to change his sales policy. 

Get together; don’t ask too much, and don’t expect 
to get all you ask. Take what you can get, play fair, 
and if you can only make a start, I am sure you can 
later make arrangements that will be more satisfac- 
tory. 

Another article has become an important factor of 
our business. A few years ago Portland cement was 
used for putting half-inch top coatings on cellar 
floors, building cisterns and pointing up lime joints 
that had fallen out. What it is not used for now isn't 
worth mentioning. So many manufacturers; so many 
sales policies; so many salesmen, and so little in it 
for you and me. It seems like a hopless task to sat- 
isfy them all—it can’t be done. One maker claims heé 
sold 86.7 per cent of his production through the deal- 
ers in 1915. May God bless him and keep him pure 
may his tribe increase. The balance of that 100 per 
cent is 18.3 per cent—rather a hoodoo figure, and 
should not be allowed to stand. You should help 
reduce it—this year. Perhaps other makers are doing 
as well or better. Is it modesty that keeps them 
from announcing it to the world? I don’t think so. 

I have heard the remark made that if it were not 
for the Portland cement manufacturers we would need 
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no association. We needed an association when ce- 
ment worries were unknown and we need it today as 
much as ever. Nature gives a dog fleas for a definite 
purpose; it don’t just happen so. It is not well that 
our association life should be too easy We need 
a fly in our ointment and if trying to show cement 
manufacturers that we want to sell cement, but don't 
want to starve while doing it serves as a stimulus 
so much the better. 

You will probably be surprised to hear that the 
ement manufacturers have done more during the 
past year toward helping the dealers on car business 
than any year since their organization, and by the 
simple process of allowing five cents per barrel dis- 
count for payment in ten days. But somebody says, 

they added the five cents to the price.’’ They did, 
that’s right. “‘They did it to get quicker returns.” 
Right again. “How do we know they intended to 
give the dealer any advantage.’’ We don't, but know- 
ing their generous nature; how can we doubt it? 

The fact is they put every retail dealer on proba- 
tion. All of us have been tried and many found want- 
ing. How many of you are passing that five cents 
right on to the contractor and even splitting it? For 
a long time we had to sell car cement on a five-cent 
margin because the manufacturers would sell it five 
cents above our price, but anybody doing it now is a 
fool—an 18-karat unadulterated fool; because it is not 
necessary. None of us has allowed five cents per 
barrel discount, why start now? If we do allow it, we 
still continue to sell on a five-cent margin, just what 
we have been howling against for years. The dealers 
in Essex county allow 2 per cent discount for cash 
by the tenth of the month for goods bought the pre- 
vious month. It’s a liberal discount because it covers 
everything on the bill, cars of cement, freight, bags 
and cartage. 

Now, let me try to prove to you that you will sell 
as much car cement on that basis as you will by al- 
lowing five cents per barrel 

I am familiar with the price in Essex county, so 
will use that locality as a basis for calculation. Some 
manufacturers—please get the emphasis on some, will 
sell a contractor for $1.68 or $336 for a 200-barrel car 
If he pays in ten days it will cost him $326. The dealer 
will sell him the same car for $336, and if he discounts 
the net cost will be $329.28. If. he buys from the 
manufacturers he will > $3. Let this sink in 
Will save $3.28 on a purchase of $: less than 1 per 
ent. Save it on 200 barrels; 800 bags! Think for a 
moment of the contractors you serve and pick out 
those who would pay you $326 in ten days to save 
$3.28, particularly if your goods are on the road to 
the job six or eight days, leaving two to four days in 
which to settle. You can’t find one in one hundred 
who would do it. Suppose your goods did not get to 
the job within ten days—would you get your money 
in advance? A shrewd buyer can plan to have a car 
delivered the first or second of the month. With the 
manufacturer he will get ten days’ time, a dealer five 
weeks, or a full month longer. The interest on $326 
for 30 days is $1.63 and if this is taken into considera- 
tion (and it often is) the contractor’s net saving in 
buying direct is just $1.65 on a purchase of $326 No 
bonus is ever offered without a penalty is exacted for 
non-performance. The contractor must earn his bonus 
of five cents in order to get it and if he falls down 
(and I- have heard of a few cases of failure to pay as 
expected) he stands to lose $6.72 as against the dealer's 
price and terms. 

You are able to do as well for him in returning 
sacks as the manufacturer—ever better. He doesn’t 
buy cement alone, but other things to go with it 
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sand, stone, brick, et Now, the sack credit memo 
from the manufacturer is good for payment for cement 
only; in the hands of the dealer it will pay for anything 
owing, and is available the same day received Sup- 
pose for some reason the contractor wants to, or has 
to, change his brands; his empty sack credit will buy 
one brand only from the manufacturer; from the 
dealer any brand he wants or must have 

It is simply a matter of education. If this problen 
was shown to contractors, and carefully explained, 
ninety per cent would give the car business to the 
local dealer. Don’t allow five cents per barrel dis 
count; it’s a step backward 

The example I have given nets the dealer .066 cents 
per barrel, and while not enough, is better than some 
of us have done in the past The per cent of profit 
on a five cents margin on $1.63 worth of cement is less 
than three and two-tenths per cent, and that after 
you have humped yourself to pay in ten days and 
save the five cents per barrel discount. If you made 
it carry any overhead charges (as it should), you 
would need to use decimals to find the profit, if any 
Might better loan your money on bonds and mortgages 


at five per cent At least you would get security 
for it. 

Get the Hebrew’s notion of percentage; he buys for 
$1.00, sells for $2.00, and makes one per cent He 


may not be strong on percentage, but he is a whale on 
making money. 

The Federal Trade Commission has discovered that 
it is not the few big and prosperous concerns that 
are ruining business, but the hundreds of thousands 
smaller concerns that don’t know how to figure their 
costs and must be taught the first rudiment of busi- 





ness. Imagine this commission starting a business 
men’s kindergarten with classes of apparently sensible, 


responsible men Beginning the morning exercises 
with the opening chorus, “Good morning, Merry Sun- 
shine, does your mother know you're out?’ and then, 
step by step, teaching us how to save us from our- 
selves. 

Every article sold should bear its share of the 
fixed overhead and if we can’t get a price that will 
do that, better keep it in the store house. The United 
States will give the Filipinos independence just the 
minute they show they Know how to govern them- 
selves, and the cement manufacturers will give us 
a differential of ten cents per barrel the moment 
we show we have sense enough to keep it, and not 
before Strong for Preparedness. 

Now, just a word on preparedness I've read so 
much and heard so much on the subject that I am 
almost afraid to go to bed at night, and am more 
apt to say my prayers twice than forget them l 
never dreamed this country fenses were in such 
a deplorable state Only ¢ powder at Sandy 
Hook to last forty-five minutes in a real fight; not 
enough men to shoot the guns if we had the powder 
A foreign fleet can lay somewhere off Staten Island 
and shoot everything up from 23rd street to the Bat- 
tery, and we can’t touch it. I always supposed we 
could lick anything on earth if we had to, but that 
we were too busy, minding our own business and 
making money. Now, it seems, we are too proud to 
fight. 

That's a new complication. We must have acquired 
that virtue since November, 1912. It must have tickled 
the bunch across the pond when they heard it. They 
never knew we had any pride; most of them think 
we live in our shirt sleeves and eat with our knives. 
That will be a fine argument to use if real trouble 
starts. If that sentiment gets deep seated I'll name 


s de 








nougn 


my next’son “Percival ind send him to a public 
school, so he will have to fight 

The American history I studied certainly stated 
emphatically that we got in some fine wallops on the 





British at Bennington and Stony Point, and never 
got into any scrap before or since that we did not 
come out on top Now, we are told that we are 
“has beens,’’ that our fighting has never been any 


| f G 








thing much, and at Britain had not been so 
busy at home and had had the time to lick us we 
would still be a colony It seems we have not pro 


gressed and in a modern war we would not last but 





1 few minutes 
I don’t believe all the people in this country know 
this; in fact, I heard only recently that the western 


farmers say we don't need a larger army and navy. 
Just let them Know when any trouble starts in the 
East, give them some good roads (concrete preferred), 
and don’t bother them when they are cutting their 


corn, and they will come East and clean up the 
enemy. 

Preparedness seems to be a serious matter just 
now. It’s important enough to make a campaign 
issue of and perhaps we have been a little negligent, 
but I can’t get over the feeling (due probably to my 
being misinformed in my youth) that it is not going 
to be a healthy pastime for any foreign country to 
monkey with us, and proud as we are, we can fight, 
and will if we have to 

In some of the arguments I have listened to it has 
been intimated that we could not count upon the 
support, in case of trouble, of those who had come 
from foreign shores to abide with us, even though 
they have become citizens They are referred to as 
hyphenated Americans and their loyalty questioned 

It is very wrong of us to even think such a thing; 
far worse to express such a thought in words We 
have not been simon-pures long enough to put on any 
airs Our ancestors were all hyphenates and left 
their native lands for one of two reasons—either they 
were not fit to live in the country where they were 
born or the country they came from was not fit to live 


in Less than 500 years ago the simon-pures in this 
country were in the majority \ few poets have 


sung their praises, but their chief claim to fame was 
their dislike for soap and water and their good qual- 
ities came to the front after they were dead AS a 
rule, a man’s affections are reached through his 
stomach and the source of supply of that stomach will 
ever have his fondest regards 

We need not worry about the loyalty of our so-called 
hyphenated friends. If trouble starts they will be 
fighting for the privilege of getting in the front ranks 
of our armies and the simon-pures will have to go 
some to beat them, We will probably have to give 
some attention to our defenses, and several good 
plans have been suggested, one of which no doubt will 
soon be adopted 

We, in the building supply business, should have 
drawn some good lessons from the experiences of the 
last three years A change in our national policies 
in 1912 brought us face to face with industrial con- 
ditions unheard of for a score or more years; found 
us With unprepared facilities for meeting the changes. 
For years we had conducted our business, unmindful 
of the fact that in many ways wé could have lowered 
our overhead, curtailed our credit system and in 
various ways lessened cost of operations For years 
we had made money, some years more than others, 
but always were able to show a balance on the right 
side of the sheet, and we imagined it would ever be 
thus, 

We have had a rude awakening and have been com- 
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pelled through force of circumstances to do what good 
business ethics should have prompted us to do before 
We were unprepared; our defenses were not in proper 
shape or sufficient, and as a result we have suffered. 
If any of us have not discovered the necessity of get- 
ting better prices, giving shorter credit, doing business 
in a expensive way, and coOperating ior better 
business ethics, we have had our vain. I 


less 
lesson in 


believe many and know some are now prepared to 
meet the era of prosperity that has never failed to 
come after the plague periods of the past, and won't 


fail this time, and in the years of feast before us we 


will apply. the lesson we have learned, score double, 
and make up for the years of famine. 
On the topic of ‘‘ Buying, Selling and Deliver 


ing,’’ M. F. 


ognizing his subject as the familiar 


Ellis, was the first to be called. Ree 
procedure of 
the business to all of those present in a brief little 
review he cited the differences between the lumber 
both of 
that 
buys through the salesman and makes it a steady 
treat the 


salesmen are a 


and mason materials lines, which are in 


cluded in his operation. He said he always 


policy to salesman well. He _ believed 


that the 
the manufacturer 


good instrument between 


and the dealer and it is worth 


while to keep in close touch with them as friends 


and business associates. He referred to the grow 
ing importance of the telephone in the matter of 
selling and for arranging the details of delivery, 
service that the dealer sells 


which constitutes the 


to his customers. 


He considered the delivery brarch of the re 


, 


tailers’ business to be the most important feature 


of service. Prompt and intelligent deliveries are 
the main points that attract and hold customers. 
The speaker has observed that the quickest concern 
to make deliveries usually gets the business, and 
in line with this thought he said that he made it 
a point to always keep several auto trucks always 
tuned up for instant cail. 

Cc. W. 
same topic. He 


Ennis was the next speaker called on the 
that 


ought to be more closely associated, for he 


dealers 
had 


never known of a mistake being made when dealers 


said in selling the 


were working and understood 


other. He 
a competitive territory when there was no 


together one an 


referred to the unfairness of cutting 
in on 
reason for doing such a thing, and he expressed 
appreciation of the spirit of friendliness that has 
been developed in the association meetings and at 
the banquets, and remarked that such a 


ought to prevail at all times between the dealers 


feeling 


because it would be sure to be worth a good deal 
to them. 
members of the 


He suggested that the competitors, who 


are association and residing in 


one city, ought to get together on the cost and 
prices of service, so that there can always be an 
assured income to cover the cost and yield some 
profit on every transaction. In this way, the deal 
ers all sticking together their troubles would be 
ironed out amongst themselves and such a procedure 
would gain the respect and confidence, not only of 
the manufacturers, but of all the worthy customers 
as well. 
Importance of Motor Truck. 

The question was then thrown open to general 
discussion and several members laid stress on the 
importance of the practices in connection with the 
delivery end of the business, as being its most 
important feature. 

Ambrose Tomkins, of Newark, said he considered 
that in this discussion the importance of the motor 
truck, as applied to deliveries should receive at- 
tention. Tomkins Brothers have found their auto 
truck in their Newark delivery to be just about a 
necessity. They operated two motor trucks last 
season and have just received a new Auto car for 
light work and will have a big Pierce-Arrow 
within a few days to make heavy deliveries. The 
auto truck has certainly added materially to the 
efficiency of the important delivery branch of the 
material dealers’ business, and will doubtless be- 
come more efficient and consequently more profitable 
as the dealers get to be better acquainted with its 
service. 

Genung mentioned extremes in 


President some 


of the dealers 


have 


deliveries that have been demanded 


in several places. For instance, contractors 


called upon dealers to guarantee the delivery 0% 


plaster, sand, cement or other heavy material in 
that they shall 


be placed in the basement or on any floor of the 


side of the house, even stipulatii 


ra 
1p 


building, even the attic in some cases. 


It is customary for dealers to figure upon curb 


deliveries, because the maximum service is con 


sidered to be the unloading of the material where 


the wagon has to stop, because it requires addi 


tional labor to carry, truck or otherwise convey 


such materials up or down one or more flights of 


steps. 
Mr. Dunlap, of 


liveries. 


Montelair, discussed country de 
He thinks it is wrong to attempt to send 
that the 


can have the material placed where it will be used. 


help along with the driver so customer 
This part of the work is up to the contractor and 


should be done by his men the same as is prac 


ticed customarily in city deliveries. He suggested 
that the association get together on this problem 
and adopt a uniform rule of practice in connection 
with country deliveries in this respect. 

J.D. 


recently have been demanding that all material be 


Loizeaux, of Plainfield, said that contractors 


placed either in the cellar or the attic, according 
to where the material is to be used, and he agreed 
with Mr. Dunlap that the members of the associa 
tion ought to agree not to do such a thing. 

that the 
have to get together on this point and decide upon 
this matter, 
amounts to a very considerable additional expense 


President Genung agreed dealers will 


a firm stand to be taken in which 
that will have to be charged for if it is.not dis 
pensed with and placed upon the contractor where 
it properly belongs and is customarily placed. 
What the Retailer Owes to the Manufacturer. 
then announced for the next 
topic, ‘‘What the Retailer Owes to the Manufac 
turer.’’ 
Walter C, 
‘*In asking our 


President Genung 


Schultz was the first speaker, saying: 
manufacturer friends to give us 
consideration and to do the things that we ask 
we must put ourselves in condition to receive such 
cooperation. This organization has worked in har- 
mony and for harmony and has always made prog 
that the 


business has been conducted on insufficient margins 
g 


ress because it is generally recognized 
of profit, which is due, partly at least, to the com 
It often hap- 


to freeze out. competition 


petition of the retailers themselves. 
that 


by unfair methods which is not necessary at all. 


pens retailers try 


Whenever a new dealer enters the field it would be 
the proper thing for his local competitors to wel 


come him and at once get together with him for 


the purpose of upholding prices of service and 
maintaining the market. Such a procedure will 


remove one of the worst difficulties that our manu 


facturers and friends have criticized in the past. 


Courteous treatment of salesmen was worth while 


to every business man and should be a policy: with 


every building material house. Right now the manu 


facturers of Portland cement could help by limiting 
the number of distributing dealers and it is well 
to remember that it is up to the dealer to accom- 


modate the brand that is asked for or that is in 


demand,’’ 
John M. Campbell, of Passaic, said: 


Remarks of John M. Campbell. 


It is difficult to say anything new upon this subject, 
for this association was formed twelve years ago for 
the declared purpose of bringing about a better under- 
standing among competitors and better business rela- 
tions with the manufacturers, and we have worked 
on that plan ever since that time. We believed then, 
as we do now, that the manufacturers are entitled 
to a “square deal,”’ also that we should codperate 
with them in the Golden Rule plan of “Live and Let 
Live.”” We believe now, as we did then, that we 
should patronize, so far as possible, those manufac- 
turers who are associate members, for we still believe 
in our old war-cry, those who sell to us should not 
also sell to our customers. 

I believe it better to discuss these topics in the open 
session In the closed meeting, all are dealers, and 
it is likely that we look at these subjects only from 


our point of view, the dealer’s viewpoint, while ope: 


discussion with those of different interests gives t 
us more complete information and leads to a better 
understanding, for the questions of business poli 


that have to be solved by manufacturers differ fron 
the problems the dealers have to consider. One of 
the declared purposes of this association is to corre: 
trade abuses. Mistakes are made by both sides, fo 
while we often get what seems like unfair treatment 
from manufacturers, dealers also at times are unfair 
to them. I have but five minutes, and shall refer to 
one kind of unfairness only. 

Over the office door of a certain 
our line, is printed in big type the sign, “A CON 
TRACT IS A CONTRACT.” We believe in that. It 
would seem, however, that some of our dealers, blinded 
by the bright light of ‘temporary profit, are unable to 
see and travel the straight path of the square deal 
for when prices are low, they place orders for mate 
rials largely in excess of requirements for specifi 
contracts, and sometimes even specify contracts which 
do not exist—for them. By such misrepresentation 
they are enabled to receive materials for regular stock 


manufacturer ir 


at low prices at times when higher prices are in 
effect, and when higher prices should be paid. Such 
dealing is not straight business, it is unjust to the 


manufacturers, not fair to competitors, and does ar 
injury to all dealers. In many cases the manufacturer 
is also to blame, for in his desire to get a greater 
volume of business for himself, like a weakling, unable 
to get it on an equal basis with others, he himself 
or his salesmen, fully aware of all of the conditions 
violating the rules of square business dealings, accepts 
such orders and makes the shipments contrary to the 
rules of the game. 

It is by such business on our part that we lose 
standing as dealers and as an association, and I 
believe that we, as dealers, can well afford to sacrifice 
such temporary gain, for it tends to keep prices down 
to a low level, also we lose the good will and the 
confidence of the manufacturers. Competition is given 
as the only justification: What some do, many feel 
compelled to do. It has been truly said that ‘‘compe- 
tion destroys morals,’’ it also kills profits. 

Our trustees should have the united support of all 
members in this work of trying to bring about more 
businesslike relations between dealers and manufac- 
turers. With such united effort on our part, I am of 
the opinion that when manufacturers outline a selling 
plan or policy, more consideration wfil be given to the 
interests of the dealers, and. we are more likely to be 
helped by them to get a living profit. We have said 
these things many times during the past twelve years, 
but it might be well to repeat them. Manufacturers: 
Direct selling to consumers helps to keep prices down, 
it tends to demoralize trade conditions, and does not 
add one dollar to the demand for your materials, It 
robs your own dealer customers of business, limits 
his profits, and by injuring your own customers, makes 
your credit risks greater. A safer business, a more 
profitable business for you, can be secured by retaining 
the good will of the dealers. The-Dealer-Be-Pleased- 
Policy is the plan that gets the biggest volume of the 
best paying business. 

I believe it to be our duty 
maintain fair prices, for cheap prices mean small 
profits and your interests are our interests. Good 
will and confidence in each other are splendid assets 
that should make dollars for both dealers and manu- 
facturers. I am of the opinion that it is only through 
trade associations that we can accomplish results; 
manufacturers’ associations on the one hand and 
dealers’ associations on the other. Individual action 
means disconnected effort. We should all work with 
a new determination to make our strong association 
still stronger, so that we may be better prepared to 
deal with strong manufacturers’ organizations, and to 
be a real power for good in this business. 

With more encouragement from our dealers, I am 
sure that our board of trustees, for their part, would 
make still greater efforts to keep in closer touch with 
such associations, and the result should be mutual 
confidence and respect, and establish our business as 
one of the most honorable and important industries 
in our state of New Jersey. 


Ambrose Tomkins, of Newark, 


to help manufacturers 


was the next 
speaker. 
Ambrose Tomkins’ Address. 

Your secretary has asked me 
on the subject of ‘““‘What the Retailer Owes to the 
Manufacturer.’’ When Mr. Reilly made this request, 
he had in mind, I take it, considerably more than just 
the buying of merchandise by the dealer and the 
furnishing of goods by the manufacturer. Gentlemen, 
as I see the proposition, it is vastly more than this 
Has there ever been a time in the history of the 
building material business when more has been offered 
by the manufacturer to obtain the good will and the 
co-operation of the dealer? 

A few weeks ago I had the pleasure of visiting 
the Building Material Show at Cleveland. It was a 
fine show, and reflected great credit on those who 
had it in charge. What impressed me the most were 
the beautiful and costly exhibits by the various manu- 
facturers’ associations. There was the yellow pin¢ 
exhibit, the white pine, the poplar, and the California 
Redwood. Then there was the exhibition of the hollow 
tile manufacturers. These people had gone to great 
expense in building a one-story bungalow in th: 
center of the hall. The Face Brick Manufacturers 
Association also had a very large space, and built 
great sections of walls to show to good advantag 
the face brick manufactured by their members. There 
were also several other exhibits by manufacturer 
associations. 

Now, the 


to say a few words 


point I want to make is, that thes 


exhibits were not made by any single manufactur 








, 1916 





» oper 
ves tc 
bette: 
poli« 
ry fron 
Ine ol 
-orre. 
es, for 
itment 
unfair 
efer t 


irer it 
CON 
at. It 
jlinded 
ible to 
= deal 
mate 
specific 
which 
itation 
r stock 
are in 

Such 
to the 
oes an 
ucturer 
zreater 
unable 
himself 
litions 
accepts 
to the 


ye lose 
and I 
acrifice 
s down 
nd the 
$s given 
iy feel 
compe- 





of all 
t more 
unufac- 
am of 
selling 
to the 
y to be 
ve said 
. years, 
‘turers: 
; down, 
bes not 
als. It 

limits 
makes 
aA more 
taining 
‘leased- 
. of the 


turers 
1 small 

Good 
| assets 
manu- 
through 
results; 
nd and 
action 
rk with 
ociation 
ared to 
and to 


s; I am 
, would 
ch with 
mutual 
ness as 
dustries 


e next 


y words 
to the 
request, 
1an just 
and the 
itlemen, 
an this 
of the 
1 offered 
and the 


visiting 
t was a 
»se who 
yst were 
s manu- 
ow pink 
alifornia 
e hollow 
to great 
in thé 
ucturers 
nd built 
ivantag 

There 
acturer 


it thes 
facturs 


MARCH 22, 1916 





ut by various groups of manufacturers, who are 
willing to lose their identity for the common good of 
ul. The men in charge of these exhibits were not 
lumber salesmen or brick salesmen, but were men 
mployed by the associations; men with technical 
knowledge, who were there not to quote prices, but 
to tell all about yellow pine, or red cedar, or rough 
texture brick, or the advantage of smooth face 
rick, ete, 

I visited the exhibition on two different occasions. 
Each time there were large gatherings around these 
association exhibits, and the men in charge were busy 
inswering questions. What happened when they were 
asked ‘“‘What is the price of trim made out of this 
kind of lumber’'? or, “How much are these rough 
brick by the carload’’?* The answer invariably was, 
Call on your nearest building supply dealer.”’ Then 
igain as further testimiony of this comparatively new 
evidence of friendly relation of the manufacturer for 
the dealer—turn over the pages of the “Saturday Eve- 
ning Post,’’ the ‘“‘World’s Work,” the “Literary Di- 
gest,”’ and note the coéperative advertising of building 
material manufacturers. 

Take the new plan of the Portland Cement Manu- 
facturers. Practically all the cement manufacturers 
in the United States have agreed to pay into a com- 
mon fund three-quarters of a cent per barrel of their 
production, for publicity work during 1916. Think of 
$750,000 to be used in furthering the use of Portland 
cement, just for the good of the common cause. Now, 
fellow members, who profits by this codéperative work 
that is being done by these groups of manufacturers? 
Of course the quick answer is, that the manufacturer 
profits—and so he should. He is footing the bills 
But doesn’t the dealer profit to a large extent? Cer- 
tainly he does; and the manufacturers have this very 
phase of the question in mind when they consider 
these expensive exhibits and costly advertising cam- 
paigns. The manufacturer knows full well that when 
the dealers’ business is dull his business also is dull, 
and when the dealer has lots of orders on his books, 
he is passing them on to the manufacturers. 

This codperative association movement among the 
manufacturers is, as I take it, a sure sign that the 
manufacturers as a whole have come to the conclusion 
that they can’t get along without the local dealer. 
They know that they must have the full benefit of his 
storage facilities, of his delivery system, and, last but 
not least, of his credit facilities. So much for the 
relation of the manufacturer to the dealer. 

How about the relation or the attitude of the dealer 
toward the manufacturer? As I intimated a moment 
ago, I firmly believe we are on the threshold of a 
new era of business relations between the dealer and 
the manufacturer; and as dealers should we not do 
our part, and work along for the common good of all, 
just as the manufacturers are doing? What are we 
doing individually’ or as an association to promote the 
use of cement for highway construction? Are we doing 
anything toward obtaining a state or town law to 
compel the use of flue linings? Are we urging the 
wider use of fire-proof materials? And what are we 
doing individually or collectively toward increasing 
the demand for agricultural lime? Thousands of tons 
more would be used in New Jersey to good advantage 
if the farmers were only made to see the lime question 
in the right light. 

Are we making the best use of the New Jersey 
Mason Material Dealers’ Association? This organiza-~ 
tion has been of immense benefit to the dealer; but 
could it not, in addition to the protective work that 
it is now doing, do something more for the general 
uplift of our business? Could we not codperate with 
the various manufacturers’ bureaus at least to the 
extent of helping to arouse public interest in improve- 
ments that will later be of value to the building 
material business as a whole? 

Let us take a broader view of the situation and 
expend at least a portion of our efforts toward the 
common good. Is it not a positive fact that the 
interests of the dealer and manufacturer are inter- 
woven? The dealer cannot do without the manufac- 
turer, and it is equally evident that the manufacturer 
cannot do a profitable business without the aid of the 
dealer. Then, is it not true that the attitude of the 
dealer toward the manufacturer should be one of 
coéperation? It is plainly to be seen that through 
their various associations the manufacturers want to 
help the dealers dispose of their goods. And if this 
is so, is it not greatly to the dealers’ interest to join 
forces, and by both individual and collective effort, 
aid this great educational movement that has but one 
goal, and that is tonnage and profit. 


After a brief general discussion of the topic, 
President Genung announced the next number of 
the program: ‘‘What Protection are Dealers En- 
titled to?’’ 

Horace 8. Osborne, of Montclair, was the first 
speaker, saying: 

Address of Horace 8. Osborne. 


We despise the woman who tries to get something 
or nothing at a bargain sale. If we find a customer 
s trying to get something for nothing by gambling 
ve watch his credit very closely. If a customer tries 
o take a cash discount off, to which he is not en- 
titled, we tell nim very plainly that he can only have 
the discount when he has earned it. In the last 
nalysis we all agree that anything worth having is 
worth paying for and is usually worth just about what 
ve pay for it. If we want protection, we ought to 
e willing to pay what it is worth, or conversely, it 
S worth what we pay for it, or some one is getting 
heated, 

There are many things which have values that can- 
ot be expressed except in dollars and cents. Every 


or wholesale dealer gives protection to the retail 
dealer he expresses his confidence and trust that the 
retail dealer will show his appreciation and in some 
way reciprocate so that the wholesaler will receive 
a reasonable return. 

If we are not willing to give something for the 
protection received, we put ourselves in the same class 
as the woman at the bargain counter, or the man 
who takes the.ten day discount on a bill sixty days 
old. We cannot put a money value on the question 
of protection as between the wholesaler and retailer, 
Lut we can give value for value by buying only of 
those who have agreed to play the game according 
to the rules which we have made and according to 
which we also should play. 

We must bear in mind that every wholesaler, to 
increase or even maintain his present business, must 
advertise, and usg other legitimate means of bringing 
attention of the general public to his goods. If this 
is the case it is only fair that when the demand is 
created, the retail dealer should do his part by sup- 
plying the demand, and not trying to substitute some 
other goods which he prefers to sell. If we compare 
the wholesaler who does not grant protection to the 
man who stacks the cards, we should liken the re- 
tailer who does not do his part to the man who 
welches on the results. 

Now, in other games the same rules apply whether 
it is.penny ante, or the sky is the limit, and it seems 
to me that if protection of the retail dealer is a good 
rule to play by, it ought to apply to a bag or the 
season's requirements. The best way to prove this 
is by doing our part; sticking to our rules and thus 
showing that the best business ethics are taught by 
the Golden Rule. 

J. D. Loizeaux, of Plainfield, being called upon, 
said: 

By J. D. Loizeaus. 

Having been asked to give you my views on “What 
Protection Are Retail Dealers Entitled to From the 
Manufacturers,’ would say, how can you expect me to 
give you a just and impartial view in what I-am 
about to say? Every one of us retail dealers are on 
one side of the fence, and our viewpoint is therefore 
likely to follow one groove, and yet, there are always 
two sides to every question. First of all, let us see 
if the retailer can do without the manufacturer, or 
vice-versa, and also can the cansumer get along with- 
out the retailer? Is he simply like the dish rag, a 
necessary evil, or is he filling a dignified position in his 
city? We believe he does, and we also Know the 
retailer can do nothing without the manufacturer. 
Let us consider if the manufacturer is able to serve 
the retail trade. If he is able to do so, I have nothing 
further to say; but as the manufacturer is only able 
to ship in carloads, it is very seldom that the con- 
sumer can use it so, and even when he can, there are 
constantly little things coming up which make the 
retail yard a necessity if the operation in question is 
not to be delayed. This is true not only in one line; 
it is true in every line pertaining to building material. 

At this moment it comes to my mind that a year 
ago a sewer pipe concern, well known to you all, saw 
fit to come and take a large order for sewer pipe direct 
from the contractor in our city, yet, even though they 
had months in which to fill the order, the contractor 
was almost daily in our yards for this, that or the 


other thing which became delayed in transit or was_ 
not shipped on time, or perhaps was unforeseen to be’ 


needed. At one time his whole force was about to be 
held up because of the lack of one hundred connections 
which he could not get, and which we had to furnish 
from our yards. Did we relish this little bit of skimmed 
milk when the wholesaler was getting the cream? 
Hardly, and yet this very concern is sending its men 
among you every day to solicit orders when they 
cannot sell it to your customer. Can any sane man 
look upon such a deal without becoming exasperated? 

Here is a concern that pays not one dollar of taxes 
in your city, has not one dollar invested in the place, 
cares nothing for the welfare of its people, nor even 
for the contractor’s interest (as they will never deal 
with him but once), while the dealer is a permanent 
fixture there. They simply walk in and by quoting a 
price as low to the contractor as to the dealer, get 
a contract signed for the goods (then they are all 
right), ship at their convenience, and collect their 
money direct from the city. Now, does anyone here 
know of any remedy to apply? We believe so If 
every member of this association exercises his right 
to buy only of the wholesaler who protects the dealer, 
such people will soon have to seek a market else- 
where for their goods; this is only self-protection, and 
the absolute duty of every member of this association. 
Other wholesalers, afraid of being detected, do not 
bill the goods direct to the contractor, but through 
some office boy’s name, or any other way in which 
they can hide their identity. 

The taxpayer from his viewpoint says “All goods 
for the city for which I pay taxes, must be bought 
at the lowest possible price, no matter who has the 
goods for sale.”” He does not always argue from this 
standpoint, however, when on Saturady afternoon he 
wants a bag of Tiger lime to mark off his tennis court, 
although the retailer's yard is closed; he certainly 
feels that it is the duty of the retailer to bring him 
thirty cents’ worth of lime, ‘as that is his business.”’ 
Even so, does this reasoning hold water? 

We know of a school building which was held up 
more than a year, upon which the city was paying 
interest on $240,000. Was this taken into account in 
the price of the goods? We not only argue, but de- 
clare, that the retailer in any locality is an absolute 
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credit transaction involves more than the mere obli- necessity The communit cannot do without him, 
gation to pay the bill. There is the expression of and as he is equipped with horses, wagons, trucks, 
confidence and trust which caYs for a proper expres- automobiles, and a stock on hand with which to con- 
sion of appreciation. Now, when the manufacturer duct his business, probably a heavy taxpayer himself 


and is more than likely one of the empire builders of 
the community where he lives, there can be no ques- 
tion that any just judgment rendered will answer that 
the retailer is an absolute necessity, and should be 
protected fully in every way, and in everything, all 


the time, by the manufacturer Now, can the manu- 
facturer get along without the retailer? Some one 
says yes, through the mail order house Let me say 


to you right here, that we stand ready to duplicate 
at any time, the mail order house for the same goods 
ind same service, and same payments 

But, we said at the beginning there are always two 
sides to every question We are well aware that 
there are some retailers who expect the wholesalers 
to hunt up the customer, make the sale, and bring 
him the order to be delivered by him, and see that he 
gets a great big profit out of it. This is as unjust 
as the other of which we have been speaking, and we 
are glad to say that in many years of dealings with 
the wholesalers, we have found them, nine out of ten, 
fair and just, and supremely above doing the tricks 
referred to. The retailer should be alert in knowing 
the needs of the location where he is and keep an 
abundant supply of all that is needed; sell the best 
goods always at a fair margin of profit; treat not only 
the customers to whom he sells, but also the creditors 
from whom he buys, justly, and as he would like to be 
done by. The wholesaler must bear in mind that 
the retailer cannot carry every brand of Portland 
cement or every kind of wall plaster, and there again 
the fairness of both parties will meet on a common 
ground. 

The retailer must not expect the wholesaler to re- 
spect him and respect his every right unless he is 
willing to carry a full stock of everything required 
in his locality, and represents the goods to his very 
best ability. How desirable it is that a good under- 
standing should exist between the wholesaler and 
retailer. It avoids all friction, and, by the way, is a 
money maker. The wholesaler will avoid in every 
way the retailer who gives him trouble (who will not 
unload a car because of some trifling difference in 
the invoice, or other things that occur daily), while 
a good understanding between them saves expense, 
and increases business, and incidentally profits. We 
have always found upon investigation that the re- 
tailer who makes the statement that the wholesalers 
are all selling direct in his territory, is absolutely 
the one to blame, and is attributable to many vf the 
various things which arise to the displeasure between 
the two. It can be avoided, by facing the situation 
with a correct view of each other's rights, and it is 
our delight to see the manufacturer and wholesaler 
realizing more every day the necessity of respecting 
the retailer's rights, while to our best judgment, the 
business hog who desires to sell both to the retailer 
and to his customer, is becoming scarcer day by day. 

In conclusion, may we say, if the retailer is what 
he should be in his city, there will be small chance 
for the wholesaler to enter upon his trade, but if he 
does, report it fully to Jim Reilly when it occurs, and 
do not forget to tell your fellow dealer; spread the 
news, and let every member of this association stand 
by his associate. ‘“‘United we stand, divided we fall." 

The relation between the retailer and wholesaler 
is always a part of the annual session. In this 
number the doors are thrown wide open and every 
body invited to speak a piece and.this is where the 
associate members customarily take part in the 
meeting, so that it makes a very interesting and 
profitable feature of the convention. 

R. E. Griffith, president of the Giant Portland 
Cement Co., who has recently become an associate 
member, remarked that since joining the associa 
tion he had observed a distinct decrease in patron 
age and said that he had been induced to join 
because of the long announced policy of reciprocity, 
and he felt that he had placed himself in a posi- 
tion to show that he believed in reciprocity. 

Walter C. Schultz, appreciating Mr. Griffith’s atti 
tude said that one could not expect all of the 
dealers to give him a share of their business so 
soon, for as yet there has been little activity, 
and he felt that in another year he would doubt 
less note considerable improvement. 

Mr. Loizeaux, supporting Mr. Schultz, agreed that 
Mr. Griffith had no right to expect results so soon. 
Talks by Associate Members. 

A representative of the lime manufacturers of 
Ohio stated that the several associate members 
from that section were not getting a fair division 
of the business that they should be entitled to if 
the full principle of reciprocity was carried out 
according to the way he figured it. He mentioned 
the National Lime & Stone Co., the Woodville Lime 
& Cement Co., and the National Mortar & Supply 
Co., all associate members of long standing in the 


association who were not getting as much busi 
ness in New Jersey as he felt they were entitled to. 
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G. 8. Portland 


remarks, 


Brown, president 
called 


because he is generally popular and what he has 


of the Alpha 
Cement Co., was upon for a few 
to say always tastes well and has some meat in it 
besides. He said he had no particular message on 
this occasion but was glad to observe that the New 
Jersey dealers are developing the principle of reci 
procity and applying it practically in their business, 
and he recognized that in this the dealers are giving 
the manufacturers some credit for what they are 
trying to do in the way of reciprocity. 

‘*If we put the business up to you and in your 
hands you must recognize it as a trust by getting 
out and doing creative work,’’ said Mr. Brown. 
that 
creative work in every way that they can by adver 


‘*T assure you the manufacturers are doing 
tising and by codperating with the dealers and their 
customers wherever and whenever the opportunity 
Our business has dropped off, as well as that 
of other feel that this 
is due to the season and the lack of demand which 


offers. 
associate members, but I 
the dealers have recognized as well as the manu- 
facturers. In all sincerity the protection of the 
dealer has been adopted as the policy of cement 
manufacturers, and it is imperative that the dealers 
must accept and take the protection and not slash 
and cut in their quotations. In the past there has 
been too much of this amongst the dealers and it 
was never necessary; don’t do it, you’ll lose money 
if you do. In no ease should a dealer ever cut 
into the differential that has now been established. 
Every bit of it is needed and more, too. You gentle 
ment don’t capitalize your position by creative work 
to the extent that you should. 


_ **It is necessary to improve the business and in 
erease the differential by creative work and building 
up the sale of a greater amount of cement. Now, 
the Alpha Portland Cement. Co. has a big output 
and there are just two ways of selling it. One 
of these is by cutting the price. The other is by 
the route of advertising and illustrating the value 
of the product and its quality to create a demand. 
Personally, I believe in the latter method and that 
is the policy that we are pursuing and your part 
in the promotion of sales and the creation of new 
business will be appreciated and supported.’’ 
Albert Moyer, of the Vuleanite Portland Cement 
Co., on the subject of ‘‘Why are not you a Mem 
ber?’’, said that as a matter of policy he believed 
that not be 


dealers association and vice versa. 


members of a 
In this policy, 


manufacturers should 
however, there is no harm, intentional or otherwise 
to the value of the 
dealer and always had. True, 
when cement had been sold direct, but such cases 


believes in the 
there 


dealer. He 
were times 
are decreasing materially and the principle of mar- 
keting through the dealer has become the main 
feature. 

that the differential, as 
enough, and is in favor 


The speaker believed 
established 
of increasing the differential as soon as the dealers 
have demonstrated that it can be done. The dealer 
is one of the most essential factors in the successful 


was not yet 


selling of cement and this we have always recog 


always endeavored to give the 
squarest possible deal. He went on to say that the 
methods employed by dealers in the past have gen 


erally been the main reason for selling direct, but 


nized and have 


there is no warmer supporter of the cause of the 
dealer than the Vulcanite company. However, he 
firmly believed that they can extend better pro 
tection to the dealers while not associate members 
of the association than if they were members, and 
that is why they have not joined. 
Secretary J. M. Riley twitted Mr. 
saying that, ‘‘The best proof that it is a good 
thing to be an associate member is the bringing 


Moyer by 


together of the manufacturers and dealers in meet 
ings such as this in which anybody can say, ‘ Whoa, 


, 9°) 


backup, and let’s pull together’. 


The meeting then adjourned for an informal ses 


sion in the lobby while the functicnaries of the 


hotel prepared the banquet. 
The Banquet. 
The 


lasted until midnight amidst a feast of good things 


annual banquet began at 6:30 p. 1. and 
to eat, followed by an intellectual treat of oratory 


such as only can be assembled in the great city 
of New York when attracted by the invitation of 
the Jersey dealers through their gifted secretary, 
James M. Riley, and the 


respected membership. 


balance of the highly 

George Haven Putnam, of New York, responded 
to ‘* National State 
John M. Quinn, of New York, had for his subject, 
‘‘The Builders.’ 


Hon. George L. 


Defense.’’ Former Senator 


Record, of Jersey City, explained 
taxation problems in Jersey. 
T. Kennard Thomson, C. E., of New York, re 
sponded to the toast of ‘‘Greater New York.’’ 
Rev. Frank M. R. 


ended the flow of eloquence, taking as his subject 


Lyckey, New Haven, Conn., 


the single word, ‘‘ Preparedness.’’ 
Thus 


pleasant gathering of the Jersey dealers and their 


pleasantly ended a very profitable and 


business associates. 


The Attendance. 
Among the firms represented were the following: 
G. P. Farmer Coal & Supply Co., Asbury Park. 
Buchanan & Smock Lumber Co., Asbury Park. 
Hopping, McHenry & Frost, Atlantic Highlands 
James Brady’s Sons Co., Inc., Bayonne. 
Peter O'Connor, Bayonne. 
Jagel’s, Inc., Belleville 
Conkling Lumber Co., Bernardsville. 
Ogden & Cadmus, Bloomfield. 
Bound Brook Supply Co., Bound 
Henry Salmon & Sons, Boonton. 
L. D. Cook Co., Bound Brook. 
Cook & Haigh, Caldwell. 
Slayback-Van Order Co., Cadlwell. 
I. H. Hoffman, Califon. 
Yellow Pine Lumber Co., Clifton. 
John J. Demarest, Closter. 
Otis Wright, Cranford. 
Cresskill Lumber Co., Cresskill. 
Dover Lumber Co., Dover. 
Dunellen Lumber & Stone Co., Dunellen. 
Dumont Coal & Lumber Co., Dumont. 
James W. Pierson & Co., East Orange. 
Otto Meyer, Edgewater. 
T. F. & H. C. Sayre, Elizabeth. 
J. & S. S. Thompson, Elizabeth. 
Heidritter Lumber Co., Elizabethport. 
George H. Payson, Englewood. 
Tuttle Bros., Englewood. 
L. V. Ludlow & Co., Far Hills 
Gerritsen & Stewart Lumber Co., Garfield 
Otis Wright, Garwood 
Ellis Tiger Co., Gladstone. 
Hackensack Coal & Lumber Co., Hackensack 
Huyssoon & Kipp, Hackensack. 
Shields-Chamberlain Co., Hackettstown. 
David Harper, Harrison. 
Van Keuren & Son, Harrison. 
Charles S. Shultz & Son, Hoboken. 
E. D. Vanderbilt & Co., Hoboken. 
Trost & McMahon, Hoboken. 
Lehigh Coal & Supply Co., Hoboken. 
The Post Co., Irvington. 
Perrine & Buckelew, Jamesburg 
J. P. Hall, Inc., Jersey City. 
Conlon & Co., Jersey City. 
Washburn Bros. Co., Jersey City. 
Stone Bros., Jersey City. 
John Grant’s Sons, Inc., Lakewood. 
Daniel L. Miller, Lyons Farms. 
George G. Salmon, Maplewood. 
Cc. W. Ennis & Co., Morristown. 
Kenvil Lumber & Store Co., Mine Hill. 
Green & Pierson, Madison. 
William O. Persons, Montclair. 
J. S. Collins & Son, Inc., Moorestown. 
Charles Wolfe, Newark. 
Cook & Genung, Newark. 
Builders’ Material Supply Co., 
Tomkins Bros., Newark. 
George F. Perry, Newark. 
Frederick Bowden, Newark. 
Charles E. Townley, Newark. 
H. B. Salmon Co., Newark. : 
Rolfe Building Material Co., New 
P. M. Welsh, New Brunswick. 
Cooper & Demarest, New Milford. 
Spottiswoode-Cusack Co., Orange. 
Parkyn & Sons, Inc., Palisades Park. ' 
Anderson Lumber Co., Passaic. 
Adrain Bakker, Passaic. 
S. M. Birch Lumber Co., Passaic. 
Campbell, Morrell & Co., Passaic. 
Campbell-Schultz Co., Passaic. 
Passaic Builders’ Supply Co., Passaic. 
John Agnew, Paterson. 


3rook. 


Newark. 


3runswick. 


FE. M. Rodrock, Paterson, 
H. M. Post, Paterson. 
Boice, Runyon & Co., Plainfield, 


J. D. Loizeaux Lumber Co., Plainfield. 
Watchung Stone Co., Plainfield. 

R. F. Oram & Co., Port Oram, 

The Reardon Co., Princeton. 

Perth Amboy Supply Co., Perth Amboy. 
Thomas Langan Lumber Co., Perth Amboy. 
S. F. Gerlufson & Co., Perth Amboy. 
Adolph H. Koren, Perth Amboy. 
Brewster & Son, Ridgefield Park. 

E. 8S. Carr, Ridgefield Park. 

Isaac E. Hutton, Ridgewood. 

J. S. Collins & Son, Riverside. 

J. P. Joralemon, Rutherford. 

A. Z. Bogert & Bro., River Edge. 
Bachman-Veghte Co., Roselle. 

David J. Farren, Roselle Park. 
Ridgeway & Hobbs, Roselle Park. 

Jos. T. Burrowes Co., Red Bank. 

T. B. Miller & Co., Summit. 

Stephens Bros., Summit. 

Sargeant Bros., Somerville. 

Charles J. Smith, Inc., Somerville. 

H. B. Halsey & Co., South Orange. 

N. W. Clayton, South River. 

Edwin Demarest, Tenafly. 

J. B. Richardson & Son, Trenton. 

The Tattersall Co., Trenton. 

Osborne & Marsellis Co., Upper Montclair. 
Kimball & Prince Lumber Co., Vineland. 
Tuttle Bros., Westfield. 

Gardner & Gardner, West Hoboken. 

W. D. Gulick, Washington. 

Thomas Henry, Weehawken. 

J. S. Irving Co., Westfield. 

P. Traynor, Westfield. 

A. J. Mowerson, Wyckoff. 


TOMKINS BROTHERS MEN DINE. 





Tomkins Brothers, wholesale and retail dealers in 
building materials, invited all of the members of the 
executive, accounting and selling divisions of the firm 
to the home office at Newark, N. J., on Saturday, 
March 4, for the purpose of renewing acquaintances 
should exist 


and promoting the fellowship which 


among employes. An informal meeting was held in 
the offices of the company after which the assembled 
throng adjourned to the Achtel-Stetter restaurant to 
enjoy the second annual banquet. 

Joseph Brobston, vice-president of the Dexter Port 
land Cement Co., was the guest of honor and Edward 
B. Wire acted as toastmaster. The affair was ex- 
ceptionally interesting because of many novel fea- 
tures which were introduced during the course of 
Telegrams of congratulation were re- 
throughout the 


the dinner. 


ceived from many manufacturers 
country. 

The speakers and their topics were: Mr. Brob- 
ston, ‘‘Friendship in Business;’’ Ambrose Tomkins, 
‘*A Review of the Year;’’ R. M. Crozier, ‘‘ A Look 
Ahead;’’ E. W. Schuler, ‘‘Preparedness;’’ A. G. 
Salkeld, ‘‘ Humorisms;’’ C. A. Ernestberger, ‘‘ Motor 
Trucks;’’ F. H. Holland, ‘‘Sincerity;’’ E. H. Jacob- 
son, ‘‘The New York Outlook;’’ H. A. Macaulay, 
‘*Records and Rewards;’’ O. B. Williams, ‘‘ Qual- 
ity;’’ J. J. Moore, Jr., ‘“Applied Service;’’ C, E. 
Palmer, ‘‘ Advertising;’’ A. W. Lackner, ‘‘ Irving- 
ton’s Viewpoint,’’ and M. A. 
tion.’’ 

A novel form of menu card was printed on wall 


board and from the list of items one would imagine 


Lanzara, ‘‘ Coépera- 


that wagon loads of materials were being delivered 
to a group of hungry contractors who were unable 


to keep their men busy. The ‘‘board bill’’ con- 
tained the following list of foods and liquids: 
Throat Dampers 
Starters 
Stueco 
Channel Pipe Slag Gravel 


Sole Tile Keene’s Cement 
Allegheny Plug 
Kno-burn 


Nails 


Essex Fiber 
Cold Shutes 
White Star and Crescent 
Anchor Brand Red 
Dexter Concrete : 
Assorted Shapes 
Tiger Brand Finish 


Face Brick 


Anti-hydro Excelsior Chimney Tops 





A bill has passed the Kentucky senate authoriz 
ing corporations to own and operate office buildings 
and apartment houses. 
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The annual meeting of the Eastern Pennsylvania 
Building Material Dealers’ Association was held at 
Philadelphia on March 9, with the Hotel Walton 
as headquarters, with about 150 dealers and their 
associates ‘in attendance. The eastern Pennsyl 
vania association is one of the younger organiza 
tions that has made a thriving record. There are 
now 126 active members, consisting of the leading 
dealers of eastern Pennsylvania and thirty duly 
accepted associate members. From the very start 
they secured the recognition and encouragement 
of the manufacturers catering to their trade and 
have industriously promoted the principles of co 
operation and reciprocity which has been the sub 
ject of so many editorials in Rock PRopuUcTS AND 
BUILDING MATERIALS that it has come to be a by- 
word amongst the progressive men in the trade 
thronghout the entire country. 

At a former meeting there had been a sugges- 
tion that the best plan of procedure would be to 
incorporate the association, so as to thereby con- 
duet its affairs in a more modern and businesslike 
way, and at the same time in the drawing up of 
its charter to define the legal scope and aspect of 
a trade organization which had been questioned in 
some quarters. This matter came up for considera 
tion as one of the practical measures of the meet 
ing and a detailed report in the shape of an opin- 
ion from a reputable firm of Pennsylvania lawyers 
was presented for consideration. This opinion 
clearly. showed that there was nothing to be gained 
by incorporating the organization, which could per- 
haps be conducted more economically and com 
fortably as a voluntary organization. Upon this 
advice the report was received and filed and it 
was decided not to incorporate. 

The board of directors held a meeting on the 
evening of March 8, to make arrangements for the 
prompt dispatch of the business of the meeting, 
beeause several of the delegates wished to attend 
the closing exercises and banquet of the Jersey 
association meeting in New York of the afternoon 
and evening. The regular meeting was called to 
order by President George F. Erich, who intro 
duced Mr. Clark, secretary of the Philadelphia 
Chamber of Commerce. Mr. Clark welcomed the 
association on behalf of that body, and congratu- 
lated them on holding their meeting in the city 
of Philadelphia. In his remarks he stated that 
Philadelphia was distinctively a city of homes. 
Recent statistics showed that there are 366,000 
homes, 125,000 of which are owned by the occu- 
pants, and they are of a very substantial charac- 
ter, only 10,000 of them being of frame construc- 
tion, 

Secretary Charles H. Cox read the minutes of 
the previous meeting, which were adopted as read. 

President Erich appointed a nominating commit- 
tee, consisting of Messrs. White, Penrose and Lewis, 
who at a later period in the meeting recommended 
the following officers, who were unanimously 
elected: 

President, George F. Erich, Allentown. 

Secretary, M. A. Cutter, Allentown. 

Treasurer, Luther Keller, Scranton. 

Vice-presidents—first, E. L. Merriman, Scranton; 
second, C. A. Miller, Reading; third, J. L. Tyson, 
Philadelphia; fourth, O. W. Bennett, Williamsport. 

The two new members of the executive commit- 
tee elected were: J. C. Budding, of Lancaster, and 
William Schuler, of Wilkes Barre. 


First Session. 


President Erich then delivered the annual ad- 
dress, which follows: 


President Erich’s Address. 


In submitting this, my first annual report of the 
Building Material Dealers’ Association of Eastern 
Pennsylvania, I wish to extend my hearty appreciation 
of the efforts of our active and associate members, 
and especially to the officers and executive committee 
who have at my call so willingly attended meetings 


for consideration of conditions existing in the localities 
within our jurisdiction. 

I feel that I am expressing the feelings of our 
officers and executive board, as well as the members, 
in stating that our association has in its short period 
of existence, accomplished a great deal toward the 
betterment of conditions in our business. Had it not 
been for the splendid spirit of codéperation which has 
existed, we should not have been able to have achieved 
these conditions. Of course, we recognize that we 
have just laid the foundation for the tremendous 
amount of work that can be done toward the raising 
of the standard of the building material business 

The tremendous good that is to be gained by close 
relationship and good fellowship among building mate- 
rial dealers in the states, cities and towns in this 
section of the country, need hardly be explained, as 
such benefits are undoubtedly recognized by every 
man here. Were this not the case, we would not be 
favored with this splendid attendance. Of course, it 
goes without saying that dealers cannot realize the 
benefits to be obtained through this association until 
they have given the entire matter thorough consider- 
ation. More and more today is the business man in 
every line appreciating the value of an association 
such as ours. Good business demands close codéper- 





GEORGE F. ERICH, ALLENTOWN, PA., 
President, Eastern Building Material Dealers’ Association. 


ation—close coéperation begets good business, and the 


building material business is no exception. 

While it is true that unfair competition exists in 
most lines of business endeavor, yet I am sure that 
every member here will feel that I am voicing his 
seatiments when I state that there has existed more 
unfair competition among manufacturers and dealers 
(mind you, I include dealers) in the building material 
business than in any other business today. But is it 
necessary that such unfair competition continue? 
Emphatically, I say no! If, way down deep in our 
hearts each of us here does not feel that this asso- 
ciation can accomplish the purpose for which it is 
formed, our efforts might better cease altogether. 

Article 2, Sections 1 and 2, of our By-Laws reads 

Section 1.—‘‘This association is organized to 
promote closer acquaintance and to foster a freer 
exchange of thought and opinion among its mem- 
bers and to remedy such misunderstandings among 
the members thereof as may be injurious to their 
business interests; to disseminate among dealers 
in and manufacturers of a better knowledge of all 
matters pertaining to the building material indus- 
try by such means as may be deemed practical or 
advisable, with a view to fostering and promoting 
greater efficiency among its members.”’ 

Section 2.—‘‘The principal object of this asso- 
ciation shall be the protection of its members 
against an unjust competition and discrimination 
by manufacturers and wholesalers for the trade of 
consumers, by the diffusion of all legal and proper 
information which may te of value to any member 
or members, as to the nature and extent of such 
competition.”’ 

We should keep these two sections of our by-laws 
before us constantly. We should remember that this 
association has this tremendous worthy object. In 
Section 1, we say among other things ‘‘to disseminate 
among dealers in, and manufacturers of, a better 
knowledge of all matters pertaining to the building 
material industry, with a view to fostering and pro- 
moting greater efficiency among its members.” 

You ask how we should disseminate this information. 
Shall the accomplishment of the objects for which 
we stand be up to the officers and executive board 
of this association? Thus far practically everything 
that has been accomplished has been through this 


channel. Salesmanship has been the means of such 
success as we have already had. Let's decide right 
here and now that each individual member of this 
association will constitute himself a committee of one 
to tell to every other man in the building material 
business, whether he be manufacturer or dealer, the 
prime purpose of this association 

If we, individually and collectively, can imbue in 
every one connected with the industry the necessity 
for the accomplishment of the objects of the associ- 
ation, the greater portion of our work will be done. 
We have agreed that unfair competition in the build- 
ing material business need not continue. The retailer 
has been hard hit by some shortsighted manufacturers 
and wholesalers who have sold their products direct 
to consumers or irrespensible dealers. Why should 
the legitimate retailer of building materials have his 
equipment, warehouse, etc. (which have been created 
for the service of his community), be rendered ineffec- 
tive or crippled altogether? 

In the last analysis, when the wholesaler and manu- 
facturer thrust such unfair competition into our com- 
munities, it is like carrying water on two shoulders, 
because leaning to one side will surely spill some of 
the water. We have established our fundamental 
rights for the Building Material Dealers’ Association 
of Eastern Pennsylvania, because we have previously 
established our rights and privileges to serve our com- 
munities with building materials. 

It is true that the manufacturers and wholesalers 
may exercise their privilege to sell to whomever they 
choose over the heads of the dealers who have estab- 
lished their rights and reasons for their existence in 
their respective communities, but given the facts per- 
taining to the problem, have the manufacturers and 
wholesalers this right? It is undoubtedly their privi- 
lege, but we must agree that it is not their right 
except they protect or recognize the dealer in the 
transaction. Manufacturers must realize that it is 
not only the dealer’s privilege, but his right also to 
place his business with the manufacturer or whole- 
saler who recognizes the right of the building material 
dealer to supply his community with building mate- 
rials. The situation is in our own hands, It is up to 
us as to the conditions which will exist. 

During the year past your president has been in 
attendance at a number of meetings which were com- 
posed of the presidents of the building material deal- 
ers’ associations of the seven eastern states. While 
we are not an organization or an interstate associ- 
ation, by getting together as fair minded men, we have 
been able to solve a number of problems. This work 
should be continued and will be continued, because 
without this codperation we cannot hope to accomplish 
all of our objects. As an example, we might say this: 
should a wrong which a manufacturer has done in 
New York state be tolerated in Pennsylvania, or vice 
versa? 

We, the building material dealers’ association of the 
seven eastern states, have asked protection from the 
manufacturers and have received it. In my foregoing 
remarks, I mentioned specifically the fact that the 
situation was in our hands. It is. Take cement as 
an example. Today we have a protection of five cents 
per barrel. On hard wall plaster, we have a protection 
of fifty cents a ton and in addition on cement, we 
have a privilege of five cents discount for payment 
within ten days within date of invoice. We cannot 
but concede that this protection is fair and gives us 
an opportunity te make cement a profitable item, yet 
in many cases some of our members will underbid 
the manufacturer of cement, in some cases, two and 
three cents or more per barrel, and on plaster will 
underbid the manufacturer twenty-five cents per ton. 


The Day of Evasive Business Methods is Over. 


If members can afford to do this, it is clear that 
many of them do not recognize what it costs them to 
do business. Not only is this true, but it also obtains 
that we do not appreciate the protection accorded us 
by the manufacturer, nor can we expect that the 
manufacturer will continue to tolerate business meth- 
ods such as these. It is up to each member of this 
association to lay his cards on the table, face up. The 
day of evasive business methods is over, we are living 
in an era of fair play, and now is the time for a 
square deal. Let us be sufficiently eager to admit 
among ourselves that we are a pretty good set of 
fellows. I think the manufacturers will concede the 
same about themselves and that on the whole, we 
will concede the same about each other. The only 
thing is that sometimes we forget that we are pals, 
playing a sportsman-like game. I think if we con- 
sider the sections of the by-laws which I have read 
as a principal part of our creed, we won't forget 
so often. 

In company with the presidents of other building 
material associations, I have attended quite a number 
of meetings in various cities where there seems to be 
a lack of understanding I have had quite a number 
of private meetings with manufacturers and dealers 
in some of the other cities. I cannot flatter myself 
to the extent that I think myself a diplomat, yet I 
feel that I have accomplished considerable in these 
little meetings and I do not feel that the sacrifice 
of my time and my own business will have been 
poorly repaid if I have succeeded with the manufac- 
turers and dealers interviewed for the spirit and 
objects of the association. The meetings I have had 
have absolutely convinced me of the advisability of 
local building material dealers’ associations. If there 
are only two dealers in a town, there should be an 
association in order that each may understand the 
other’s method of doing business and to so promote 
things that each may put his business on a proper and 
profitable plane. Discuss your problems together as 
business men should and you will be surprised at the 
large amount of good which you can accomplish. 

I hope that at this meeting the discussion will be 
frank, open and snappy We have come, as it were, 
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to a turning point in our career, and as individuals ers. He dwelt upon the definition of the dealers W. A. Fuchs, Lehigh Portland Cement Co., Allen 
it is up to us to make the association a tremendous 4n4 gaid that there appeared to be quite a little ‘Ww? ; 
power for good Through the two official bulletins . zg ; PI ‘ 1 M. A. Kuder, Allentown. 
which we have sent to the entire mailing list of dispute as to just what constitutes a dealer. Robert F. Klotz, Allentown Portland Cement Co 
building material dealers in eastern Pennsylvania, Mr. Tvson also stated that this is one of the Allentown. : 
which now numbers about 1,500, you know of some eile / h R. H. MacMasters, Lehigh Portland Cement Co 
of the work which we have accomplished. Your presi- things they will all have to fully understand so Allentown. 
dent has attended meetings in Buffalo, Williamsport, that they may know who is eligible to join an G. il Schaefer, Allentown Portland Cement Co., 
Philadelphia, New York, Scranton, Allentown and = ai : ; lai } , Allentown, | ’ 
other places. All of these trips have been in the association of dealers so as to claim the recogni F, E. Smith, Lehigh Portland Cement Co., Allentown 
interest of the association. Through the official bulle- tion of the manufacturers and deserve the confi B, . — es Seneset* 0.5 Allentow: 
tin which we have mailed, we have secured a large . “ ‘ ' J. be 10mas, Allentown ortlanc Cement Co., 
. 4 nce » contractors and other consumer yf , 

number of new members and with the assistance of dence of the con vetors and ’ — ~~ S Allentown. 


our present membership, provided each one will con- 
stitute himself a special representative for the 
objects of the association, we will soon have remark- 
ably substantial and financial increase. 

I will with a little story with a 
then throw the meeting open for such 
will be proper to come before us: ‘‘A salesman arrived 
at a small railroad terminal, the town proper being 
about two and one-half miles from the station, having 
previously arranged with the party he intended to sell 
some of his wares, to meet him at the station. The 
day being very warm, the were busy gathering 
honey. All of a sudden the driver took his whip and 
slashed it at a bee, which fell to the ground never 
again to gather honey. This seemed to be very clever 
to the salesman, and, driving a little further on, he 
repeated the same thing. By this time, the salesman 
remarked to the driver, ‘very clever,’ and, looking 
further up the avenue, and seeing a swarm of bees, 
the salesman wondered what he would do, As they 
pussed by, the driver did not seem to notice the bees 
and the salesman immediately remarked, ‘didn’t you 
see all those bees’? The driver answered, ‘Yes, but 
they are organized’.”’ 

Treasurer Luther 
of the finances of the 


vouchers, etc., showing that 


sales 


close moral, and 


business as 


bees 


Keller then made the report 
association with records, 
with all of the bills 
paid the association has a balance of $1,315.95, as 
of March I, 1916. 

The 


incorporate on the 


decision of the board of directors not to 


advice of attorneys was for 
mally adopted by the association. 

Secretary Cox read a telegram from George D. 
Elwell, manager of the New York State Builders’ 
Supply Association, containing the congratulatory 
exhortation, ‘‘Keep up the good work.’’ 

There letter Frank E. 
president of the New Jersey association, in which 


was also a trom Genung, 
he apologized for not being able to be present and 
for the holding of the two association meetings 
on the same day. He was impressed with the im 
portance and value of coéperation and believed that 
the cement manufacturers ought to concede the ten 
differential to the that 


this would be done as the association work im 


cent dealers and believed 
proved. 

A letter was read from Charles M. Kelly, presi 
dent of the New England Builders’ Supply Asso 
ciation, in which he said he was sorry he could not 
attend, as he had previously accepted the invita- 
attend the New 
complimented the officers on the spirit they had 
The 


exhortation to 


tion to Jersey convention. He 
shown and on the progress they had made. 
letter 
keep up the work for the improvement and assist 


also contained a word of 
ance of the dealers, which is the best plan to at- 
tract 

There was also a letter from B. L. Grove, presi 


more members. 


dent of the Del-Mar-Col association, accepting the 
invitation, and Mr. Grove was present. 
A letter of 
Schmidt, of the Long Island Dealers’ 
An invitation was presented by the Curtis Pub- 


greeting was read from President 


Association. 


lishing Co. for the delegates to visit the great pub 
that 


several of the 


lishing plant of concern in Independence 


Square, and delegates expressed 
their intention of accepting same. 
Mr. Tyson’s Remarks. 

J. L. Tyson related the history of the association 
and talked upon the subject of increasing the mem 
bership and thereby the importance of the organ 
ization. He stated that the good 
the effort already put forth had 
repaid every one who had participated in the work. 


derived from 


certainly well 
Referring to the differential profit by the cement 
stated that 
this should be taken care of with due regard to the 
had 


desire to 


manufacturers through the dealers, he 


manufacturers who 
their 


and extend their reciprocity to the organized deal- 


interests of the thereby 


substantially expressed codperate 


material. Mr. Tyson said that there were a large 


dealers in eastern Pennsylvania, some 


If this is 


number of 
one having estimated as many as 1,500. 
one of them should be 


true, each and every mem 


bers of this organization and it is their duty to 
see that the matter is presented in a proper way 
and find out why they do not joiy. 

Mr. Erich then 
mentary to Mr. Tyson’s speech and called up Joseph 


made a few remarks supple- 
Seguine, of the King Plaster Co., of New York, for 
a few remarks. 

He suggested that the association might get up 
a printed form or booklet setting forth the object 
of the 
detail the methods and plan of procedure. 


association and 
He felt 
that if the members were armed with such a printed 
that it 
all of the balance of the eligible membership in 
This 


suggestion was referred to the consideration of the 


and purposes and motives 


instrument would be very easy to secure 


the territory represented by the association. 


executive committee. 
Remarks by Associate Members. 

Mr. Budd, representative of the United States 
Gypsum Co., gave a short talk on the ‘‘Spreading 
of the Association Gospel.’’ Amongst other things 
he was impressed with the importance of a clear 
definition as to what constitutes a dealer and what 
a contractor, so that once and for all the question 
of selling direct to the contractor could be fully 
understood by the clearness of the definition it 
self. He felt that this 


the codperative character of the association for the 


would augment and assist 


dealers would thereby be able to recognize each 


other, and it would have the effect of bringing 


about harmony. 
Mr. the Alpha Portland 
Co., being called upon, said that he believed the 


Henderson, of Cement 


dealer and contractor were already pretty clearly 


defined. He is a firm believer in locality associa 
tions within the state, consisting of three or four 
where the 
that the dealers’ 


ent sections was very different and what would ap 


counties in some Gases population is 


dense. He felt position in differ 
peal to one locality did not apply to another at all. 
Referring to the differential then under considera 
tion, he said that in his opinion dealers ought. to 
have the ten cents a barrel allowance, and he be- 
lieved that the ten-cent differential was in the deal 
ers’ hands and it is now up to them to build up the 
demand and show that it was appreciated. 
President Erich in acknowledgment also advo 
cated the locality association and recommended the 
affiliation of all such with the state organization. 
He felt that the detail problems of the dealer ought 
to be 
ceedings of the meeting were closed to make room 


had 


worked out at home, and so the formal pro- 


for a moving-picture machine’ which been 


provided. 
Mr. Stewart, of the 


tured and explained the reels of moving pictures 


General Roofing Co., lee 


which exhibited the manufacturers of prepared 
roofiings, and Mr. Leathers, of the same company, 
explained a reel of pictures illustrating the manu 


There 


manufacture of fire 


facture and use of wall board. was also 


a reel illustrating the brick, 
and then a few comic pictures that put everybody 
into a good humor by the time the meeting was 
ready to adjourn for luncheon. 

The registered attendance was as follows: 


The Attendance. 


R. L. Cope, Allentown Portland Cement Co., Allen- 
town 
G. F. Erich, G. F, Erich Co., Allentown. 


O. D. Williams, Bowden & Northrup, Ashley. 

Charles H. Classen, Maryland Lime & Cement Co.,, 
Baltimore, Md. 

W. L. White, Paragon Plaster & Supply Co., Blooms- 
burg, Pa. 

M. A. Reeb, Buffalo, N. Y. 

Joseph C. Gerbron, Cheltenham, Pa. 

Robert C. Fruder, Keystone Plaster Co., 
ter, Pa. . 

D. H. Nichols, Rock Products and Building Materials, 
Chicago, Il. 

O. H. List, The Kelley Island Lime & Transport Co., 
Cleveland, O. 


Ches- 


Louis Anderson, Jr., Alpha Portland Cement Co., 
Easton, Pa. 
Edward Hennessy, Alpha Portland Cement Co., 


Easton, Pa. 

Cc, J. Hollander, Alpha Portland Cement Co., Easton, 
Pa. 

George R. Hollenbach, Alpha Portland Cement Co., 
Easton, Pa. 

Louis A. Scheele, Scheele Bros., Girardville, Pa. 

A. H. Mason, Jere Woodring & Co., Hazleton, Pa 

H. E. Shearer, Lehigh Portland Cement Co., Jack- 
sonville, Fla. 

H. Budding, 
easter, Pa. 

Henry Palmer, Langhorne, Pa. 

0, O. Hoffman, Krupp, Meyers & Hoffman, Lansdale, 


Lancaster Lime & Supply Co., Lan- 


John M. 
dale, Pa. 

A. S. Tyson & Son, Lansdale, Pa. 

Orvin G. Meyers, Krupp, Meyers & Hoffman, Lans- 
dale, Pa. 

O. F. Paschk, 
Lebanon, Pa. 

CC. Frank Williamson, Media, Pa. 


Krupp, Krupp, Meyers & Hoffman, Lans- 


Prop., Graintine Wall Plaster Co., 


W. R. Fox, Dexter Portland Cement Co., Nazareth, 
Pa. 

8. F. Bartlett, U. S. Gypsum Co., New York City. 

Robert E. McCusker, U. S. Gypsum Co., New York 
City. 


E. L. Middleton, U. S. Gypsum Co., New York City. 


Cc, L. Roberts, U. S. Gypsum Co., New York City. 

Joseph C. Seguine, J. B. King & Co., New York 
City. 

H. A. Gawthrop, Merion Lime & Stone Co., Norris- 


town, Pa. 

R. B. Stiles, Jr., Patton Clay Mfg. Co., Patton, Pa. 

H. I. Mayer, J. G. Mayer & Sons Co., Perkasie, Pa. 

Frederick A. Aynick, Jr., Norcross & Edmunds, 
Philadelphia, Pa. 

J. Reiser Bailey, Dexter Portland Cemerit Co., Phila- 
delphia, Pa. 

James B. 
phia, Pa, 

Cc. F. Bookinger, S. H. 
Pa. 

Walter Bowditch, Philadelphia, Pa. 

Y. O. Bretherton, William G. Hartranft Cement Co., 
Philadelphia, Pa. 


Ball, American Sewer Pipe Co., Philadel- 


French & Co., Philadelphia, 


W. 8S. Pedrick, Walter T. Bradley Co., Philadelphia, 
Pa, 
Jos. W. Campbell, Samuel H. French & Co., Phila- 


delphia, Pa. 

S. R. Clarke, 
Philadelphia, Pa. 
J. Connor, Martin F. Connor, Philadelphia, Pa. 
red A. Daboll, Chas. Warner Co., Philadelphia, Pa. 
E. Daley, J. B. King & Co., Philadelphia, Pa. 

Douglas Darling, Keystone Plaster Co., Philadelphia, 
Pa. 

Gaston Daus, district sales manager Edison Portland 
Cement Co., Philadelphia, Pa. 

George N. Dawes, Alpha Portland Cement Co., Phila- 
delphia, Pa. 

J. L. Durnell, Knickerbocker Lime Co., Philadelphia, 
Pa. 

E. W. Eichenberger, General Roofing Manufacturing 
Co., Philadelphia, Pa. 

H. M. Felter, W. G. 
delphia, Pa. 

John H. Keeter, David France Co., Philadelphia, Pa. 

J. Hansell French, Samuel H. French & Co., Phila- 
delphia, Pa. 

Cc. B. Fry, Keystone Plaster Co., Philadelphia, Pa. 

C. C, Gibson, Keystone Plaster Co., Philadelphia, Pa. 

Gardiner Hendrie, Chas. Warner Co., Philadelphia, 
Pa. 

H. K. Hobart, Niagara Gypsum Co., Buffalo, N. Y 

William Hyndman, Jr., Coplay Cement Co., Philadel- 
phia, Pa. 


Philadelphia Chamber of Commerce, 


> mn 


Hartranft Cement Co., Phila- 


Ball & Peters, of Little Rock, have been awarded 
a contract by the Iron Mountain Railroad for furn 
ishing gravel for ballasting the Fort Smith-Little 
Rock and the Bald Knob-Memphis branches, which 
are to be rebuilt at a cost of over $2,000,000. The 
firm will keep its gravel pits in full operation for 
several months as a result of this 


order alone, 


which is in addition to a number of others. 
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SAY | , Wire Rope Economy 


Operating expense does not depend upon the first 
cost of the equipment used, but it is the result of using 


equipment that will do the greatest amount of work in 
WICCAPEE! || | ==" 
. | ‘ HERCULES; 
Wiese 
RE ROP 
is economical because of its unusual durability. If 
you are not familiar with the results to be obtained 


It Has Stood the from Hercules Wire Rope, why not give it a trial? 
Many others have done so, and are now using it to 
Test of Time rca uactn 


Engineering Problems 
Another important factor in Wire Rope economy is the cor- 
rect selection of rope construction. We have a large En- 
gineering Department which has made careful study of various 
working conditions, and we 
will gladly help you solve 


New York Rubber Co. al CS 

. > vt \ Yy \ N AS 
N. Y. CITY NY ” CHICAGO ILL A. Leschen & Sons pos WN 
e i. g AN. Bey ’ . . Rope Company FCCH Ny 


FACTORIES: ST. LOUIS, MO. Pauw. oa. 8 
H 10; 
BEACON, N. > New York Chicago Denver meet Dese 


Salt Lake City San Francisco 






































HY-RIB Our Complete Line of 


avwae HY-RIB AND METAL LATH §$$$$$5585595555 
par ce ee m0 CCCCCCEECCCCLEO 


RIB LATH 







You owe it to yourself to buy from a line of building 
products that you can depend upon. A line that is com- 
plete in every way. One that can fill your needs promptly 
IT’S THE STRENGTH and avoid delays, unnecessary duplications and other 


CECE CERKEEELEKE 


ge OF THE RIBS annoyances that tend to increase the cost on everything P«#4ed Plate Rib Lath—Permits two-coat work 


instead of three 


THAT COUNTS = you buy. Kahn Building Products are standard. Every 








product is a leader in its class and will fill the 
need for which it was manufactured, in a 2 2 +>) 2 2 2 > 
thoroughly satisfactory manner. } 


Hy-Rib is furnished in four depths from %” 




















» » 
»3)))): a 











to 114” each in various gauges. >; } >> ») } > > 3: 





Rib Lath, a most economical lath, is furnished 

in three types and various gauges. ; , 
ee ee ae ee ee Diamond Lath is furnished in two types and 
various gauges. 

Kahn Pressed Steel Studs and Channels are 
furnished in various sizes with or without prongs. Lath, similar in design 
Also a full line of hollow studs. 

Steel Corner Beads, Metal Base Screeds, etc., in 
various types. 

a Aang Piped Sc lata Investigate the complete line of Kahn Building 
pf alt vCartitions, ona cailings without channels Products. Send for literature. 


Trussed Concrete Steel Co. 
Dept. H-26 
Aree, Youngstown, Ohio Aire 


Products Products 














Representatives 
in Principal Cities 


%” Hy-Rib Lath used as a self-furring 
partitions, ceilings, etc., for stud spacings 
24 to 86 inches 





Standard Rib Lath in 3 gauges. Also “B” Rib 


Diamond Lath of two types and various gauges 





Kahn Pressed Steel Channels 4%”, 1”, 1%” and 2” 
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Fireproof Building Products 
Waterproofings 
and Good Dealer Service 


EALERS who sell the big GF Line have at their 

disposal high-grade building products and water- 
proofings for the greater part of every building 
operation. 

More than that—they have the help of a large 
organization working with them in every way. Our 
plan is to help the dealer in his selling, with personal 
co-operation, advertising and special service on in- 
dividual jobs as they come up. 

If you’re interested in a GF Dealership, write 
and we will send you full details covering the com- 
plete GF Line, which includes— 


Self-Centering 


for roofs, floors, par- 
titions and walls. A 
combined form and re- 
forcement, a lath and 
stud in one—eliminates 
the form work from 
concrete construction. 





GF Steel-Tile 


for floors and roofs. 
Removable or perma- 
nent forms set on 
simple lines of shoring 
instead oi forms. Less 
material, lighter 
weights, no leakage—good for any load and spans to 30 feet. 





Herringbone 


The stiffest, most economical 
metal lath made. Will not sag 
between 16 to 20 inches stud 
spacing, goes up with the mini- 
mum laps, curls the plaster 


TEE, —'2'2 2,085 key without waste 
for Se W/L 

te Bin, 
S/T 
and reinforces in 


every direction 
C \ 























Also Diamond-Rib lath, expanded metal, cold drawn 
channel studs and furring, corner bead, wall ties and a 
complete line of Waterproofings. 


Literature and details on request 


The General 


Fireproofing Company 
1322 Logan Avenue, Youngstown, Ohio 

















‘‘Looks Very Good to Us”’ 
Sykes Lath 


Proves 


_ It Saves Labor and Money 


Letter from Century Lumber Co., Des 
Moines, Iowa, to Sykes Metal Lath and 
Roofing Co.: 


“We find that our orders for Sykes Expanded 
Cup Lath ‘Self-Furring’ have been as follows: 





eet: DOGG uis:s ch bite ect o's wh 91,966 yards 
OEE DUNO Sg Fak asarinly 5.58. blocs ale ale 43,578 yards 
WOGNEE COCO shee wineaer wake a> 520 yards 


“The purchase for 1913, as you know, was a 
small quantity purchased to satisfy ourselves as 
to the strong points which you have advertised in 
regard to your lath, and to see whether your ma- 

terial could actually be used without furring strips 
with perfect success.’ 


“We were pleased to find that with Sykes 
| Lath, without the use of furring strips, we were 
able to secure a wall with much less labor and 
expense than with the ordinary metal laths which 
require the use of furring strips. However, we 
believe that the increased demand for this prod- 
uct demonstrates this better than anything we 
might say. 


“This comparison looks very good to us, and 
we feel repaid for the time and energy used in 
creating a demand for your lath. 


“Century Lumber Co., Des Moines, Iowa.” 


Expanded Cup Lath 


Best for Overcoating, 
for Interior Work 
and for Stucco Work 


Saves 5 to 10 cents a sq. yd. by saving labor and 
cost of furring strips. Easy to apply—can’t be ap- 
plied wrong. 


Sykes Metal Lath is heavier than others cut from 
same gauge because of its wider strands. 


Write for free sample and Book of 
‘* Specifications for Metal Lath’’ 


Sykes Metal Lath and Roofing Company 


508 River Road Warren, Ohio 
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STEPHENS- 





GILBERT SCREEN 
The most effective type of screen for wash- 








ae 


Sand and Gravel 
Experience 


Years of experience in designing and installing 
sand and gravel plants are part of the serwice 
which the Stephens-Adamson Company offer 
to their customers. The experience of install- 
ing over 300 successful sand and gravel plants 
is a guarantee that maximum production is ob- 
tained at a minimum cost with “S-A”’ sand 
and gravel washing plants. 








The accompanying cut shows one of the many 
“S-A”’ profitable plants, erected in Wisconsin 
with a capacity of 2,000 yards a day. 


We invite your correspondence and consul- 
tation. 


ADAMSON MFG. COMPANY 


AURORA, ILLINOIS 


New York Boston Chicago 
Los Angeles Pittsburgh Salt Lake City 
St. Louis Toronto Huntington 





We design and manufacture conveying machinery for rock crushing 
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peepee 
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: UNIT CARRIER 
ing gravel plants, gravel ashing plants, storage systems, etc. Also, trans Smalaieins wien t ante SE 
Large Capacity Clean Separation mission and screening equipment, elevators, gates, feeders, car er reais - . 
Low Installation Cost pullers. Save the Belt Reduces Power 
Minimum Power Required Saves Lubrication Indestructible 
TVNTTTAGATTTGUAT RAAT TUG THT TTL TTTILE r 


The Link-Belt 
CAR UNLOADER 


is a reliable machine which should be inves- 
tigated by every man who now employs hand 


shovelers. Full particulars, prices, etc.,sent on | 
request. 





Write also for new 80-page Book No. 213, 
“Link Belt Machinery for handling, pre- 
paring and storing stone, gravel, sand, etc.” 


ii] 


WALL THI 








LINK-BELT COMPANY 


=| 

Philadelphia CHICAGO Indianapolis a 

New York. ...299 Broadway Los Angelés 191-163 N. Los Angeles St 3 

Pittsburgh 1501 ‘Park Building Denver : Lindreoth, Shubart & Co. 3 

Boston .. ots esseeeme 49 Federal St. Knoxville, Tenn D T. Blakey, Empire Bidg. 3 

St. Louis.. Central Nat'l Bank Bldg. Louisville, Ky Frederick Wehle, Starks Bldg. = 

Buffalo ... -698 Ellicott Square Minneapolis. Link-Belt Supply Co. = 

Wilkes-Barre 2nd Nat'l Bank Bidg. New Orleans. Cc. O. Hinz, Hibernia Bank Bidg = 

Detroit....... 732 Dime Bank Bldg. San Francisco N. D. Phelps, Sheldon Bidg = 

Cleveland. 1304 Rockefeller Bldg. Birmingham General Machinery Co SI 

Seattle.... 580 First Ave. South Brantford, Can Waterous Eng. Works Co. = 

Portland, Ore 14th and Lovejoy Sts. Toronto, Can Can. Link-Belt Co., Ltd. =| 

=| 

TL mu 0 wR = 
EA LQ 
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ARE YOU BUSY? 


Then why run the risk of 
closing down your plant 
on account of belt trouble 


REXALL 


DOUBLE STITCHED 


BELTING 


eliminates the possibility 
of any such calamity. 


IT KEEPS YOUR PLANT RUNNING 


IMPERIAL BELTING CO. 


SALES OFFICES MANUFACTURERS General Offices and Factory, 
2 Broadway, New ‘York City 
326 ‘Waiker Bank Bldg., Salt Lake City Lincoln & Kinzie Sts., Chicago 
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This Is Our . * 
“BR k The Fuller Engineering Co. 
Type Bucket 
Write us your condition and Designing, Constructing and Operating Engineers 
vise ee SS a yaipment Analytical Chemists 
is adapted to your work CEMENT AND HYDRATED LIME PLANTS A SPECIALTY 





The Cable Excavator Co. 


Commercial Trust Building, 


PHILADELPHIA, PENNA. 


Offices: Allentown Natl. Bank Bidg., Allentown, Pa. 
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James M. Kelley, M. Kelley & Son, Philadelphia, Pa. 

H. R. Kelly, Chas. Warner Co., Philadelphia, Pa. 

Edward F. Krauss, Penn-Allen Cement Co., Phila- 
delphia, Pa, 

T. W. Ruth, Bath Portland Cement Co., Philadelphia, 
Pa, 

Daniel T. Lacy, Samuel H. French & Co., Philadel- 
phia, Pa, 

John CC, Larimer, Bath Portland Cement Co., Phila- 
delphia, Pa. 

Cc. A. Leech, Keystone Plaster Co., Philadelphia, Pa. 

R. L. Leslie, Jr., Atlas Portland Cement Co., Phila- 
delphia, Pa. 

John F. T. Lewis, P. H. Fairlamb Co., Philadelphia, 
Pa. 

J. R. Maxwell, Sr., Atlas Portland Cement Co., 
Philadelphia, Pa. 

T. F. McBride, Samuel H. French &. Co., Philadel- 
phia, Pa, 

I. Murray, Allentown Portland Cement Co., Phila- 
delphia, Pa. 

Edward Hennig, Vulcanite Portland Cement Co., 
Philadelphia, Pa. 

S. F. Newpher, Chas. Warner Co., Philadelphia, Pa. 

John J. Peacock, Vulcanite Portland Cement Co., 
Philadelphia, Pa. 

Howard R. Pinkee, Peoples Bros., Philadelphia, Pa. 

Chas. V. Reel, Bath Portland Cement Co., Philadel- 
phia, Pa. 

John A. Robb, Penn-Allen Cement Co., Philadelphia, 
Pa. 

William K. Robb, William G. Hartranft Cement Co., 
Philadelphia, Pa. 

Earl J. Van Sciver, The De Frain Sand Co., Phila- 
lelphia, Pa. 

George D. Van Sciver, The De Frain Sand Co., Phila- 
delphia, Pa. 

George A. Sinn, Philadelphia, Pa. 

John J. Sinn., George A. Sinn, Philadelphia, Pa. 

Harold Smith, Edwin A, Smith & Co., Philadelphia, 
Pa. 

George L. Stewart, Coplay Cement Manufacturing 
Co., Philadelphia, Pa. 

H. P. Stewart, General Roofing Manufacturing Co., 
Philadelphia, Pa. 

Edward C. Stokes, Philadelphia, Pa. 

Cc. H. Strayer, General Roofing Manufacturing Co., 
Philadelphia, Pa, 

Joseph J. Summerill, Newton Supply Co., Philadel- 
phia, Pa. 

H. L. Thompson, General Roofing Manufacturing Co., 
Philadelphia, Pa. 

V. C. Stout, Knickerbocker Lime Co., Philadelphia, 
Pa. 

J. L. Tyson, J. L. Tyson, Philadelphia, Pa. 

D. Wallace Cox, Coplay Cement Manufacturing Co., 
Philadelphia, Pa. 

Wayne Weber, Knickerbocker Lime Co., 
phia, Pa. 

William I. Wirtsil, Builders’ Steel Products Co., 
Philadelphia, Pa. 

G. W. Cox, Charles H. Cox & Bro., Phoenixville, Pa. 

Morris P. Penrose, Phoenixville, Pa. 

Charles H. Cox, Charles H. Cox & Bro., Phoenixville, 
Pa. 
John N. Henricks, J. N. Henricks, Pottstown, Pa. 

R. B. Bowkley, Allentown Portland Cement Co., 
Pittston, Pa. 

John C. Denison, National Mortar & Supply Co., 
Pittsburgh, Pa. 

D. C. Gaeger, Reading Lime Co., Reading, Pa. 

J. Allison Gring, J. M. Gring Co., Reading, Pa. 

Charles A. Miller, C. D. Miller & Son, Reading, Pa. 

T. A. Muehl, Muehl & Latta, Rosemont, Pa. 

Luther Keller, Scranton, Pa. - 

E. L. Merriman, Paragon Plaster & Supply Co., 
Scranton, Pa. 

L. F. Leathers, General Roofing Manufacturing Co., 
St. Louis, Mo. 

J. H. Brokey, Elk Fire Brick Co., St. Marys, Pa. 

J. D. Ramsay, Elk Fire Brick Co., St. Marys, Pa. 

L. W. Mattern, West Point, Pa. 

B. M. Ayers, J. E. Patterson & Co., Wilkes-Barre, 
Pa, 

O. W. Bennett, Susquehanna Supply Co., Williams- 
port, Pa. 

Martin F. Connor, Germantown, West Philadelphia, 
Pa, 

B. L. Grove, president Del-Mar Col. Building Mate- 
rial Dealers’ Association, Washington, D. C. 

George N. McAlarney, George N. McAlarney, Wilkes- 
jarre, Pa. 

William Schuler, Builders’ Supply Co., Wilkes-Barre, 
Pa. 

E. G. Barnes, E. Y. Barnes, Yardley, Pa. 


> 


Philadel- 





NEW FIRM MAKING GOOD. 


The firm of T. L. Herbert & Sons, Nashville, 
Tenn., the incorporation of which with $100,000 
capitalization, was noted in Rock PrRopUCTS AND 
BUILDING MATERIALS, has attained a leading place in 
the construction field in Middle Tennessee through 
its progressive methods and close attention to new 
developments in building. The concern is a strong 
believer in the value of advertising for the mate- 
rial dealer. It has recently adopted a new method 
of making itself and the products it handles known 
to the contractor. This is by using an envelope of 
distinctive design. 


Wisconsin Dealers Discuss Organization 





At a meeting at the Athearn hotel, Oshkosh, Wis., 
on March 21, representative dealers from various 
sections of the state of Wisconsin discussed the 
advisability of organizing themselves for the pur 
pose of studying conditions affecting their industry 
and methods whereby abuses now existing might 
be remedied. The-meeting was called by the Fox 
River Valley Building Material Association, which 
had invited the dealers of the state to be their 
guests on this occasion. 

A meeting of the committee appointed by the 
association to investigate and recommend plans 
for a state organization met just previous to the 
morning session. Those in attendance at this 
meeting were President Rufus C. Brown, of 
Oshkosh; Secretary Stephen Balliet, of Appleton; 
Fred Hurlbut, of Green Bay; H. R. Ishwerood, of 
Sawyer; L. F. Desmond, of the National Builders’ 
Supply Association, and G. A. Olsen, of Rock 
PRODUCTS AND BUILDING MATERIALS. Through the 
various accounts of the district plan adopted by 
the N. B. S. A., which have appeared in Rock 
PRODUCTS AND BUILDING MATERIALS, the committee 
had become interested in this method of organiza 
tion and as a result invited the N. B. 8. A. to 
send a representative to the meeting for the pur- 
pose of giving a detailed account of the plan and 
of its possible success. Accordingly, Mr. Desmond 
outlined the plan, and the earnest desire of the 
committee to present to its members and other 
retailers of the state the most practical system 
of organizing was evidenced by the many questions 
asked. 
authorized the National association to proceed with 


Before the committee adjourned it had 


its work in the state of Wisconsin in the same 
manner as it is at present undertaking in the 
state of Indiana. 


The Morning’s Session. 

With an attendance of twenty-eight retailers, the 
meeting of the Fox River Valley Association was 
ealled to order at 11 a. m. with President Brown 
in the chair, who recited in brief the object of the 
meeting and who called upon Secretary Balliet to 
tell the retailers what had been done by the com- 
mittee on state organizations. Balliet reported the 
activities of that body and introduced Mr. Des 


mond, who outlined the N. B. 8. A. plan as prac-, 


ticed in Indiana, and which has been printed a 
number of times in recent issues of this publication. 

Secretary Balliet again took the floor and talked 
on the need of a state or national organization in 
addition to the district organizations already ex 
isting in the Badger state. In illustrating his point 
‘‘What affects Fond du Lae does not 
necessarily affect Green Bay and points further 


he said: 


north. At the same time, some questions are in 


” 


common. He argued that while district associa 
tions were of the utmost importance their work 
could not be entirely successful without a state or 
inter-state organization. 

W. T. Berthelet, of Milwaukee, was called upon 
for his opinion and stated that he thought the 
Milwaukee dealers favored a state organization. 

He was followed by Mr. Isherwood, who said that 
the sentiment among retailers throughout the state 
is strongly in favor of an organization. ‘‘The fact 
that the Fox River Valley Building Material As- 
sociation has helped its members make money has 
become known and other sections of the state want 
an association,’’ said Mr. Isherwood. He urged 
that in the organization of a state or inter-state 
body great care should be taken in bringing into 
such body only legitimate dealers, stating that at 
the present time a great many retailers of other 
lines are selling building materials in small quan 
tities as a side line, and to take them into the or 
ganization would be to give them the stamp of 
approval and thereby embarrass the business of 
regular dealers in such communities. He closed 


his remarks by saying that the association should 
ask the National body to put a man in the field 
for the purpose of organizing the district associa 
tion. 

Mr. Hurlbut stated that his reason for wanting an 
organization was that the retailers haven’t made 
ninety per cent of what they should on building 
materials. He added that the Fox River Valley 
Association had done good work, but that he was in 
favor of a state organization on the N. B. 8S. A. 
plan, because either, if worked along the right 
lines, would be the means of adding more profit 
for the individual dealer. 

Mr. Helmer, of Fond du Lac, stated that he was 
in favor of a paid secretary traveling through the 
state for the purpose of organizing and educating 
the dealers. ‘‘I don’t believe fifty per cent of 
the dealers know what it costs them to handle and 
sell material,’’ said Mr. Helmer. He stated a re 
cent experience he had im handling brick on which 
he had figured an expense of one dollar per thou 
sand but which when actual data had been compiled 
he found the cost to be one dollar and forty cents 
per thousand. He added that there are many deal 
ers who discover it costs them double what they 
think to do business. 

At this stage of the meeting twenty retailers 
entered the French room, where the meeting was 
being held, which fact in itself announced the ar- 
rival of a train from the south. For their benefit 
Mr. Desmond was asked to repeat his talk and out 
lined the district plan of organization. He empha 
sized the fact that the object of the district com- 
mittees under the N. B. 8. A. plan was to discuss 
eredits and other subjects which would help to 
better local conditions. 

One of the points brought out by the speaker 
was that there are at present enough building ma 
terial dealers to handle the output of materials in 
the country and that if the dealers organize prop 
erly they can convince the manufacturers to recog 
nize this fact. 

Secretary Balliet again gave a report for the 
committee on organizations and stated that it had 
authorized the N. B. 8. A. to place a secretary in 
Wisconsin and plead that this man be given all 
possible help in his work. 

After commenting very highly on the work and 
achievements of Rock PropucTs AND BUILDING 
MATERIALS and stating that through its efforts most 
of the retailers’ organizations in existence today 
had either been founded or materially assisted, 
President Brown introduced Mr. Olsen, who talked 
extensively on various topics, including association 
work, cost finding, profits, recognition of the re- 
tailer by the manufacturer and manufacturers’ 
rights by the retailer, the fellowship and confidence 
resulting from well organized associations, and re 
cited experiences of retailers in the various states 


he had visited sinee the first of the year. 


The Afternoon Session. 

The afternoon session was called to order at two 
p. m., and President Brown, explaining that it was 
impossible for B. F. Affleck, president of the Uni 
versal Portland Cement Co., to be present, intro 
duced Blaine Smith, general sales manager of the 
company, whom he termed Affleck’s ‘‘ right hand’’ 
man. 

Mr. Smith stated that he was glad to be with 
the dealers, that the expectation of meeting them 
was good, but that the realization was far better. 
Believing that speech making should be avoided as 
far as possible in meetings of this kind, he stated 


his talk would be more in the nature of a discus 


sion on the problems of interest to retailers. He 
said in part: ° 

‘*The day has long since passed when the cement 
manufacturer fails to recognize the building ma- 
terial dealer as a necessary adjunct in his business. 
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The manufacturers desire the codperation of re- 
tailers and are trying to help them make a profit 
in the cement business. The retailer’s view of the 
manufacturer has also been materially changed. 
I remember five or ten years ago when the dealers 
of the country were tickled whenever they might 
hold the cement manufacturer on the witness stand 
so that they could hurl questions at him. That day 
has also passed.’’ 

Mr. Smith enumerated the various ways in which 

the manufacturer is trying to assist the dealer, 
and stated that the success of this venture was 
entirely in the hands of the dealer. He urged the 
retailers to become more active in promoting the 
use of cement in their local communities and stated 
that heretofore practically all of this work had 
been done by the manufacturers themselves. This 
work will not be minimized on the part of the 
manufacturers, but rather increased, and he pleaded 
for codperation of the retailers in order that the 
most satisfying results might be obtained. He 
recited the activities of the Cement Manufacturers’ 
Association and their plan to spend $600,000 this 
year in the general promotion of cement. 
He spoke at length on the subject of ‘*Profits’’ 
and stated that if the money tied up in business 
was used in purchasing bonds or deposited in sav 
ings banks it would return an investment of from 
three to five per cent, but that the dealers are not 
in the business to buy stocks and bonds or to place 
their money in savings banks. They are in a 
business which should net them a larger percentage 
of income. 

Mr. Smith referred to the history of the cement 
business, saying that the industry is young and 
naturally some of the essential features had been 
presented in but a half-baked form, but that the 
experiences of the manufaturers and retailers are 
correcting these mistakes. 

At this point in his talk Mr. Smith was inter- 
rupted and the meeting took on the appearance of 
a conference. Instances where the manufacturer 
could assist the dealer, and vice versa, were related. 

In referring to the proposed organization, Mr. 
Smith suggested that a code of ethics be adopted, 
and that the cost of doing business, uniform ac 
counting systems, and other topics of equal interest 
be studied. He stated that we get from our busi 
ness just what we earn and urged retailers to per- 
mit the ‘‘other fellow’’ to also make some money, 
saying: ‘‘The idea of trying to drive the other 
fellow out of business is not only illegal but un- 
profitable.’’ 

J. U. C. MeDaniels, sales manager of the Chicago 
Portland Cement Co., followed Mr. Smith and plead 
for codperation in the promotion and sale of ce- 
ment. He stated that the manufacturers have 
awakened to the fact that the retailer is a vital 
factor in the distribution of cement and is therefore 
willing to coéperate and believed that they could 
count on the dealers for their codperation in return. 

W. H. Eccles, of the Lehigh Portland Cement Co., 
also spoke on the question of cement sales and 
dealer coiperation. A statement which brought 
forth a round of applause was to the effect that 
ninety-nine per cent of the Lehigh Portland Cement 
Co.’s_ business in the Fox River Valley in 1915 
was distributed through the dealers. A. A. Stade, 
of the Sandusky Portland Cement Co., and Mr. 
Cornwall, of the German-American Portland Ce 
ment Works, also spoke on the manufacturer’s atti- 
tude toward the dealer by endorsing the remarks 
made by the previous speakers. 

President Brown commented on the talks of the 
manufacturers’ representatives by stating that the 
Fox River Valley was covered by a bunch of live 
wire salesmen. ‘‘We also have good cement sales- 
men, and are eager for business,’’ said the presi- 
dent. ‘‘We will show them that we can appreciate 
the five per cent discount recently granted us and 
the other benefits which they are extending to the 


dealers. 


Mr. Desmond was again called upon for further 
remarks on the N. B. 8. A. plan and was followed 
by Mr. Olsen. 

Miss E. H. Roth, of the Sheboygan Lime Works, 
Sheboygan, who is secretary of the recently organ- 
ized Eastern Wisconsin Building Material Associa- 
tion, was introduced and the men showed their 
spirit of chivalry by giving her a hearty round of 
applause before permitting her to speak. She re- 
viewed the activities of the retailers in her section 
of the state as they were discussed in the meeting 
held at Plymouth on March 17, and stated that 
prospects for that district association were fine. 
She appreciated the opportunity to be present and 
listen to the manufacturers’ views on the retailer 
question and on promotion work. She classified 
their talks and the experiences of dealers in other 
states as related in the meeting as educations. 

Following Miss Roth’s talk, the meeting was 
thrown open for general discussion in which prac- 
tically everyone present took part and which lasted 
until a majority of those present were forced to 
leave for their trains. 

Notes of the Meeting. 

March 21 was a gala day for President Brown. 
In addition to having a meeting of the association 
and its guests in his home town he was celebrating 
his birthday. In token of the high esteem in 
which they hold their popular president about an 
equal number of the members as Mr. Brown is old 
gathered around him at one of the large tables in 
the hotel for luncheon at the noon hour. Mr. 
Brown was so elated that he insisted on paying 
the bill for the food and, in order that his joy 
might be the greater, every member of the party 
acquiesced in the matter. 

The day of the convention was also primary day 
in Wisconsin. All the barrooms in Oshkosh were 
closed, but this fact caused very little comment 
among the conventionites. Not a single request for 
a place where exhilarating liquids might be pro- 
cured was made. 

Secretary Balliet, who is one of the livest wires 
in the Fox River Valley, has an unlimited amount 
of topics upon which he can interestingly discourse. 
He is a genial fellow who can drive home a point 
forcibly, either in or out of the business session, 
criticise you with a spirit of helpfulness, and the 
hearty laugh with which he does it makes you 
like it. 

Fred Hurlbut displayed a shirt which, it is re- 
ported, was made for him by the Navajo tribe of 
Arizona. It had the same effect as a brass band 
in announcing his arrival as well as proclaiming 
his continual presence throughout the day. 

Henry Isherwood, the man who has revolutionized 
the system of extending credits and who has put 
into effect the most practical plan yet known for 
securing cash in advance of delivery on sales for 
the Sawyer Lumber Co., of which he is manager, 
was willing at all times to give his fellow dealers 
the full ‘benefit of his experience and to prove his 
statements with actual figures. His pencils, labeled, 
‘‘When you need lumber you need Isherwood,’’ 
made quite a hit. 

Blaine Smith demonstrated his ability as a mixer 
by being always surrounded by a dozen or more 
of the boys who were eager to hear of the manner 
in which he handles his sales force and his experi- 
ences as general secretary of the Chicago Associa- 
tion of Commerce. He is ably represented in the 
eastern part of Wisconsin by John Larimer, who 
patterns after his boss by becoming intimate with 
everybody in the district. 

Miss Roth, whose first appearance with the re- 
tailers was at Green Bay last month, was a welcome 
visitor. Her presence was appreciated and her 
sweet voice and smiling countenance symbolized 
the pleasure she was experiencing as an attendant 
at the meeting. 

W. H. Eccles and Julius Lemberg were highly 


complimented on their sincerity in distributing Le- 
high cement through retailers. 

J. U. C. MeDaniels received compliments on the 
‘*Double A’’ of ‘‘satisfaction’’ in his cement. Al- 
though the two letters are separated by others 
they appear very prominently in the work. 

J. A. Regan had things his own way at the meet 
ing. He was the only gypsum man present and, 
being of a sunny disposition, was fully capable of 
representing the entire United States. 

O. W. Timm, E. E. Pantzer, and Henry Scheele, 
as well as Miss Roth, were elated over the pros- 
pects of association work in their part of the state, 
and pointed with pride to the newly organized 
Eastern association. 

EK. A. Yahr, of Antigo, proved his experience as 
a cue artist the evening before the meeting by 
repeatedly putting the little round balls with at 
tractive numbers into the various pockets of the 
pool table. 

Mr. Noise, of the Chicago Firebrick Co., is not 
quite as obstreperous as his name would imply. 
His ability along the lines of sociability has not 
been entirely neglected, however, as was testified 
to by at least seven men who listened to him for 
at least two hours after the meeting adjourned. 

The Registered Attendance. 


Henry Scheele, Sheboygan, Wis. 

D. S. Brands, Union Manufacturing Co., Oconto 
Falls, Wis. 

H. G. MacFarlane, Oconto, Wis. 

Cc. H. Hemingsen, Oakfield, Wis. 

Miss E. H. Roth, Sheboygan Lime Works, Sheboy- 
gan, Wis. 

Helmer Milling Co., Fond du Lac, Wis. 

Shawano Fuel Co., Shawano, Wis. 

O. E. Lay, H. J. Lay Lumber Co., Kewaskum, Wis. 

Oo. W. Timm, J. H. Timm Co., Plymouth, Wis. 

E. E. Pantzer, Pantzer Lumber Co., Sheboygan, Wis. 

Harry Wall, Winneconne, Wis. 

Paul Everett, North Fond du Lac, Wis. 

John C. Larimer, Universal Portland Cement Co., 
Chicago, Ill. 

E, A. Yahr, Farnham & Yahr Co, Antigo, Wis. 

Elmer A. Haas, Yawkey Crowley Lumber Co., Wau- 
pun, Wis. 

Ira J. Rossman, Loomans Lumber Co. 
Wis. 

H, A. Dundey, Denmark Lumber Co., Denmark, Wis. 

R. W. Getschow, Ideal Lumber & Coal Co., Apple- 
ton, Wis. 

Henry Brothers, Fond du Lac, Wis. 

Oak Center Lumber Co., Oak Center, Wis. 

L. P. Nebel, Sturgeon Bay, Wis. 

R. P. Cook, Jr., Cook & Brown Co.,’ Oshkosh, Wis. 

Stephen Balliet, Stephen Balliet Supply Co., Apple- 
ton, Wis. 

B. G. Proctor, Wisconsin Pipe & Fuel Co., Eau 
Claire, Wis. 

Fred Hurlbut, Fred Hurlbut Co., Green Bay, Wis. 

H.-R. Isherwood, Sawyer Lumber Co., Sawyer, Wis. 

Gorges & LaMarche, New London, Wis. 

R. A. Upham, Upham & Russell Co., Shawano, Wis. 

F. McGowan, North Fond du Lac, Wis. 

A. M. Mayo, A. M. Mayo & Co., New London, Wis 

Peter Renn, Renn &Co., Kaukaunna, Wis. 

M. Alberta, Appleton, Wis. 

Peter Olk, Hortonville, Wis. 

J. P. Thern, J. P. Thern & Co., New London, Wis. 

3renner & Grebe Fuel & Supply Co., Kaukanna, 
Wis. 

F, X. Murphy, Manitowoc Land & Fuel Co., Manito- 
woc, Wis. 

J. A. Regan, United States Gypsum Co., Chicago, III. 

East River Lumber & Fuel Co., Green Bay, Wis 

Haevers & Co., Green Bay, Wis. 

Joe Jensen, Kaukanna Lumber & Fuel Co., Kau- 
kanna, Wis. 

F, A. Fuller, Central Lumber Co., Oshkosh, Wis. 

Cargill Grain Co., Clintonville, Wis. 

L. Hildebrand, Sheboygan, Wis. 

H. Bailament, DePere Co-operative Coal Co., De- 
Pere, Wis. 

Edward G, Steilmacher, Stellmacher Bros., Van 
Dyne, Wis. 

A. A. Stade, Sandusky Portland Cement Co., Cleve- 
land, Ohio. 

C. Lemberg, Lehigh Portland Cement Co., Chi- 

eago, Ill. 

W. H. Eccles, Lehigh Portland Cement Co., Chicago, 
Ill. 

W. T. Berthlet, Milwaukee Cement Co., Milwaukee, 
Wis. 

Cc, L. Marston, Marston Bros., Appleton, Wis. 

R. J. Blaedel, Blaedel Fuel Co., Fond du Lac, Wis 

Cc, O. Davis, Welcome-Shiocton Lumber Co., Bear 
Creek, Wis. 

L. F. Desmond, National Builders Supply Co., Chi- 
cago, Ill. 

> Se 


» Waupun, 


. U. C. MeDaniels, Chicago Portland Cement Co., 
Chicago, Ill. 

Blaine Smith, Universal Portland Cement Co., Chi- 
cago, Til. 

George A, Olsen, Rock Propucts AND BUILDING MAT! 
RIALS, Chicago, Ill, 
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NEWS of the TRADE _ 














Conditions Encouraging, Says 
Tomkins. 


Newark, N. J., March 18.—From almost every 
viewpoint business conditions in all branches of the 
building material trade are very encouraging, ac- 
cording to Tomkins Brothers, of this city. . There 
are only two features which stand out to give an 
unsatisfactory tone to an exceedingly bright out- 
look for the coming spring and summer months. 
The shortage and high prices of many commodities, 
together with the congestion of freight at all im- 
portant sea ports and terminals, are the two prin- 
cipal sources of concern to the dealers. From the 
manufacturers’ viewpoint the labor shortage and 
lack of sufficient shipping facilities are their’ chief 
anxieties. 

In addition to the usual problems that confront 
the dealer in building materials, is the unusual one 
this year of having to determine well in advance 
just how much excess stock to carry to take care of 
probable increased demands and _ to offset poor de- 
liveries that are inevitable. Some dealers may feel 
that on account of high prices, safety lies in keep- 
ing their stocks down to a minimum. Others, and 
most likely the majority, will pursue the opposite 
course. In any case the retailer will have much 
food for thought. He will find it necessary to keep 
an eye on world events, as well as giving a thought 
to the reasons and causes that are lifting values 
of merchandise irregularly higher every day. The 
man who will undertake to say just where safety 
lies in the purchase of merchandise at the present 
time can be classed more as a prophet than as a 
merchant. 

Although the roads are handling more freight 
than ever before, they are forced to place new em- 
bargoes every few days to prevent new shipments 
from completely burying those already received. 
There has been no improvement in the shortage of 
freight cars and no prospects of better shipping 
facilities in the near future. No sooner does one 
road raise an embargo than another road places a 
new one. There seems to be but one way to im- 
prove the situation temporarily, and that is for 
consignees to unload cars promptly so that the 
empties can be used immediately. An increase in 
demurrage is being advocated in order to help ac- 
complish this result. The railroad companies also 
advocate shipping larger car loads to help reduce 
the congestion. 

Owing to the advance in the cost of sheet steel 
used in the manufacture of metal specialties, such 
as wall ties, nailing plugs, corner beads and ex- 
panded metal lath, the prices of such products are 
on the rise. Metal lath prices were raised the first 
of the year. Many dealers were warned in advance 
and laid in a considerable stock. The demand for 
metal lath, however, has been so great that in 
many instances these stocks have been reduced, and 
it is necessary to re-order. The price of zine has 
made prohibitive the galvanizing of metal lath after 
it is manufactured. There is a steadily rising price 
on the galvanized sheets and in all probability there 
will have to be an advance in the very near future 
of metal lath cut from galvanized sheets. Aside 
from galvanizing lath, there is every indication 
that prices will remain on the present basis at 
least until the first of July. 





Jackson, Tenn., is planning to do $100,000 worth 
of street paving this year. 


PACIFIC COAST BUILDING SITUATION. 

San Francisco, March 13.—The building outlook 
on the Pacific Coast is better than it has been for 
a long time. Since the closing of the unusually 
rainy winter, good progress has been made on old 
work and some jobs that had been hanging fire for 
a long time are now nearing completion. A great 
deal of new work is in plan, material men are 
already figuring on some very good jobs and the 
permits for new work are more numerous and for 
larger totals than at any time since the middle of 
the season last July. This applies to San Francisco, 
and to a large extent to all the larger cities on 
the Pacific Coast, with the exception of Los An- 
geles, where the situation is about as it has been 
for some time. 

In San Francisco the total estimated value of the 
buildings for which permits were issued in Febru 
ary was over a million and a third dollars as com 
pared with less than a million for the month pre- 
ceding and with only $800,000 for the month of 
February, 1915. In Los Angeles the valuation of 
the permits issued in February was a little less 
than a million as compared with $1,680,000 for the 
month preceding and with $560,000 for February 
last year. In Seattle, the total of new buildings 
undertaken in February was $600,000, or more than 
twice what it was for January and sixty per cent 
greater than for February, 1915. The Portland 
showing of $400,000 for February was proportion- 
ally about the same as for Seattle. The smaller 
Coast cities also as a rule show a decided gain 
in new building. 

The retailers of this City are showing some in- 
terest in the tendency of the material trade to 
become more uniform. Some of the big producing 
factors in the rock, sand and gravel lines are show- 
ing a preference for selling to the trade only, mak- 
ing something of a break in the old plan of selling 


indiscriminately to the trade and to consumers ’ 


alike. This is already tending toward uniformity 
in prices; and some of the dealers are looking for 
the movement to spread. 

The Metropolitan Fire-Proof Building Co., Los 
Angeles, is increasing its capital stock to $750,000. 





BRIGHT PROSPECTS AT APPLETON. 


Appleton, Wis., March 21.—Prospects for the 
year’s business in this city and vicinity are splen- 
did. The county is about to vote on a $700,000 
bond proposition for good roads, for which senti- 
ment is strong. The proposition is bound to pass 
and retail dealers of Appleton are going to benefit 
through the sale of materials for the road work. 

C. L. Marston, of Marston Bros., and Stephen 
Balliet, of the Stephen’ Balliet Supply Co., both 
state that business is good at present and the out- 
look for future work was never better. 





RAILROAD TO BUILD $9,000,000 HOTEL. 


New York, March 18.—Contracts have been awarded 
and ground will be broken in a week for the hotel 
which the Pennsylvania Railroad Co. is to build op 
posite the Pennsylvania station. The new structure 
is to cost about $9,000,000. It was stated today 
by a Pennsylvania official that the new hotel would 
be at least eighteen stories above the street level 
and contain 1,000 rooms. The company probably 
will lease the entire structure upon its completion. 


Cincinnati 


Cold Weather Delays 
Work. 


Cincinnati, Ohio, March 18.—Extremely severe 
weather during the greater part of the current 
month has served, to some extent, to hold back 
building operations, and therefore to postpone the 
activity which has been expected by handlers of 
materials of all sorts. However, this does not mean 
that the dealers are entirely idle, by any means, 
for this is not the case. They are in touch with 
the architects and contractors closely, and reports 
from leading members of the trade indicate that 
there is a remarkable amount of work on hand for 
figuring. Bids are therefore being prepared against 
the time when some of the larger jobs on schedule 
come out for letting, as well as for the smaller 
work which is to be handled during the coming 
spring and summer building season. 

The number of good residence jobs was never 
greater, according to the leading dealers in brick, 
metal lumber and other specialties. Contracts are 
being let daily for work of this sort, and when the 
building season actually opens up it is fairly cer- 
tain that there will be all the business that can 
be taken care of. Local brick plants, most of 
which were closed for the winter, are opening up 
for the season, and the few which were able to 
keep open report that’ the demand, even during 
the winter, was such that their capacity was taken 
care of regularly. 

The number of new manufacturing plants to be 
constructed by Cincinnati concerns is going to fur 
nish some rich business to dealers who can land 
the contracts for the metal sash and similar goods 
used in the modern factory. The Ault & Wiborg 
Co., the American Machine Tool Co., the R. K. 
LeBlond Co. and the Hess Spring & Axle Co. are 
among those with good-sized buildings either actu 
ally under way or to be built during the coming 
season, and there is going to be some keen figuring 
on the materials which will go into these struc- 
tures. 

The annual strike in some branch or other of 
the Cincinnati building trades, which for a time 
seemed to be tagged for omission this year, is now 
threatening to bob up, in view of the refusal of 
the Master Plumbers’ Association to consider grant 
ing a number of demands made by the union. In 
1914 the carpenters’ strike lasted all summer, and 
hindered building seriously, while last year trouble 
between the master painters and their men was a 
deterrent factor. It is fervently hoped by mate- 
rial men and all others interested in the building 
business that the plumbers will smooth over their 
differences, in order that the activity promised 
may not be blocked in any way. 


READING PLANNING BETTER HOMES. 


March 20.—The 
Housing & Town Planning Association, this city, is 


Reading, Pa., Pennsylvania 
doing a splendid work in the matter of providing 
better houses for its employes. This movement 
is right in line with the movement which the 
Pittsburgh Chamber of Commerce is undertaking 
and several speakers from Pittsburgh attended the 
recent meeting at Reading. Sharon, Pa., is also 
taking up the same movement and is working along 
much the same line as the Pittsburgh Chamber of 
Commerce. 
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Remarkable Activity in Building. 


Probably never before, and it is certainly true in 
so far as many cities are concerned, has the United 
States enjoyed such activity in building construc 
tion as now prevails throughout the entire country. 
Official reports to Construction News from 118 cities 
show that permits were taken out in February for 
the construction of 17,485 buildings, involving a 
total cost of $55,827,827, against 16,031 buildings 
aggregating in cost $44,616,428 for the corresponding 
month a year ago, an increase of 1,454 buildings 
and $11,211,401, or twenty-five per cent. The fig 


ures in detail are as follow: 











———— 19 16— ———1l¥1s——_,, 
No. of Estimated No. of Estimated % 

Cities Bldgs Cost Bldgs. Cost. Gain. Loss. 
Chicago . 606 $ 7,354,200 579 $ 4,701,500 56 ‘ 
New York (Boros of 

Man. & Bronx).. 562 5,101,587 510 8,557,864 . 40 
Boston ...... . 284 4,591,000 230 3,587,000 28 - 
Broxklyn .... one Aone 3,600,693 854 2,267,014 59 
Philadelphia .. ... 1,086 2,437,750 1,260 2,574,930 5 
Detroit .. . 680 2,186,960 402 1,307,215 67 P 
Cleveland ... y 704 1,552,725 738 1,733,925 f 11 
Baltimore .... sone) 1,438,263 221 977,365 48 ny 
San Francisco . we 1,356,915 457 807,936 68 
Pittsburgh .......... 298 1,321,686 279 608,644 117 
St. Louis ... ineke) aaa 1,180,334 500 701,062 68 
Wash 'ngton, D. C 380 1,129,300 298 890,833 27 
Los Angeles . 676 976,378 538 560,697 74 
Louiaville seeesed 171 941,330 159 319,520 195 
M:nneapol's ... 269 823,960 296 $11,495 2 
Omaha 5aen 55 815.692 39 84,100 870 
M twaukee see 175 753,990 124 409,056 84 
Toledo. ..... . 2839 700,781 142 454,607 54 
Rochester . vee saa.) ee 691,433 145 382,607 81 
DEED 6650 verseepes 209 684,000 206 307,000 123 
Bridgeport .......-.. 156 648,908 58 241,950 165 
Hoboken wa oe l¢ 613,755 6 10,845 5,559 
Seattle : : 623 598,615 697 353,880 69 
Cincinnati .......... 1,128 596,120 983 499,645 19 
S'oux City ‘ ‘ 23 569,400 20 36,150 1,475 
Denver . ‘ 209 472,380 175 165,070 186 
Springfield, Mass. ... 79 470,185 91 692,795 cs 32 
Kansas City, Mo.... 187 464,760 213 896,330 : 48 
Akron ; 166 435,575 101 110,260 295 
St. Paul .. oe 92 426,694 109 797,054 416 
Portland, Ore ‘ 8738 406,615 347 311,740 30 
Ind anapolis iwen 413 406,531 356 307,750 32 
Hartford . xe 59 387,820 69 151,600 156 
Rehmond . ‘ 96 372,907 94 259,184 44 
Canton ‘ aie 38 356,675 24 39,550 802 se 
New Haven 92 352,040 80 674,855 74 
Oakland ..,. ‘ 285 338,336 218 328,934 3 
Columbus . ‘ 163 $14,225 119 153,350 105 
Atlanta 171 265,599 206 471,961 44 
( hattanooga . 166 249,680 154 33,110 656 
Newark ..... : 160 246,838 158 955,391 74 
Nashville .. 264 241,306 265 65,705 267 
Utica 24 226,175 12 7,975 2,736 
Dallas 123 216,212 124 324,185 33 
Berkeley 102 210,450 60 93,600 125 
Meimph.s ‘wn ; 178 205,565 145 101,735 102 
Spokane ..... 72 202,660 22 21,725 833 
Peor a . 23 200,250 17 51,750 287 
Allentown ... 15 192,000 12 85,335 125 
South Bend : 86 177,085 13 17,455 915 
Worcester o<vebak 64 174,473 74 104,220 67 
Duluth ‘ : 71 172.172 69 89,647 92 
Wilm.ngton 38 170,531 21 42,332 303 . 
Albany .... ; 118 169,230 158 277,115 39 
Binghamton . oa 185 165,910 100 38,871 327 
San Diego ‘a ‘ 139 164,890 121 95,990 7 
Birm'negham ‘ 322 150,965 241 136,710 10 
Springfield, Ill. . 36 137,300 19 65,900 108 
Manchester 38 125,055 35 40,065 212 
Ft. Worth 64 119,595 47 45,625 140 
Scranton ....... ‘ 34 118,817 28 43,545 173 
New Orlcans . 116 889 " 97,323 20 a 
Norfolk . 50 116,359 54 172,730 33 
Syracus* 115,577 sie 160,383 28 
Grand Rap-ds . 72 114,740 so 104,300 10 
Dayton 47 99,749 27 14,453 591 
Pasadena ' 135 96,576 82 36,531 164 
Savannah 56 96,520 38 74,000 30 
Pa*ersen .. » 0 87.527 64 57.217 53 
Erie TrETiTTT Tet 61 87,445 94 109,168 > 20 
tl zabeth 15 87,106 19 40,184 116 
Youngstown 43 85,675 36 84.740 1 
San Anton ‘o 84,110 113,595 26 

Super.or 16 83,2905 25 20,675 303 
St. Joseph 19 82,190 31 18,751 338 
Wichita 21 81,550 25 64.825 26 
Terre Haute . ‘ 36 79,110 40 29,830 162 
Tampa . 99 75, 95 58,055 30 
Holyoke . 5 pat 5 4,500 1,572 
Ft. Wayne 28 74,960 $1 80,100 6 
Sacramento 95 73,814 103 123,307 40 
Lawrence . pace ; 20 71,968 21 66,775 8 . 
Kansas City, Kans. 32 69,743 40 55,150 26 
Little Rock 57 67,061 58 37,095 81 
Des Moines brette 15 67,000 30 65,145 3 
Tacoma 101 63,801 110 56,751 12 
Passa‘c . 3 18 62,830 18 24,800 73 
Oklahoma .. 7 62,580 20 42,780 46 
Stockton 44 62.335 45 33,900 84 
L ncoln ° 18 57,800 19 31,560 83 
San Jose 43 56,905 24 27,418 108 
Huntington 39 52,975 45 61,225 3 
F.vansville . 92 51,100 98 85,435 40 
Portland, Me 23 50,585 15 17,000 198 
Read ne 17 50,150 49 102,27, 61 
New Bedford 36 48,605 55 92,925 48 
Shreveport . 87 45,046 106 41,576 8 . 
Colorado Springs 19 40,835 20 11,625 72 
Cedar Rapids . 15 38,000 22 133,000 71 
Wilkes-Barre ° 34 36,748 76 70,125 48 
East St. Louis. 34,320 de $7,070 7 
Trenton 23 $3,500 59 71,673 53 
Harr.sburg meee 16 $1,460 18 38,425 18 
East Orange 22 31,325 42 182,607 88 
Brockton ° ‘ 18 30,850 27 56,130 45 
New Britain 19 28,760 24 28,585 1 
Jacksonville . . 44 27,275 7 65,591 58 
Montclair 11 26,725 23 65,926 60 
Bayonne cpaee ewes 32 24,545 18 29,185 16 
aoe be Vvieeere 18 23,895 25 29,340 ° 20 
Haverhill ° ° oF 22,700 28 76,400 7 
Altoona ’ 19 21,910 28 16,843 30 
N'agara Falls ... 12 21,555 6 15,450 39 
Schenectady - 18 21,476 8 3,825 461 
Troy ° 25 14,235 22 47,445 70 
Topeka ...... oee-\ Ce 10,575 43 $7,770 7 
Pueblo il 6.600 ” 5.700 2 
Saginaw . 6,400 17 13,075 51 
Totals 17,485 565,827,827 16,081 44,616,426 25 


Ordinary statements do not seem adequate in a 
consideration of the facts. The figures defy analy- 
sis. When one observes that the increase in Port 
land, Me., is 198 per cent and in Portland, Ore., it 
is thirty per cent over the totals for February a 
year ago it would seem that the prosperity in the 
building lines is nationwide, to use a very much 


over-used word, but it is the only expression that 


fills the bill. There were increases in eighty-three 
cities and decreases in thirty-five. Conditions in a 
few of the cities in which there are losses are 
worthy of some further consideration. It is sur- 
prising to observe a decrease in New York of forty 
per cent as against an increase of fifty-six per cent 
in Chicago, fifty-nine per cent in Brooklyn and 
twenty-eight per cent in Boston, while Philadelphia 
is also lagging, with a loss of five per cent. Other 
cities heretofore active but now temporarily 
quiescent include Cleveland and St. Paul, but in 
both of these places building is now going on at a 
phenomenal rate, although the figures for the month 
are less by eleven per cent in the former and forty- 


six per cent in the latter. The increases in some 


of the cities are so remarkable that they are worthy 
of thought and give birth to much speculation as 
to the new era of building expansion upon which 
this country has entered. 

There were increases in Chicago of fifty-six per 
cent, Boston twenty-eight, Brooklyn fifty-nine, De- 
troit sixty-seven, Baltimore forty-eight, San Fran- 
cisco sixty-eight, Pittsburgh 117, St. Louis sixty- 
eight, Washington twenty-seven, Los Angeles sev 
enty-four, Louisville 195, Minneapolis two, Omaha 
870, Milwaukee eighty-four, Toledo _ fifty-four, 
Rochester eighty-one, Buffalo 123, Bridgeport 168, 
Hoboken 5,559, Seattle sixty-nine, Cincinnati nine- 
teen, Sioux City 475, Denver 186, Akron 295, Port- 
land, Ore., thirty, Indianapolis thirty-two, Hartford 
156, Richmond, Va., forty-four, Canton, Ohio, 802, 
Oakland three, Columbus, Ohio, 105, Chattanooga 
656, Nashville 267, Utica 2,736; Berkeley 125, Mem- 
phis 102, Spokane 833, Peoria 287, Allentown 125, 
South Bend 915, Worcester sixty-seven, Duluth nine- 
ty-two, Wilmington 303, Binghamton 327, San Diego 
seventy-two, Birmingham ten, Springfield, Ill., 108, 
Manchester, N. H., 212, Ft. Worth 140, Seranton 
173, New Orleans twenty, Grand Rapids ten, Day- 
ton 591, Pasadena 164, Savannah thirty, Paterson 
fifty-three, Elizabeth 116, Youngstown one, Superior 
303, St. Joseph 338, Wichita twenty-six, Terre 
Haute 162, Tampa thirty, Holyoke 1,572, Lawrence 
eight, Kansas City, Kan., twenty-six, Little Rock 
eighty-one, Des Moines three, Tacoma twelve, Pas- 
saie seventy-three, Oklahoma City forty-six, Stock- 
ton eighty-four, Lincoln eighty-three, San Jose 104, 
Huntington three, Evansville forty, Portland, Me., 
198, Shreveport, La., eight, Colorado Springs 72, 
New Britain one, Altoona thirty, Niagara Falls 
thirty-nine, Schenectady 461, Pueblo two. 

The losses were in New York City forty per cent, 
Philadelphia five, Cleveland eleven, Springfield, 
Mass., thirty-two, Kansas City, Mo., forty-eight, 
St. Paul forty-six, New Haven seventy-four, Atlanta 
forty-four, Newark seventy-four, Dallas thirty- 
three, Albany thirty-nine, Norfolk thirty-three, 
Syracuse twenty-eight, Erie twenty, San Antonio 
twenty-six, Ft. Wayne six, Sacramento forty, Evans- 
ville forty, Reading fifty-one, New Bedford forty 
eight, Cedar Rapids seventy-one, Wilkes-Barre 
forty-eight, E. St. Louis seven, Trenton fifty-three, 
Harrisburg eighteen, East Orange eighty-three, 
Brockton forty-five, Jacksonville fifty-eight, Mont 
clair sixty, Bayonne sixteen, Davenport twenty. 





STRIKE HANDICAPS OSHKOSH SALES. 


Oshkosh, Wis., March 21.—Due to the fact that 
a strike has been in progress in this city at ‘the 
works of the Paine Lumber Co. for the past six or 
seven weeks, the prospects for the immediate fu- 
ture are not as bright as the retailers would like 
to have them. The firm is a big factor in the 
industrial life of Oshkosh and the idleness of the 
workmen will naturally be reflected in business for 
some time to come. Rufus E. Brown, of Cook & 
Brown, is optimistic, however, as he believes that 
notwithstanding this handicap, there will be a 
fair demand for materials for building construction 
by men whose activities during the past year have 
been more regular. No definite decision has been 
made as to road work for the coming season and 
no prospects in this line were ventured. 


WEATHER CHANGES AFFECT NASHVILLE. 


Nashville, Tenn., March 18.—Nashville is leading 
the cities of the South at the present time in the 
volume of construction under way and planned. 
This is a record of some importance in view of the 
fact that building all over the South is reaching a 
high mark. The cost of building now in progress 
in the capitol of Tennessee is estimated at $1,471, 
000, while plans are being made for building to 
cost $1,270,000 more. 

The total value of permits taken out for build 
ings in February was $241,306.45, an increase of 
several hundred per cent over February of last 
year and an increase of more than fifty per cent 
over the figures for January of this year, which 
was considered an exceptionally good month, 

Rapid changes in weather have made building 
operations very uncertain as to any one day, but 
there has been a large proportion of time in which 
it was possible for contractors to use materials 
rapidly. The result has been a fluctuating demand 
on the dealers, who, on some days, are compelled 
to work their truck overtime and on others to have 
them idle. The demand has been such as to keep 
quarries and dredges busy quite steadily. 

Work is now under way on all of the schools 
planned under the recent bond issue, with the 
exception of the High School addition, to cost 
$200,000. Bids will close on this building, which 
will be of reinforced conerete, on April 4. A large 
number of apartment houses are also being built 
and the demand for this class of building is such 
as to stimulate the construction of a number of 
them in the next few months. 

The Board of Commissioners asked the governor 
of Tennessee to include in the call for an éxtra 
session provision for the issue of $250,000 bonds 
for the building of wharf terminals. While it will 
not come up at this session, it is believed that 
some means will be found of constructing the ter- 
minals at an early date. 


MUCH ACTIVITY IN MILWAUKEE. 

Milwaukee, Wis., March 18—The building sea- 
son is opening up very satisfactorily and local ma 
terial men are taking a most optimistic view of 
the situation. There are several really large build 
ing projects under way in Milwaukee, while there 
is decidedly more activity in the general building 
field than was the case a year ago. Business in 
general has been improving of late, money is easier 
and people seem to have more confidence, with the 
result that many delayed building projects are be 
ing taken up this season. There has been a steady 
gain in the building investment since the opening 
of the new year. During the month of January 
there was a gain of more than $2,500,000 in the 
amount of new building launched, due to the fact 
that a permit was issued for the erection of the 
Plankintor Arcade on the site of the historic 
Plankinton house, a project which represents an 
investment of $1,600,000. During the month of 
February there were 175 permits issued by Build 
ing Inspector W. D. Harper for structures to cost 
$753,990, as compared with 133 permits and a 
building investment ‘of $356,034 during the corre- 
sponding period a year ago. There has also been 
a consistent gain thus far during the month of 
March. 

‘‘The building season is opening up with con- 
siderable more activity this year,’’ said Edward F. 
Whitnall, president of the Whitnall Coal & Supply 
Co. ‘‘Not only are there many large building 
projects under way in Milwaukee, but there is more 
activity in general. Business is good, even at this 
early date, and we are looking forward to a busy 
season.’’ 

Halabird & Roche, Chicago, architects for the 
$1,600,000 Plankinton Areade building which will 
be erected in Milwaukee this year, have now 
awarded practically all the contracts. 
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Pittsburgh Awaits Busy Spring. 


Pittsburgh, Pa., March 20.—Real winter weather, 
which was about as near the real thing on St. 
Patrick’s Day as ever seen in this city, has held 
back all kinds of dealing in builders’ supplies. 
Outside work has been going forward very slowly. 
Some contracts have been awarded, but as a gen- 
eral rule contractors have not started the founda- 
tion work to any extent. Railroad and bridge op 
erations have been accordingly slow. No house 
building of imporfance is in sight above the 
ground. The big buildings downtown have been 
held up either by the weather or by individual 
strikes, so that deliveries there have been uncer- 
tain and slow. Ali in all, the month has not been 
a good one for builders’ supply men. The pros- 
pects are fine. Everybody believes that spring 
business is going to come along with a rush and 
it ought to come mighty soon, for tomorrow is the 
authorized first day of spring. There is little ques- 
tion either but that prices will be well maintained. 
In fact, everything points to higher prices. Owing 
to the car shortage and the low stocks of material 
in all lines, it is already hard to get a good assort- 
ment of builders’ supplies. Lumber in particular 
is very spotted in stocks. It is difficult to get 
shipments through promptly, and high-grade stock 
is very searce at the mills. Just now everybody is 
waiting for the sun to shine. Reports from archi- 
tects and contractors indicate that there will be a 
big movement early this spring and builders’ sup- 
ply men are patiently waiting for the bell to ring. 

Warehouse building in Pittsburgh the past year 
has been one of the big features of construction 
work. Another big warehouse to cost $250,000 is 
planned for Duquesne way. It will be erected by 
F. F. Nicola. 

The Supreme Court, sitting in Philadelphia, has 
granted a plea from the Superior Court in the 
Pittsburgh tunnel case. The plea was taken by 
the Up-Town Board of Trade and others from the 
Quarter Sessions Court of Allegheny county. This 
will hold up the new tunnel project for some time 
longer. 

The E. M. Hill Lumber Cog., one of the largest 
retail lumber and builders’ supply concerns in this 
city, has secured on a long lease a large tract of 
land at Twenty-sixth and Smallman streets. The 
old Hill planing mill occupies 120 by thirty feet at 
Penn avenue and Twenty-sixth street. The Hill 
company recently let to the Carbon Steel Co. its 
property in Thirty-first street. 

The Pittsburgh Bourd of Education has selected 
architects for five more schoolhouses in this city, 
to cost a total of about $1,000,000. 

The Bessemer & Lake Erie Railroad Co. is ar- 
ranging to build a big yard at Greenville, Pa., 
which will occupy practically 300 acres. This is 
one of the big railroad projects which is going 
ahead in western Pennsylvania this spring and 
which will require an immense amount of material. 

The bill to build a bridge across the Ohio river 
from the Woods Run section of Pittsburgh to 
MeKees Rocks, Pa., has passed Congress. ~uis 
means that this long-delayed projeet will be started 
early this spring, much to the delight of business 
men and contractors all through the city. 

The cornerstone of the city-county building was 
laid Saturday, March 18, and at the same time 
the city charter centennial celebration took place. 

The business reviews yesterday brought out the 
fact conspicuously that the Steel Corporation is do- 
ing the largest total of business in its history. 
Its unfilled orders March 1 amounted to 8,568,966 
tons. This is an increase of 646,199 tons for the 
short month of February. Everything in the 
Pittsburgh district indicates that there will be 
unprecedented activity all the year in all the steel 
industries. The Independent Bridge Co., of this 
city, has completed plans for a $500,000 plant on 
Neville Island in the Ohio river. T. E. Hunter is 
president of the company. 


Boston Activities at High Mark. 


Boston, Mass., March 18,—Spring building a 
tivities in and about Greater Boston are at a new 
high mark, the first time they have been in excess 
of the previous year since the war started. The 
figures for the first half of March as reported by 
the F. W. Dodge Co. give a valuation of $1,378,000 
on 137 projects This showing is encouraging to 
the building material dealer, taken with the fact 
that bank clearings show fifty per cent gain over 
the previous week of 1915 and forty per cent over 
the same week in 1914. It is true that these 
enormous increases over last year and two years 
ago are due in part to the fact that business in 
the early part of 1914 and 1915 was not what 
might be called booming. But the advances are 
so large as to show beyond doubt it is booming 
now. 

Other things point to the. same conclusion. 
Never before in the spring of the year has there 
been a shortage of freight cars, it having taken 
in previous years the big crop moving demands of 
the fall to preduce this result. A year ago there 
were 300,000 idle cars on the tracks, representing a 
Today 


there is a shortage, according to car service sta 


merchandise train 3,000 miles in length. 


tistics, of 30,000 ears. 

During periods of lifted embargoes much build- 
ing material was sent into New England. One 
cement agency in the two free days of last week 
shipped 22,000 barrels; steel, brick, clay and plaster 
also moved lively. 

Outstanding in building transactions this week 
is a development in the center of the Back Bay 
automobile section, the transfer of a tract 400x370 
feet, on which the purchasers have plans for modern 
garage buildings and intend to start operations at 
once. The site is directly opposite the entrance 
to Fenway park, the American League baseball 
grounds. The remarkable development of this sec- 
tion of the city is better appreciated when it is 
taken into consideration that sixteen buildings, 
ranging from one to eight stories in height, are 
now in course of construction. They cover from 
6,000 to 71,000 square feet of land each. With per- 
haps one or two exceptions the buildings have been 
designed especially for the automobile trade. The 
garage group is expected to entail an outlay of 
over $1,000,000. 

Boston Real Estate Exchange and improvement 
societies are campaigning strongly with the city 
building commission to abolish the restrictions on 
heights of buildings in Boston and the extension 
of the 125-foot maximim limit to the entire city. 
There is a limit of eighty feet in certain districts 
now. A change in the building law will increase 
their earnings from a present two or three per 
cent to six per cent. There is prospect of success 
for the plea and a new impetus to building in the 
business section. 

On the water front development, bulkhead con 
struction is advancing rapidly on Jeffries Point 
where a second fill of about thirty-five acres will 
soon be provided on fiat reclamations. Embargoes 
delayed lumber for the bulkheads. A_ suction 
dredge went to work this week pumping 1,000,000 
cubic yards of flats inside the first bulkhead. 





THE WESTERN MATERIAL MARKETS. 


Kansas City, Mo., March 18.—A salesman who has 
sold plaster and cement for thirteen years and over 
twenty-nine states, recently made the statement, 
regarding the Central West, that ‘‘there is more 
work projected and promoting than at any time 
since I started traveling, but developments are 
slow.’’ 

The ‘‘ projected and promoting’’ part of the state- 
ment show that conditions are fundamentally sound. 
County, municipal and private projects are form- 
ing fast and are simply taking shape faster than 
they are being brought to a head. Manufacturers 


are preparing for rush business and mobilized forces 
will meet the attack when it comes, 

‘*Developments are slow’’ only when compared 
to projected work. In comparison with last year, 
developments are rapid. Jobs of real magnitude and 
of all characters are being let every week. Prices 
are holding steady and less is being heard of the 
earlier talk of waiting for more attractive markets. 
Only two clouds appear on the horizon. There is 
some fear of a scarcity of labor and of the possi 
bility of a shortage of cars. Only time and develop 
ments will allay or lighten these fears, 

Special conditions have affected various western 
markets to speed up business. A succession of fair 
days in Kansas, Nebraska and Iowa started mate- 
rials out for the retail stocks. Floods of the winter 
have given Northern Arkansas a small boom in 
replacing flood losses. Oklahoma has been vitally 
affected by the high price of oil. Construction in 
the oil fields and improvements in the cities affected, 
are calling for big quantities of stuff. The Okla- 
homa City realty market, long shot to pieces, is re- 
ported to be in good shape. Business construction 
calling for more than 50,000 barrels of cement is 
projected in Tulsa, Okla., alone. The Joplin Zine 
district has, of course, been active for some time. 

The one and a half million dollar home of the 
Willys-Overland Motor Car Co., in Kansas City, is 
being rushed with all possible speed. The Leonard 
Construction Co., of Chicago, which has the contract, 
has put on three eight-hour crews and work will 
be kept going twenty-four hours out of the day. 
Conerete was started into the fifteen footings March 
20. All excavation and grading will be finished by 
the 25th. Forty teams and one motor truck hauled 
dirt. John Byron is superintendent in charge of 
eonstruction. This building will be the largest 
Overland branch in the country. 

FARMERS’ CO-OPERATIVE FIRMS MENACE 
NEBRASKA. 

Lineoln, Neb., March 18.—One aspect of the re- 
tail situation in Nebraska will strike the observer 
as of particular interest. There is no state in the 
West that is as strong in farmers’ coéperative lum- 
ber and material concerns; and this is a develop- 
ment of the last two years or so. As a rule such 
companies are open to considerable criticism as 
being financially weak and subject to the uncertain- 
ties of lack of authority on the part of the manage- 


‘ment. This criticism applies in Nebraska as well 


as in any other state but in much lesser degree. As 
a rule the members are the strongest farmers, man- 
agers of experience are chosen and given authority, 
and business is handled in a business-like way. They 
have proved aggressive and are particularly strong 
at points where large concerns have had line yards. 
Frequently such concerns have been forced to sell 
out their yards. There are probably more such 
farmer organizations in Nebraska than in all other 
Central Western states put together. 


MEMPHIS CONDITIONS IMPROVING. 


Memphis, Tenn., March 15.—Today J. C. Lovelace, 
of John A. Dennie’s Sons Co., said: ‘‘Trade in 
building materials has improved considerably; 
eement is moving freely, but not in great volume. 
Every evidence of a renewal of business is at hand. 
Lime, roofing and sand, also plaster are the sub- 
jects of a good inquiry.’’ 

The Tri-State Builders’ Supply Co. is looking to 
see a fine spring trade. The firm is filling a good 
many cement and roofing contracts. 

The Union Sand and Material Co. is active on 
river sand and the office looks to see April develop 
a good activity for local territory. 

W. W. Fischer, of the Fischer Lime and Cement 
Co., 268-269 Walnut, has returned from Chicago and 
other cities in the North. R.P. Thomas, sales- 
manager of the Fischer Lime and Cement Co., re- 
ports a good activity in cement roofing here as well 
as in the Little Rock section. 





eae 


ee ee 





5 w 00 


aes 


eta ee 





5 al 


ee ee eee 





ms ot 





Pepe 











40 


Rock Propucts aND BurmpInG MATERIALS 





MARCH 22, 1916 





- 








CONCRETE | 














The Day of Opportunity 


In a careful scrutiny of the whole field of building 
feature that 
Concrete is the 


materials, there is one prominent 
stands out in front of all others. 
only type of construction now avaible for all types 
of structures that about at the normal 
cost, and this being properly promoted by every 
man Jack who is attached to the industry will 
bring down the specifications in a volume as yet 
the 
structural 


remains 


undreamed of by most optimistic concrete 
boosters. - Steel, 
soaring up into the place where they can scarcely 
be considered, while concrete, with all of its higher 
values of permanence and safety, stands steadily 
just as available and just as cheap as before the 
war mania got started. 

This is the time for every concrete organization 
in the country to put forth redoubled efforts to 
advertise and push the specification of concrete 
in all parts of the country. All of the ‘‘highest 
arguments that we have all been accus 
tomed to make in the the added 
impetus handed right into our hands of also being 


by a long ways the cheapest possible type of struc- 


steel and lumber are 


quality’’ 


past now have 


tural material. This goes equally true in reference 
to the big factory, warehouse or office building as 
it does with the smallest residence, barn, silo or 
milk house. 

With both unquestioned quality and the great 
advantage of price low enough to exclude all pos- 
sible competition, it is up to the concrete interests 
great and small alike to sail in and get the busi- 
ness. There never was such an opportunity before. 


What are you going to do with it? 





CONCRETE FOR CLAY MODELING. 





The scarcity of clay doesn’t interfere with the 
classes in clay modeling at the State Manual Train- 
ing Normal at Pittsburg, Kan. They have found 
that clay isn’t at all necessary. 
has been discovered that it is a splendid substitute 
in art work. When no elay for modeling purposes 
was available one day, Prof. Lyle Brower turned to 
Some experiments were conducted. They 
Concrete has won a permanent 
place in art modeling. Color has been introduced 
into the concrete with effective results. Attractive 
tile ‘‘mats’’ for table use have been made and stu- 
dents are working on bird baths, book rack ends 


Concrete is used. It 


concrete. 


were successful. 


and similar articles. 





NORTH-WESTERN TO BUILD CONCRETE 
CULVERT. 





The Chicago and North-Western Railway is about 
to let contracts for the construction of sixty or 
seventy concrete culverts, which it plans to con- 
struct in the states of Iowa, Illinois and Wisconsin 
during the coming year. 


THE SUGGESTION OF FIRES. 





Just as we go to press, an unprecedented record 
of fire losses comes flashing over the news wires. A 
whole section of the city of Nashville, Tenn., has 
been wiped out. Paris, Texas, reports fire losses 
amounting to $10,000,000. Greensboro, N. C., has 
had its entire business and manufacturing sections 
wiped out. Oshkosh, Wis., reports the destruction 
of all the buildings of the State Normal School, 
worth more than $200,000. In Augusta, Ga., six 
business blocks and more than six hundred houses, 


including many of the finest residences, have been 
destroyed. All of these conflagrations occurred in 
a single day, March 22, making probably the ex- 
tremest record in the number of big conflagrations 
for any single day. The total loss of improved 
property, stocks of merchandise and industrial 
equipment amounts to nearly $100,000,000. No less 
than 100,000 persons, all citizens of our own coun- 
try, have been made homeless, and the attendant 
toll of life not yet 
higher than the average, because winter gales and 
tempests are said to have driven the flames in all 


human enumerated will be 


instances. 

Now, just think a moment. In all that wreck and 
havoc there was not one single concrete building. 
the One 
them all as districts in which wooden éonstruction 


Consider localities. readily recognizes 
of buildings of every kind prevails almost exclu- 
sively. If conerete could only be made the uni 
versal building material now, as it will be some 
The 


worst of these conflagrations would have been too 


day, no such fire records could ever be made. 














KANSAS CITY SOUTHERN GRAIN ELEVATOR. 


insignificant to notice if it started in a concrete 
building. 

In the name of common sense, justice, reason, 
charity, why cannot a feasible way be found to get 
concrete to the people—all the people—where they 
need it the most? 


LARGE CONCRETE ELEVATOR DAMAGED BY 
FIRE. 


Kansas City, Mo., March 18.—High-power rifles 
and bullets were used to fight the fire that started 
mysteriously early one morning in January in the 
workhouse and cupola of the new million-bushel, re- 
inforced concrete grain elevator being constructed 
here by the Burrell Engineering & Construction Co., 
of Chicago, for the Kansas City Southern. The 
rifles—remainders of threatened labor trouble that 
did not develop—were used to break the heavy 
glass fire windows in the top of the 135-foot cupola 
so streams of water from fire hose might reach the 
blazing interior. 

The fire was discovered about midnight in the 
scaffolding and forms of the inner workhouse walls. 
How it started has not been ascertained, but it was 
blazing briskly before an alarm could be turned in. 
Then other difficulties presented themselves. The 


big elevator is two miles from the nearest fire 
station, at the foot of Belmont avenue, in the 
East Bottoms. There are almost no roads through 
the district and those there are, are rough and 
full of holes. To thread them the fire companies 
were forced to send men ahead with torches to 
prevent the heavy wagons from being wrecked in 
ditches and ruts. 

When the companies arrived the flames had 
reached the upper part of the structure and access 
into the lower portion of the workhouse was im- 
possible. Consequently the fire had to be fought 
from the outside and the water streams shot through 
the windows. Firemen and spectators stationed 
themselves on top of the nearby grain tanks and 
endeavored to throw rocks, pieces of wood and any- 
thing that came to hand, through the heavy glass, 
But in that they were unsuccessful and so recourse 
was had finally to the rifles that had been purchased 
when the labor trouble seemed threatening. Several 
hundred shots were fired and the windows broken. 
Then streams of water were poured onto the flames. 
But another difficulty developed. The water was 
doing more damage to the new concrete than was 
the fire. So the hose were discontinued and the 
fire permitted to burn itself out. ; 

The loss will run from $12,000 ot $20,000, con- 
fined largely to forms and scaffolding and concrete 
work that was so badly damaged that it will have 
to be done over. It is possible that much of the 
interior will have to be replastered. Builders’ in- 
surance totalling $17,500, that would have expired 
within a few days, was carried on the structure. 
It is now being adjusted. 





The News in Concrete Form. 





The Northwestern Concrete Co., of Milwaukee, 
Wis., has filed a voluntary petition in bankruptcy, 
scheduling liabilities of $21,023.48 and assets of 
$1,980. 

The Chain Belt Welfare Club, made up of offi- 
cials and employes of the Chain Belt Co., of Mil- 
waukee, manufacturer of concrete machinery and 
other equipment, held a successful meeting at the 
Hotel Blatz recently and listened to an interesting 
address on ‘‘Machine Shop Practice’’ by D. M. 
Mackie. W. A. Heartt, assistant sales manager, 
outlined the sales policy of the company. 

M. E. Rasmus & Co. have completed arrangements 
for opening a new plant at Chippewa Falls, Wis., 
for the manufacture of cement blocks and all kinds 
of cement building supplies. A site has been se- 
cured and $5,000 worth of new equipment has been 
purchased. M. E. Rasmus, head of the company, 
has been engaged in the cement business for the 
past twelve years. 

The National Concrete Machinery Co., of Madi- 
son, Wis., is meeting with much success in’ the 
marketing of its output of equipment for the man- 
ufacture of reinforced concrete posts. 





NEW INCORPORATIONS AND VENTURES. 


American Concrete Products Co., Chicago; cap- 
ital, $25,000; incorporators, L. M. Magill, John M. 
Morey, O. W. Schlegel. 

C. M. Wing Granite Quarries, Greenville, 8. C., 
will buiJd plant with daily capacity of 15,000 con- 
erete bricks, column molds, ornaments, etc. 

Asheville Concrete Co., Asheville, N. C.; capital, 
25,000; incorporators, Charles Russell and others. 

Concrete Pile Co., Lincoln, Neb.; capital, $100,- 
000; incorporators, E. Bignell, vice-president, and 
others. 

Climax Manufacturing Co., Anderson, Ind.; cap- 
ital, $10,000; to manufacture concrete blocks. 

The Stonecrete Co., Philadelphia, Pa.; capital, 
$50,000; to manufacture concrete articles; incorpo- 
rators, Frederick Dunton Grey, Antoine Jacques 
Newell and Adolf Schelling. 
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UNUSUAL PRODUCTION IN LEHIGH VALLEY. 
Philadelphia, Pa., March 18.—The production of 
and demand for Portland cement in the Lehigh 
Valley district is very unusual for this time of year. 
Some manufacturers believe that they will face 
an unprecedented demand this spring and summer. 
With their shortage of labor and higher prices for 
coal and other materials, it is not unlikely that 
there will be an advance in the price of cement 
before summer arrives. In line with the advice of 
the railroads, the cement makers are also urging 
the dealers to unload cars quickly to keep equip 
ment moving, and to order maximum cars where 
storage facilities warrant it. This becomes of vital 
concern to cement manufacturers particularly, in 
view of the nearness of the season when general 
building activities will be resumed with the at- 
tendant demand for prompt cement shipments. 


BONNER COMPANY RESUMES OPERATIONS. 


The Bonner Portland Cement Co. resumed opera 
tions at its plant at Bonner Springs, Kans., during 
March. The plant has been closed ninety days, 
during which repairs were made. It is now turn- 
ing out 1,500 barrels of cement a day. The winter 
months had resulted in the bins being swept clean; 
and contracts are on hand now for a considerable 
part of the output. But there is a heavy demand 
right along, the advanced price not seeming to 
deter building or contractors. 

‘‘The car shortage is our chief problem now,’’ 
said Henry McGrew, general manager. ‘‘ We have 
more orders than we can move. The demand is 
abnormal for this time of year, and the prospects 
are for a very large amount this season.’’ 

The Bonner company, besides its large orders 
which will go on road and street work, is supplying 
the cement, about 30,000 barrels, for the new bridge 
at Lawrence, Kans.; it will be concrete interurban 
and traffic bridge. One of the most important con- 
crete jobs in the district this year, is the Central 
avenue bridge and viaduct and approaches, to cost 
$650,000, for which the Bonner company will furn- 
ish the cement, the minimum being 30,000 barrels. 





LEHIGH SALESMEN MEET. 


The annual meeting of the eastern salesmen of 
the Lehigh Portland Cement Co. was held in Allen- 
town, Pa., on March 3 and 4. The entire force of 
traveling men who work from the Allentown office, 
and those who are controlled through the eastern 
sales department, mobolized in Allentown for the 
purpose of receiving final instructions preparatory 
to the opening of the cement season. 

More than sixty men, representing the Atlantic 
and Gulf states, gathered for the meeting. The ses- 
sion on the first day was held in the Elks’ Club 
open discussions featuring the meeting, over which 
Bert C. Swett presided. Luncheon was served at 
noon and in the evening a combination dinner and 
smoker was enjoyed. The latter proved to be an 
exceptionally enjoyable event, the men from the 
Allentown office having prepared a novel entertain- 
ment along vaudeville lines, which undoubtedly 
proved their versatility along lines other than ce- 
ment selling. The usual German band, with zobo 
instruments, was present to dispense music, as was 
also the famous Wallander orchestra. 

The evening’s fun included many novel features 


of enjoyment. Each member present was forced 
to wear a disguise presented for the occasion and 
many laughs were created through the diversion of 
humorous makeups. A bowling tournament held 
the attention of the cement boys between the hours 
of six and seven o’clock, preceding the festivities 
of the evening. 

Saturday was devoted to actual business matters, 
the salesmen of each district meeting the sales 
force officials and taking up matters relating to 
their particular territories. 





SOUTHWESTERN ELECTS OFFICERS. 





At the recent meeting of the stockholders and 
directors of the Southwestern Portland Cement 
Co., held at El Paso, the following officers and 
directors were elected for the ensuing year: Carl 
Leonardt, of Los Angeles, Cal., president; C. 
Boetticher, of Denver) C. C. Merrill, of Los Angeles, 
and Felix Martinez, of El Paso, vice-presidents; 
O. J. Binford, of El Paso, secretary and superin 
tendent; James Graham MeNary, of El Paso, treas 
urer; Felix Martinez, A. Courchesne, James Gra- 
ham McNary and Robert Kraker, all of El Paso; 
T. M. Reardon, of Flagstaff, Ariz.; C. C. Merrill 
and William E. Keller, of Los Angeles, directors. 


NEW MARKET FOR CEMENT. 

Speaking of new markets for cement—a short 
time ago the New York Sun asked ‘‘Is cement dust 
a sure cure for lung trouble?’’ Government sta- 
tistics show that the percentage of deaths from 
consumption among cement workers is very low. 
It’s a lucky retailer who has no yard man to ‘‘do 
the heavy’’ in the cement house. 





ANNUAL PRODUCTION OF CANADA CEMENT. 


The preliminary report of the mineral produc- 
tion of Canada has just been issued by the Domin- 
ion Government for the calendar year 1915. 

The general decrease in production of structural 
materials and clay products was a feature in 1914 
and was repeated in 1915, the production in the 
latter year being valued at $18,712,074 as against 
a production in 1914 valued at $26,009,227. 

The total quantity of Portland cement made in 
1915 was 5,153,763 barrels off 350 pounds each, as 
compared with 8,727,269 barrels in 1914, being a 
decrease of 3,563,506 barrels, or about forty per 
cent. 

The total quantity of Canadian Portland cement 
sold or used during 1915 was 5,681,032 barrels, val- 
ued at $6,977,024, or an average of $1.228 per bar- 
rel, as compared with 7,172,480 barrels, sold or used 
in 1914, valued at $9,187,924, or an average of 





$1.28, showing a decrease in quantity of 1,941,448 
barrels, or about twenty per cent. 

The total imports of cement in 1915 were 98,664 
ewt., equivalent ‘to 28,190 barrels of 350 pounds 
each, valued at $40,426, or an average of $1.434 
per barrel, as compared with imports of 98,022 bar- 
rels, valued at $147,158, or an average of $1.50 per 
barrel in 1914, 

The total consumption of cement, therefore, neg 
lecting a small export, was 5,709,222 barrels, as 
compared with a consumption of 7,270,502 barrels 
in 1914, showing a decrease of 1,561,280 barrels, 
or about twenty-one per cent. 

The average price per barrel at the works in 
1915 waS $1.228, as compared with $1.28 in 1914, 
$1.27 in 1913, and $2.34 during 1911 and 1910. 

The imports of cement in 1915 ineluded 1,065 
barrels, valued at $1,480, from Great Britain, and 
27,125 barrels, valued at $38.946, from the United 
States. 


HAWKEYE INCORPORATES IN WEST 
VIRGINIA. 


The Hawkeye Portland Cement Co., eapital $1,- 
200,000, of Des Moines, Ia., has been incorporated 
also in West Virginia and will have extensive opera- 
tions in Polk and Madison counties, W. Va. The 
incorporators, all of Des Moines, Ia., are Harry F. 
Graefe, C. Harry Stephenson, James R. Capps, E. H. 
Martin, and W. B, Keffer. 

INTERNATIONAL CEMENT MEETING AT 

SPOKANE. 





Spokane, Wash., March 8.—Business in an in- 
creased volume is expected this year by the Inter 
national Portland Cement Co., according to state- 
ments made by the president after the annual meet- 
ing, held here. 

The officers elected are: J. S. Irvin, president, 


‘Ottawa, Ont.; C. A. Irvin, treasurer and general 


manager, and Charles F. Sechrist, assistant secre- 
tary. 

The report of the directors to the shareholdera 
shows that general trade conditions have improved 
during the last few months, and from orders booked 
and general prospects the company is making: plans 
to handle a larger volume of business in 1916 than 
in any previous year. 

The Union Cement Co., Owen Sound, Ont., Can., 
has a number of employes busy overhauling its 
plant with the object of starting operations in an- 
ticipation of an improvement in building conditions. 
The contract for 100,000 barrels just closed with the 
city of Toronto will supply something definite to 
work on for the start. The company has a large 
quantity of gravel on hand from Griffith’s Island, 
and a contract has been let for the coal supply. 


Production and Sales of Canadian Portland Cement. 


Bris Bris. Bris Bris. 

1912 1913 _1914 1915 
Portland Cement sold or used... ne eet 172 ee Mer te 

Portland Cement manufactured 7,141,40 8,886,333 727, 268 5,153,7 
Stock on hand January ist. : . $94,822 826,067 1,073,328 2,620,022 
Stock on hand December 31st ‘ 903,094 1,089,595 2,628,117 2,062,961 
Value of cement sold or used $9,106,556 $11,019,418 $9,187,924 $6,977,024 
Wages paid .......... wae eiele.éa ees $2,623,902 $3,466,451 $2,271,006 $1,180,882 
Men employed ......- eecne das : eee taes 3,461 4,276 2,977 1,679 

Consumption of Portland Cement. 

Imported-—— — Cana dian————— Total 
- re Barrel: Per cent Barrels Per cent Barrels 
1911 en meapetle ia a 5,692,915 90.0 661,916 10.0 6,354,831 
ees ane i ai ha pipddadapdavestieccce nn 83.3 1,434,413 16.7 8,567,145 
BS caces-3 is SucncapadutesdeMannasas ties 8,658,805 97.1 254,093 2:9 8,912,988 
MN 5 Sad Sask wn etd bineuakane es aadees 7,172,480 98.7 98,022 1.3 7,270,502 
Be: ; nbpuehen ckuey ss anede openekas gree dees 5,681,032 99.5 28,190 0.5 5,709,222 
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The Glutrin Bound Macadam Road. 


[Extracts from a paper read before the Ohio Engi- 
neering Society by C. G. Knisely, Ex-Division Engi- 
neer State Highway Department of Ohio.] 

In selecting a type of pavement it is necessary 
to take in the factors which enter into an ideal 
pavement and the physical and mechanical agencies 
which tend to wear and disintegrate the pave 
ment. 
frost, the attrition of falling rain, the transporting 
power of water and the action of the wind. The 


‘The most important physical agencies are 


mechanical agencies are abrasion, impact, compres 
sion and shear.’ 

A perfect highway should be as nearly dustless 
as possible, readily shed water, noiselessy durable, 
hard enough to prevent its being cut up by heavily 
loaded wagons, resilient enough to afford a foothold 
for and prevent injury to horses, moderate in first 
cost, easy and rapid to construct, repair and main- 
tain, smooth but not slippery, easily cleaned, agree 
able to the eye, radiate but little heat, adapted to 
every grade, suitable to all classes of traffic and 
offer the least possible resistance to traction. It 
should be as level and as straight as the contour 
the country will permit, of proper width and 
To combine all of these qualifica 


ot 
cross section. 
tions is often a difficult matter and with some 
type of pavement it is impossible. 

There is no such thing as a permanent road sur- 
face. Traffic and disintegration from natural causes 
render any road surface subject to repair or renewal 
at some time or other, and adequate provision should 
be made for such repair and renewals as the same 
may become necessary. 

There is a special application of the laws which 
govern the growth of interest upon money and which 
will be valuable to the engineer who desires to esti 
mate correctly the comparative merits and economy 
of different types of pavement, Some of these types 
may be cheaper than others, in first cost, but their 
life may be shorter or the annual expense of main- 
taining them, greater. In other types the first cost 
may be great or excessive, which again renders the 
annual cost of maintenance great, due to the an- 
nual interest charge upon the difference in cost of 
the two types of pavements. This annual interest 
charge may be greater than the annual cost of the 
maintenance of the cheaper type. 

The engineer should determine if, pogsible, what 
type of pavement will be most economical in the 
long run. The truest economy does not necessarily 
lie in the choice of the plan of least first cost, or 
even of greatest first cost. The element of time 
must enter into our calculation as well as the first 
cost of the pavement. The aim should be to give 
the public the maximum of benefits with the money 
available. 

The average difference between the cost of a brick 
road and a Glutrin bound macadam road is some 
thing over $10,000 per mile. It does not matter 
whether the money is obtained from a bond issue 
or is the result of a tax levy. The money is worth 
5 per cent per annum, and it should be so ecaleu 
lated from the time the bonds are issued or the 
money is collected for an almost indefinite period. 
The interest on $10,000, the difference in cost at five 
per cent is $500 per year. The average cost for 
maintenance of a Glutrin road should not exceed 
$250 per mile per year. Figuring on this basis at 
5 per cent interest for a 20-year period, we would 
have a difference of $15,000 in cash. But even if it 


cost $500 per mile per year to maintain the maca- 


dam road we would have at the end of 20 vears, 
$10,000 in money, and an excellent macadam road, 
or, a worn out brick road that cost $10,000 per mile 
more to construct and which will then cost $10,000 
per mile to resurface, because no maintenance has 
been provided. 

In the construction of a Glutrin bound road it is 
very essential that all the voids be thoroughly filled 
with screenings and fine dust as the fine particles 
and screenings very materially assist in holding the 
larger fragments in place, and are also more readily 
acted upon by Glutrin. 

If the voids are not thoroughly filled when the 
Glutrin is applied, the road will act like-a sieve 
and the Glutrin will filter through it before there is 
any action or set produced by the Glutrin, Glutrin 
produces a firm, hard surface, but has sufficient 
resilience and elasticity to withstand the strains 
without cracking, due to changes in temperature. 

There are in general use four different methods 
of binding the stone, which forms the road surface. 
The first consists in keying and interlocking the 
stone by rolling and adding dust or screenings and 
flushing them into the voids. This forms a mechan- 
ical bond which assists in holding the pieces of stone 
in place. The second consists in adding to the stone 
or aggregate, a binder such as bitumen, the resulting 
bond being due to the adhesive action of the bitu- 
men itself. The third consists of forming a bond 
between the various particles of aggregate by add- 
ing a material such as Portland cement. When 
water is added to Portland cement the active ele- 
ment of the Portland cement immediately goes into 
solution after which a precipitate is formed, consist- 
ing of cyrstals which, in hardening, adhere to the 
various framents, thus binding them together. The 
precipitate which forms and hardens is the result 
of a chemical union between the cement and water, 
for the cement alone will not harden, unless mois- 
ture is added to it, nor has water itself any cemen- 
tatious or binding properties. 

The fourth consists in using a material such as 
Glutrin which combines all three of the foregoing 
methods. Glutrin takes advantage of the mechan- 
ical action due to the interlocking of the stone, and 
also has an adhesive action similar to that of tar 
or asphalt, and a binding action like that obtained 
by the use of Portland cement. 

‘*Tt has long been known that simple moisture has 
the effect of leaching out of road materials, certain 
natural binders, chemically effecting a union be 
tween the particles of stone. A bond is developed 
by hydrolizing some of the rock components which 
results in the formation of colloids. Water contain- 
ing small amounts of carbonic, humus or other acids, 
is capable of slowly decomposing many minerals, 
commonly found in rocks used in road building. 
Water alone is capable of acting chemically upon 
many rock constitutents causing a breaking down in- 
to secondary products of the primary minerals.’ 
“This is the principle underlying waterbound road 
construction and sets up what is known as the bond 
of a road, The chemical action acts in binding the 
road surface by the formation through solution 
and evaporation of crystal bodies which upon crys- 
tallization forms a more or less rigid bond. 

The effect of Glutrin is to intensify this leaching 
and hydrolizing action, thereby greatly increasing 
the quantity and quality of the natural binder 
brought out of the road metal. 


When Glutrin is added to a road surface which 


is composed of limestone, silica and auminia, an ae- 
tion similar to that of Portland cement takes place, 
although its action is slower, producing a series of 
chemical compounds which flow out into the space 
between the stone and crystallize in very much the 
same manner as cement, forming a bond which is in- 
soluble in water and which is not affected by 
changes in temperature. 

Glutrin is not the only substance that acts chem- 
ically when applied to a road surface, as ‘‘sodium 
silicate, commonly known as water glass and having 
the formula, Na’-SiO*,—which upon exposure to 
the air or to carbonic acid gas, gelatinous silicic 
acid is precipitated from its solution, which when 
applied with some basic material, such as limestone, 
makes an excellent binding material. Sodium sili- 
cate may be applied in solution. From solutions of 
metallic salts, sodium silicate precipitates insoluble 
colloidal silicates of the metals.’’ 

The life of a Glutrin road is dependent largely 
upon the aggregate used and the methods employed 
in the construction. As long as there is moisture 
present, the production of the chemical bond con- 
tinues and when the road becomes dry the bonding 
medium created by the action of Glutrin, hardens 
and becomes insoluble. The voids thus become so 
sealed that the surface thereafter absorbs but very 
little moisture. ‘The adhesive action is intensified 
thereby obviating all raveling of the road surface 
which greatly reduces the wear upon the road because 
of the hardness and density of the mass which it 
produces. 

The object of a surface treatment is to prevent 
the formation of dust, the loss of the fine particles 
and the displacement of the coarse aggregate. A 
clean, practically dustless surface is the first pre- 
requisite of any form of surface treatment; since it 
is not the purpose of a surface treatment to lay any 
quantity of dust which may be present on the road, 
but to prevent the formation of dust. 

Usually the best results have been obtained by 
the application of cold asphalt treatments. It is 
advisable to wet the road and let it set until thor- 
oughly dry before the application. This cleans the 
stone, thereby removing any film of dust and also 
makes the surface slightly porous, the resulting 
moisture induces capillary attraction and offers a 
better chance for the bituminous material to pene- 
trate and adhere to the road surface. 

The ideal road surface for cities and villages is a 
macadam road bound in Glutrin, treated with a light 
asphalt. The Glutrin binds the aggregate together, 
forming a very stable surface. The asphalt com- 
bines with the Glutrin forming a chemical or me- 
chanical mixture, insoluble in water and which pro- 
duces a dustless surface that will not crack, break 
or peel off. 

A Glutrin macadam, properly constructed and 
maintained comes nearer fulfilling the ideal condi- 
tions for a street or highway than any other type. 
It is comparatively quiet. It has low tractive re- 
sistance. The first cost is low. It is economic to 
maintain. It is easy to construct and repair. It is 
not affected by frost, rain or wind. It affords a 
good foothold for horses and is not displaced by 
heavy loads or auto traffic. It is practically dust- 
less and is easily cleaned. It radiates but little 
heat. It is pleasing to the eye and adapted to 
every grade. It satisfies the requirements necessary 
to make a road perfect from an engineering and 
practical standpoint. 
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Hydrated Lime in Philippine Sugar 
Mills.* 


By J. F. Boomer. 





The establishment of sugar centrals in the Phil- 
ippines has stimulated interest in the industry of 
supplying hydrated lime for use in the refining 
processes. Inquiries have been received concerning 
the feasibility of importing hydrated lime from the 
U. S., and requests made for data as to the sources 
from which the lime is now obtained. 

The local lime industry is still in embryo, al- 
though there are abundant deposits of limestone, as 
well as excellent marble deposits such as those of 
the Romblon fields. Up to a few years ago all the 
lime produced here was made by Chinese burners, 
who gathered sea shells from deposits along the 
shore, heavily loaded with sand, and burned them 
in crude kilns, producing a lime about 30 per cent 
pure. This was used for building purposes and was 
not very valuable. 

The lime used for refining sugar has been and 
now is imported largely from Japan. This Japanese 
lime is shipped to the Visayan sugar regions in 
kerosene cans, and sells for about $27 per short 
ton. In some places an attempt has been made, by 
sugar men themselves to produce lime locally. At 
the Roxas hacienda in Batangas, a few years ago, 
an attempt was made to produce refining lime from 
limestone deposits in the neighborhood, but the 
burning process was crude and the product mixed 
with ashes. 

Work of Bureau of Science. 

The Bureau of Science undertook to demonstrate 
that good lime could be produced from local lime- 
stone deposits, and to that end built a modern kiln, 
burning lime from pure stone. Local sugar men 
were induced to try the lime in refining sugar, 
and it was found to work very satisfactorily. From 
these experiments of the Bureau of Science con- 
siderable interest has been created, and several 
projects have been started for the production of 
lime locally, but none of these has been developed. 
Some time ago the lime expert of the Bureau of 
Science resigned from the service and attached 
himself to the Roxas plantation, where he has con- 
structed a modern kiln, operated along scientific 
lines. 
own lime and supplies lime to several smaller plan- 
tations. 


As a result the plantation now produces its 


Imports Lime from Honolulu. 

The Calamba Sugar Estates Co., which operates 
a large modern central mill, has imported its hy- 
drated lime from Honolulu. 
facture is concerned, it would probably be possible 
for American manufacturers to supply lime to the 
modern sugar mills at a profit as fast as they are 
established; but the competition from Japan would 
probably reduce prices to meet American competi- 
tion, and might do so successfully, in view of the 
shorter haul. 


So far as local manu- 


It is suggested to American manufacturers or 
jobbers who are interested in the Philippine fiel@ 
for hydrated lime, that a representative on the 
ground could probably take some orders from the 
Sugar men; or it might be possible to have the 
product handled through Manila importing houses 
by corresponding with them. 





* Reprinted from the United States Commerce Re- 
ports, 


LIME DEMAND AND PRICE SATISFACTORY. 


When asking for an opinion as to prospect for 
the coming season’s business, J. K. Barbour, gen- 
eral sales manager of the Security Cement and Lime 
Co., Hagerstown, Md., was loath to offer one. He 
summed up his views, however, on prophecy and on 
business, as follows: 

‘*T would be very glad to give you an expression 
of my prophecy for business during the year 1916 
if I thought my prophecy was worth anything, but 
I feel about my own prophecies and most of those 
that come before my notice very much as the life 
insurance people view the revelations of the future 
When I 


see the life insurance people revising their mor- 


as advanced by the cult of Spiritualism. 


tuary tables and basing their premiums on medium- 
istic control of the future, then I will have belief 
in prophecies. If I really knew what was going to 
happen in 1916, I assure you I would not have to 
work in 1917. As it is, I expect to work, and work 
hard. 

**At the present moment, we are very fortunate 
as to tonnage output and the prices received for 
Prices on cement 
The cause of this 
latter condition is one that should be apparent to 
It is mainly due to the 


the products of our lime plant. 
are good, but orders are scarce. 


every one in the industry. 
season of the year and the fact that the market is 
fairly firm and fairly high. The purchaser of ce- 
ment is naturally in no hurry to place his orders 
for spring construction. The user of cement doesn’t 
realize, as does the manufacturer, that the cost of 
production in 1916 will be very much greater than 
in 1915. 


through some means, fair or foul, the market will 


It is the former’s continuous hope that 


break and he will be able to buy cement at less 
money. In this hope. we sincerely trust that he 


will be disappointed, and we believe he will be.’’ 





NEW INCORPORATIONS AND VENTURES. 

Southern States Lime Co., Kingston, Tenn.; capi- 
tal, $50,000; incorporators, C. G. Myers, J. N. Der 
rick and Hester Waller. 

The Viola White Lime Co., Bromide, Okla.; cap- 
ital, $25,000; incorporators, W. W. 
Bromide; J. H. Montgomery and Wallace Houston, 


Montgomery, 


McKinney, Texas. 

Grangers Lime Co., E. E. Smith, 67A Chestnut 
street, Boston, Mass.; capital, $75,000. 

The Casas Lime & Stone Co., care of R. H. Swet 
land, Swetland building, Cleveland, Ohio; capital, 
$10,000. 


Joseph C. 1007-9 


Chrispin Lime & Cement Co., 
Gilbert street, Cincinnati, Ohio, has increased its 
capital from $30,000 to $35,000. 

Limestone Manufacturing Co., Limestone, Fla.; 
capital, $6,000; incorporators, R. L. Williams, presi 
dent; J. Coker, vice-president; J. E. Glover, secre 
tary. 

Rockdale Lime Co., Toms Brook, Va.; capital, 
$50,000; inecorporators, J. C. Paxton and William 
-axton, Woodstock, Va. . 

J. M. Kennon, Clay City, Ky., will develop crys 
tallized lime deposits. 

Washington Building Lime Co., Bakerstown, W. 
Va., has purchased land and will develop lime 
stone. 

Blue Ridge Lime & Stone Co., Millville, W. Va.; 
capital, $10,000; incorporators, Frank M. Rees and 
others. 


STRONG STONE DEMAND ANTICIPATED. 


Pittsburgh, Pa., March 20. 
that when the state authorities get ready to let 


Stone men are hoping 


road contracts this year there will be a considerably 
larger amount of stone work specified than in 
1915. They also are looking for a very nice busi- 
ness in bridge stone work. All the stone quarries 
in the Pittsburgh district have been put in good 
shape for spring work, adding to their machinery 


The de- 


mand for limestone is likely te be first class all 


and improving their plants in other ways. 


the year. 


REBUILDING QUARRY PLANT. 


The work of remodeling the crushing plant of the 
Leatham & Smith Co., located at Sturgeon Bay, 
Wis., is rapidly approaching completion. Some 
$5,000 has been spent in changes and additions. The 
old plant was completely torn down and a new 
modern plant erected which includes a washing 
system. The crushed stone turned out by the 
Leatham & Smith Co. in the future will be a 
washed product. The company is making arrange- 
ments for a big boat to carry their product to ports 
down the lake. 


BREVITIES OF THE INDUSTRY. 


The Green Stone & Quarry Co., Sawyer, Wis.; 
capital, $35,000; incorporators, Adolph, O. A., H. J., 
G. A. and William Green. 

Oregon Agricultural Limestone Co., care of Con- 
ner & Davis, Vancouver, Wash., incorporated with 
$100,000 capital. 

Radford, Va.; 
Carper, W. W. 


Southwest Stone & Lime Co., 
capital, $100,000; incorporators, A. E. 
MeElrath and J. A. McLemore. 

Dyer-Kane Co., 12 Lexington avenue, Passaic, 
N. J.; eapital, $50,000; crushed stone; incorporators, 
Ed. E. Dyer, Manus J. Kane, Martin J. Nicholson. 
Quarries Co., Northport, Stevens 
county, Wash.; capital, $1,000,000; incorporators, 
H. C. Maleoim, F. B. Kruse, Byron Jones. 


The company has already closed contracts which 


Washington 


will take practically the entire output for the pres- 
ent year. The company plans to do a strictly 
wholesale business. Arrangements have already 
been made for the sale of the output by three 
large retailers. 

The Bushey Lime and Stone Quarries, Cavetown, 
Md., are working to capacity excavating a certain 
variety of stone used in the process of steel manu- 
facture. The quarries are furnishing about 300 tons 
of stone per day for several large steel concerns in 
Pittsburgh, who are engaged in the manufacture 
of war ammunitions. 

Fire recently destroyed the crusher mill at the 
Ralph Kibblehouse stone quarries, located between 
Gwynedd and Springhouse, Montgomery county, 
Penn. The wind was fortunately blowing away 
from the other buildings about the plant, thus pre- 
The loss, which 


was in the neighborhood of $3,000, was covered by 


venting a general conflagration. 


insurance. 
W. W. 
the MeNear quarry, reports that his company is 


Dennis, San Francisco, Cal., manager for 


now completing what he believes is the most com- 
plete rock crushing plant on San Francisco Bay. 
The new plant, which is just beginning operations, 
has a daily crushing capacity of 800 yards per day. 
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Time to Get a Piece. 


The maximum volume of fluxing stone will be 
demanded by the furnace operators this year. 
Operations of steel mills of every class can be de- 
scribed as running at full capacity with the demand 
unsupplied. There is no surplus equipment at any 
of the mills, which means that the maximum pro- 
duction of pig will be required. Flux quarries have 
been operated continuously throughout the winter 
insofar as this has been possible to keep the fur- 
naces supplied which have also been running 
through the winter. 

Now every available furriace is being blown in 
and the output of pig will be pushed up to the last 
notch, so the quarries producing flux stone will 
have in 1916 the greatest demand ever known for 
this particular type of product. 

Every other item in connection with the manufac- 
ture of steel has been advanced, and while the flux 
producers are certain to have costs which they 
never encountered before there does not seem to be 
any seriove movement amongst them to get a piece 
of the big presperity which is raining down copi- 
ously upon vic industry of which they are an in- 
dispensable part. 

Refractories of all kinds, both those used at the 
big furnaces that produce the pig, as well as those 
used in the open hearth processes, and the casting 
of ingots have been advanced from fifty to 250 per 
cent. In the particular case of magnesite and its 
products the advance is more than 1,000 per cent. 
Ferro-manganese, an imported product indispensable 
to the composition of open hearth steel, has ad- 
vanced between 800 and 1000 per cent and still 
going up. Aluminum which is used in such small 
quantities as to be an insignificant item advances 
from fifty to 100 per cent on every new invoice. 

The base price of steel throughout the whole list 
is about double that of usual quotations during the 
past ten years and the bill of extras figures in 
about the same proportion. To take care of all of 
these advances the selling price of finished steel 
products of every kind has been steadily advancing 
and there is no limit, unless it is the sky. There is 
no indication that the bidders for the output of 
steel mills have yet reached the limit of premium 
which they are willing to offer for the goods. This 
constitutes unprecedented prosperity, and no one 


hesitates to say that the steel industry is having 


the greatest inning in its history, because the facts 
are impossible to conceal. 

In spite of all of this, the man who furnishes 
the fluxing stone remains an outsider and in no way 
a partaker of the good things that are being meas- 
ured out with such lavish hand to every other de 
partment and branch of the combination. Flux is 
an indispensable natural product without which will 
of the melting processes in connection with iron and 
steel would be a total failure. If ever there was a 
time that the quarryman was entitled to be in- 
vited to the banquet of good things, that time is 
right now, but if he is going to be contented to 
pick up the crumbs that fall from the rich man’s 
table, at least there ought to be some whispered sug- 
gestion that the size of the crumbs be increased a 
little bit, while there is really more than plenty 
for all of the banqueters. 

The flux producer finds his power and labor costs 
advancing because his customers in the other 
branches of the industry are voluntarily paying 
more for labor and promptly meeting the demands 
of the coal operators, while the profit on every 
new machine and every modern economy is prized 
out of the grasp of the quarryman, and he is 
expected to load his fluxstone at the same old price 
as he did when labor was lower, when coal cost less 
and the overhead of operations was a mere trifle 
in comparison to what it has grown to be under 
modern developments. 

Now, isn’t it high time that the flux producer 
considers the matter and raises his voice in the 
midst of all this prosperity to let it be known that 
he is on earth, and could use a modicum at least 
of the pleasant things of this life. 





A Big Southern Operation. 


The Big Rock Stone & Construction Co., of Little 
tock, Ark., is one of the heaviests producers of 
crushed rock, riprap and crusher sand in the state. 
Located at no great distance from the city on the 
river, the firm has two mountains of practically 
solid trap rock which gives it a working open face 
quarry with more than 100 feet elevation and about 
half a mile long. The crusher plant has a capacity 
of 2,000 yards or more per day, with adequate bin 
capacity for keeping the outfit in constant opera- 
tion. 

The rock is of a basaltic granite character which 


is harder than most of the massy granites. The 
company uses an Armstrong cable drill, which is 
considered to be doing excellent service when drill- 
ing thirty feet in ten hours, which when compared 
with fifty-five to sixty feet registered by the samé 
drilling machine in limestone operations gives an 
idea of the hardness and toughness of the mate- 
rial. In fact, the drilling problem in this type of 
rock bas always been an important item of the 
cost of production, and the big deep hole drills 
have been a Godsend to this and to many other 
operations having the same character of rock to 
deal with. 

In this particular operation the product of the 
shots is thrown toward the railroad line and the 
quarry cars are loaded from the level of the tracks 
by means of a steam shovel and carried in side- 
dumping cars from the initial crusher to the plant. 
The whole outfit and equipment has been very 
carefully worked out and it is a model of economic 
operation. 


Preparedness Is Paramount. 

Road material, always the heaviest portion of the 
tonnage going out from the crusher is in big de- 
mand. The big problem in the season right ahead 
of us is not so much one of finding the business as 
of working out the most economical way to pro- 
duce and deliver the tonnage. There is a similarity 
in all crushing operations, still every plant and 
every quarry has minor problems that are all its 
own and these have to be worked out by the man 
in charge of the operation in company with his 
assistants. The transportation proposition is ever 
present, and this year, beginning right at the open- 
ing of activities there is going to be acute pres- 
sure for railroad cars, and it looks now as if it is 
very certain for everybody to be called upon to 
curtail the use of cars insofar as possible. 

The condition briefly stated is that the rail- 
roads do not own enough cars to go around and 
serve the tonnage which is offered to them, and 
which they are bound to accept. While there is 
great activity at the shops to supply the railroads 
with new equipment, the total production will not 
be enough to relieve the situation or anything 
approaching it. The only thing that can be done 
by heavy shippers to assist the situation is to pro- 
vide greater loading facilities so as to economize 














SITE OF THE BIG ROCK STONE AND CONSTRUCTION CO.’S 


OPERATIONS NEAR LITTLE ROCK, ARK. 
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every minute of the standing time of railroad cars 
so as to keep them constantly moving. The same 
token applies to the delivery end, for when cars 
reach destination at a country siding it will be 
necessary to release them in a minimum number of 
hours, or even minutes, so that the empties can be 
pulled out and again become available for service. 

That time honored idea of sending a couple of 
teams to unload a car at a country siding, and haul 
the road materials from three to five miles, taking 
in all from three to four days to unload the ear, will 
not go in 1916, because the roads will be forced 
to charge car service up to the limit. But the pay 
ment of car service is not the feature at all; but, 
the release of the cars in two or three hours in 
place of three or four days will help the operators 
a great deal more than the saving of the amount 
of money involved in car service charges. Wher- 
ever there is a siding at which a suffigient amount 
of unloading is to be done to justify the expense, 
it will be necessary to set up unloading equipment 
and provide adequate transportation facilities so 
that cars can be released in the minimum length of 
time. No other item is going to be so important 
during the coming season in making a profit upon 
the producing and delivery of road material as this 
matter of prompt loading and unloading of the rail- 
read’s rolling stock. 

This naturally introduces the subject of economi- 
cal equipment, for early provision in order to get 
the full benefit of it at the outset. During the 
spring when there are many rains and wet stuff is 
being sent through the crushers and the screens the 
plant cost is naturally high and it is almost im- 
possible to get the output up to the maximum, yet, 
the promptness with which the first deliveries are 
made has a great deal to do with the constructive 
spirit that goes to make a very successful season. 
While this very condition exists at the crusher, 
down at the delivery end at that country siding, if 
you please, there is a great deal of the same kind of 
trouble for the soil is soft from the frost coming 
out of the ground, and the ditch alongside of the 
country siding does not help matters a great deal. 
Then the roads are at their very worst and the haul- 
ing undertaking is so full of distinct problems that 
it would take a big record book in which to set 
them down in rotation. 

Wherever it is possible the loading and unload- 
ing apparatus, whether it be a bucket at the end 
of a boom, a traveling crane working upon a par- 
allel track, or a belt elevator arrangement it 
should be chosen with reference to the particular 
local needs of the installation to get the required 
efficiency. 

Auto trucks, with trailers added as fast as the 
traction will permit, at the delivery end has come 
to be an indispensible part of the equipment of 
road contracting where the economies of modern 
operation are essential to the matter of securing 
a profit on the job. The cost of hauling, of course, 
will fluctuate with the condition of the road over 
which the transportation is undertaken. During 
the spring, while the ground is wet and soft, the 
efficiency will not be as high as it will be later on 
when the ground hardens and traction is better. 
Yet the importance of efficiency at the start must 
not be overlooked, for it is better to have a long 
season in which to deliver all the tonnage in a time 
like this when the rolling stock of the railroads is 
so short that it cannot be remedied than it is to try 
to crowd the tonnage into the good weeks and good 
months for delivery purposes. 

Study out this matter of equipment for loading 
and unloading according to the requirements of your 
own deliveries and provide the most efficient con- 
nections all along the line so as to release the cars 
just as promptly as possible. Every minute saved 
adds to the total efficiency of your operations and 
incidentally is a part of the profit. 

The transportation end of the operation is always 
the most important because it has all to do with the 
profit that is made by the road contractor. If he 


finds that he is coming out well with the work, he 
gets enthusiastic and energetic. But if he finds 
things dragging along from the start he loses his 
courage and gets in the habit of expecting calamity, 
and so loss piles upon loss with him, and the man 
who would otherwise be a good customer is made 
into a bad customer, and that is another very un- 
satisfactory condition because it swings in all of 
the unpleasant features of the collecting depart- 
ment. Where the contractor is a loser very often 
it is necessary to have legal assistance in straighten- 
ing out the bill and too frequently this ends in a 
compromise in which the expected profit disap- 
pears. 

There is no business which calls for efficiency of 
the highest development comparable to that of pro- 
ducing road building materials, and there never was 
a time in the history of quarrying and rock crush- 
ing when efficiency was so imperative as it is in 
this spring of 1916. To appreciate this fact, and 
to study out the requirements and to supply the 
right equipment necessary to achieve the highest 
measure of success in the operation of crushing 
plants will constitute more than ever the difference 
between plus or minus for the figures to be found 
on your balance sheet when the snow flies right 
after next Thanksgiving Day. 





Complete Building Show Results. 
By Ralph P. Stoddard, General Secretary. 


With the excitement and stimulation out of our 
system, we who had to do with the First Amer- 
ican Complete Building Show may now coolly esti- 
mate the cost and the profit. 

dt is because I believe that this report will be 

interesting to the readers of Rock PrRopUCTS AND 

BUILDING MATERIALS, who believe in the promotion 
of their business that I am writing you about it. 

There stand out strongly two notable results of 
the building show. 

It fostered in the hearts of the visitors the de- 
sire to build something, and those ‘visitors came 
from all parts of the country. While Cleveland and 
the immediate territory will profit most by this 
influence of the exposition, the right kind of seed 
has been scattered over a wide field and the coun- 
try as a whole will to some extent be benefited. 

The second important result of the show was to 
have some interests find themselves for the first 
time. They cast a little bread on the sea of pub- 
licity and it came back—cake. Now they are not 
afraid and they will find it easier to do something 
big another time. 

The show cost a lot of money. In round figures 
about $29,000 was spent in staging and advertising 
the exposition. While this amount exceeded our 
budget by many thousands of dollars, our receipts 
also overran and we will close the books of the 
first show with a satisfactory balance to be re- 
turned to the exhibitors. 

As to what this $29,000 purchased for those who 
supported the show, it is not so easy to estimate. 
But surely the profits to the exhibitors that may 
be traced directly to the show by the end of the 
present year will run into tens of thousands of 
dollars. 

One exhibitor, who made a pretentious display 
of plumbing goods, told me on the closing night 
of the show that he would get $100,000 in business 
from his show prospects. 

Yesterday I met on the street a man who ex- 
hibited furnaces. ‘‘I just closed a fine contract 
with one of my show leads,’’ he told me. 

At the meeting of our directors a few days ago 
every member was enthusiastic over the returns 
received as exhibitors. Not one but felt that it 
was a complete success from the exhibitor’s stand- 
point. 

‘*Where can we buy that rough texture tile we 
saw at the show?’’ 

‘*Who was it that exihibited those asbestos shin- 
gles?’’ 


‘*Where can I get the brick that was used in 
the bungalow of the face brick exhibit?’’ 

These are bona fide queries from among hun- 
dreds that have been received. 

And these mean business for the exhibitors. 

We have said that the show represented an ex- 
penditure of a million dollars. Frankly, that is tak- 
ing advantage of advertising license and putting it 
at the limit. However, in addition to the $29,000 
spent by the show management there were several 
hundred thousand dollars, at least, put into exhib- 
its, literature and incidental expenses by the ex- 
hibitors themselves. Perhaps the total, if it could 
be pulled together, would not be far short of the 
round figures mentioned. 

Some of this money was spent freely, by those 
who had been through other expositions with profit. 
Much of it was spent doubtfuly and some of it was 
actually dragged out of reluctant exhibitors. 

Now that it is all over, we can write frankly 
about it and hurt none. 

To get $5,000 out of the face brick manufac- 
turers for their exhibit and the literature to go 
with it was like pulling teeth. Ask ‘‘Mac’’ Ever- 
hard, of Massillon, and Paul Beldon, of Canton. 
None ever will know what these two men spent out 
of their own pocket to put over the campaign. 

Only a few weeks before the show opened no 
move had been made to display face brick in the 
show. From the time the question was taken up by 
the Ohio Face Brick Manufacturers’ Association 
until the present day it has been a struggle for 
Mr. Everhard, the treasurer of the enterprise, to 
‘*make both ends meet’’—and there still may be 
a gap. 

Did it pay? 

Approximately 7,000 persons signed cards at the 
exhibit stating that they were interested in the 
erection of a house, giving location, amount to be 
spent and requesting a copy of ‘‘ Brick Homes at 
Low Cost,’’ the booklet that will soon be distrib- 
uted by the manufacturers. 

Let a pessimist discount this list and say that 
only ten per cent materialize. If only 700 brick 
houses result this year these will influence many 
times that number in seasons to come. It is well 
known that the brick home fever is contagious, but 
it is blamed hard to ‘‘eatch’’ in the first place. 
Where one goes yp it becomes an education to oth- 
ers. They ask questions of the builder and find 
that there really isn’t any great difference in first 
cost, and learn of its many advantages. 

Portland cement, as a community interest, did 
fot come into the Cleveland show. This may be a 
result of the unavoidable confliction of dates with 
the Chicago Cement Show. But I have personally 
heard from a sufficient number of cement manu- 
facturers since the show to know that if another 
Complete Building Show is held that Portland 
cement will be there in parade costume. 

The metal lath industry, as a whole, couldn’t see 
the exposition in advance, but the results obtained 
by the individual manufacturers who were repre- 
sented assure a splendid showing for this material 
in the next show. 

When Cleveland gets its new municipal exposi- 
tion building, bonds for which will be voted on 
April 25—if all goes well—the S-A-F-E will pro- 
mote another Complete Building Show that will, by 
comparison with the first effort, be as the main 
top is to the peanut concession. 

In the early stages of our preparations there was 
some criticism of our policy of opening the doors 
of the show to all materials. The wisdom of the 
policy has been proven and much of the good that 
was accomplished by the exposition may be credited 
to this feature. It was a complete show in which 
the public was permitted to study all materials. 
It brought about a harmony of effort among all 
the interests and the show helped to cement the 
building interests of the country. 

The second Cleveland show probably will not be 
held before 1918. 
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Sand and Gravel Men Improve Their Organization 





During the past winter there has been consider- 
able correspondence amongst the most energetic 
producers of sand and gravel, amounting to a very 
broad recognition of the need for better organiza- 
tion in the industry to bring the business of pro- 
ducing and marketing these indispensable commodi 
ties upon a fully recognized commercial basis. 
Probably no business has been more disorganized 
or presented so much distraction to the observa- 
tion of the consumer. The material is so cheap 
that it scarcely constitutes an item in comparison 
to the other costs for materials in company with 
which it is employed. Yet, it is absolutely indis- 
pensable, and erratic quotations have been the rule, 
and very seldom indeed has there been anything 
like an established and recognized market quota- 
tion. The improvement in equipment and conse 
quent heavy investment in plants for the produc- 
tion of the kind of material that is required and 
specified in modern construction of every type has 
in recent years created a new status at the produc- 
ing end, and the production of sand and gravel has 
become an important industry in comparison with 
many others, when the total investment is taken 
into consideration. For several years it has been 
recognized that an organized and systematic method 
for marketing and delivering sand and gravel has 
got to be worked out and put into practice before 
the public ean be served efficiently and the pro 
ducers intelligently operate upon a reasonably prof- 
itable basis. 

About three years ago an attempt was made to 
form a national organization and certain of the 
preliminaries were worked out at that time and the 
skeleton of an organization put to work. Since then 
considerable information has been acquired in con 
nection with the study of the preliminary require 
ments and in pursuance of a call sent out by Rock 
Propucts AND BUILDING MATERIALS, which has al- 
wavs been the clearing house for all of the cor 
respondence and discussions of the needs for an 
improved condition through organization, resulted 
in a’meeting being held at the Auditorium hotel, 
Chicago, Tll., on Tuesday, March 1. The following 
gentlemen were present and took part in the pro- 
ceedings: 

The Attendance. 

P. A. Stewart, Kickapoo Sand & Gravel Co., 
Ind. 

Jacob S. Westra, Batties Fuel & Building Material 
Co., Grand Rapids, Mich. 

Cc. Ray Johnson, Battjes Fuel & Building Material 
Co., Grand Rapids, Mich 

H. Cc. Huffstetter, Brown-Huffstetter Sand Co 
Indianapolis, Ind 

G. A. Eaton, Lake County Gravel Co., 

Charles P. Biesanz, Biesanz Stone Co., 
Minn 

Louis Laun, Elkhart Sand & Concrete Co., 
Lake, Wis. 

Charles J. E. 
Chicago, Ill. 

Harry M Reel, 
Youngstown, Ohio 

John T. Rochford, Youngstown Construction Co., 
Youngstown, Ohio 

W. Frank Bradley, Ohio & Michigan Sand & Gravel 
Co., Toledo, Ohio 
‘. Brandt, Sabula Sand & Gravel Co., 


Attica 


Chicago, Il. 
Winona, 


Elkhart 
Anderson, Indiana Sand & Gravel Co., 


Youngstown Construction Co., 


Sabula, 
Jesse A. Shearer, Indiana Gravel Co., Indianapolis, 
V. O. Johnston, Lincoln Sand & Gravel Co., Lincoln, 
N. H,. Battjes, Standard Builders Supply Co., Grand 


Rapids, Mich. 


A. J. Darling, Lake Sand Co., Chicago, Il 


Russell F. Smith, Lake Sand Co., Chicago, Il. 
Benjamin Wilk, Universal Portland Cement Co., 
‘hicago, Ill. 
H. H. Halliday, Halliday Sand Co., Cairo, Il. 
H. P. Belknap, Greenville, Mich. 
A. M. Schulz, Schulz & Hodgson, Chicago, Il. 
Cc. R. Nutt, Moraine Gravel Co., Plymouth, Wis. 
William Hecker, Plymouth, Wis. 
A. J. Thorne, Hawthorne Supply Co., Jefferson, Wis. 
oe M. Anderson, 1440 Monadnock building, Chicago, 
J. A, Sauerman, Sauerman Bros., Chicago, Il. 
D. D. Guilfoil, Sauerman Bros., Chicago, Ill. 
Mac W. Pedersen, Pedersen Gravel & Sand Co., 
Sheridan, Il. 
A. E, Pyott, Pyott Gravel & Sand Co., Chicago, II. 
EK. H, Defebaugh, Rock Propucts AND BUILDING MATE 
RIALS, Chicago, I1]], 
Fred K. Irvine, Rock Propucrs aND BUILDING MAT? 
RIALS, Chicago, I1l. 
Douglas Bandfield, Rock Propucrs AND BUILDING MATE 
RIALS, Chicago, Ill. 


Mr. Defebaugh exhibited letters from twenty-six 
additional producers who expressed their interest 
and hearty co-operation in the objects and purposes 
of the meeting, looking toward a more practical 
organization and in each case expressing regret that 
they could not be present and take part personally, 
although they wanted to be included in the move- 
ment and in the support of the same. 

Mr. Defebaugh, whose national reputation as an 
industrial organizer was promptly recognized, went 
on to describe the plans and methods of organiza 
tion which have been successful in several other 
lines to which he had been intimate for many years. 
He said, ‘‘We have between six and seven hundred 
sand and gravel men on our list in the United 
States, some of whom have a gravel or a sand pit, 
others a combination of both. Unless these men 
can be brought together to formulate a definite and 
recognizable plan for the marketing of their product 
the consumer is sure to make the price. This is a 
sad state of things, and in one way it amounts to 
the neglect of one of the most important features 
of the industry, that of meeting the customer or 
the consumer upon a known and acceptable com- 
mercial basis.’’ H touched upon the absolute ne- 
cessity of a practical working local organization, 
for every man in the business recognizes the need 
of some definite plan of procedure, and the man who 
does not believe in these associations in this day 
and age is a poor competitor. 

The educational features of an association is a 
paying proposition to all those connected with any 
particular industry. He terminated these prelimin 
ary remarks by suggesting the appointment of H. C. 
Huffstetter, of Indianapolis, Ind., to act as chair 
man of the meeting, and this suggestion was ecar- 
ried by unanimous acclaim. 

In assuming the chair, Mr. Huffstetter described 
the plan, organization and workings of the Indiana 
Sand & Gravel Producers Association, of which he 
is president. He told just how they happened to 
form that assoeiation, illustrating the laborious and 
expensive effort to serve their trade which had re- 
sulted in nothing but losses to every man engaged 
in the business. He told how they got together and 
built up mutual confidence in one another, and by 
discussions and comparisons of the cost of loading 
they found that they were all following a false idea 
which had been their undoing. In a very short time 


after they came to an understanding, it was recog- 


? 
nized that a very great change took place and now 


there is harmony and some prosperity because the 
business has come to be based upon actual costs 
developed out of experience and not upon theoreti- 
cal calculations which do not apply or come out in 
practice at the end of the month. 

In the ease of very large contracts for material 
for concrete work representing fifty or one hundred 
thousand yards, the present practice is for several 
producers to take on the delivery so as to keep all 
of the plants running steadily, and not make a feast 
in one place and a famine in another which provokes 
the hit or miss policy of cutting and slashing which 
has cost everybody in this business more than his 
equipment or his capital stock. 

At first our dues in Indiana were too low, notwith- 
standing that we did quite a little and everybody 
appreciated what had been accomplished. Last 
month we came together in earnest and placed our 
organization on a sound financial basis, making the 
dues $100, with provision for calling in another $100 
for each member if needed. We have employed 
a secretary to take charge of the details of the 
work. While we have no intention of making prices 
abnormal we are doing things in an intelligent and 
systematic way. 

We have encountered some trouble in regard to 
definite specifications and have tried to standardize 
We find that the cement men are ready to 
work hand in hand with us in this matter. We 
have sent a committee to the different operations all 
over the state taking samples, and are sending them 


them. 


to Purdue University for the purpose of testing dif- 
ferent materials which come from the diffrent local- 
ities. The real purpose of this meeting, it seems to 
me, is to get together and establish a better method 
of doing business, and introduce better ethics for 
our future guidance. If we believe in each other, 
I am sure that we will be able to get better profits 
out of our efforts. 

The meeting was then thrown open for general 
discussion, and the points suggested by Mr. Defe- 
baugh and Mr. Huffstetter were taken up in detail 
by Messrs. H. P. Belknap, W. Frank Bradley, Jacob 
S. Westra, V. O. Johnston, H. H. Halliday, C. R. 
Nutt, A. M. Schultz, Fred K. Irvine, A. J. Darling, 
Harry M. Reel, and others. The prevailing opinion 
coming out of the discussion was to the effect that 
state and district organizations grouped so as to 
include those who practically come in competition 
in one general market at least, was the most desired 
form of organization, and it was recognized that 
this could be best accomplished by a representative 
executive committee consisting of members taken 
from the several states acting as organizers to bring 
about the state and local organization. On motion 
of Mr. Johnston this principle was carried into 
effect by the appointment of an execeutive com- 
mittee consisting of the following gentlemen, whose 
duty it shall be to promote district and state organ- 
izations to bring about intelligent co-operative 
methods for marketing sand and gravel. 

E. H. Defebaugh, chairman, Chicago, Ill.; O. 
Johnston, Lincoln, Ill.; A. J. Darling, Chicago, I1.; 
H. P. Belknap, Greenville, Mich.; Charles J. E. An- 
derson, Chicago, Ill.; Charles P. Biesanz, Winona, 
Minn.; C. R. Nutt, Plymouth, Wis.; W. Frank Brad- 
ley, Toledo, Ohio. 

At this point of the proceedings adjournment was 
taken and a buffet luncheon was served in the meet- 
ing room. 
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Afternoon Session. 


After luncheon Chairman Huffstetter called the 
meeting to order for the purpose of technical dis 
cussion and for the general good of the industry. 
He introduced A. M. Schultz, of Chicago, who spoke 
about a patented interlocking concrete culvert, men- 
tioning the fact that the first essential of a good 
road and especially of concrete road is good drain 
age. Mr. Schultz intimated that the sand and gravel 
men could manufacture these concrete culverts with 
his patent device during the winter or dormant sea 
son and then thereby turn that period into profitable 
occupation and give employment to some of the men 
that the management might want to retail. He 
earried the suggestion to the point that sand and 
gravel operators might run twelve months in the 
year, in this way assuring them that the proposition 
could be demonstrated to be commercial in ever) 
way. 

The chairman introduced the topic of ‘‘ Methods 
of Execavating,’’ which provoked a great deal of 
comment. 

Jesse A. Shearer was asked to talk about the 
drag line method, saying: ‘‘ I am here as a gravel 
man, pure and simple. I am associated with the 
Indiana sand and gravel men, and we are originators 
of the slack line excavator system. In my own 
business I have tried out other methods and the 
drag line system has proved the most efficient for 
our use. Gravity utilized to a great extent cheapens 
production. We run the bucket out by gravity and 
haul it in by power. We have found from experi 
ence that the cost of production can be held down 
to less than half the cost by the drag line system 
as compared with centrifugal pumps, which we 
formerly operated. 

We have also noticed in the Indiana association 
that the small plants seem to be producing profits 
by the use of the drag line equipment, and are hold 
ing the cost of production down by this method of 
excavating. 
doing it all with three or four men; one operator 


We are using one-yard machines and 


for the drag line, one man on the screen, and we 
use mostly gravity screens, which naturally hold 
our expenses down. The first cost of installation 
can be held down a great deal cheaper than by other 
methods. If you want to get a bigger production 
you can put in two or three units and operate them 
with less labor. Your chairman uses the same ma- 
chine as we do, and I should be glad to help any 
of the others here. Any time you are in Indianapo- 
lis make it your business to call us up, and we will 
be glad to show you around and 2xplain our methods 
of operation.’’ 

Mr Bradley: 
umes of material to be moved it is very common to 
install a pump. 
operation has never been able to work the pump out. 


‘Where there has been great vol- 
It seems that a man with a pit 


About ten or twelve years ago a man put in a pump 
at Libertyville, to take care of material running 
from heavy to coarse gravel. 
dertake to move a big amount of material they use 


Vhen contractors un- 


the pump system. The government moves the stuff 
with a pump, and it seems to me that the pump 
operation is a cheap way of moving the material.’’ 

Mr. Snearer: ‘‘There might be a great many con- 
ditions where a pump would be cheaper to operate 
than a drag line. The government may have $20,- 
100 to $30,000 to operate with. In Indianapolis the 
character of our material is such that we find it 
more advantageous to use the drag line system. In 
the ease of a great amount of coarse material strain- 
ers are necessary in the suction pipe to keep out 
the boulders. If your material is fine so that it 
‘an go through the pump it would be cheaper to 
ise the pump.’’ 

Mr. Bradley: ‘‘Ultimately with a drag line you 
have to move your plant, or put in a steam shovel 
ind ears. If you took out any considerable amount 


of stuff with a drag line you would soon get out 


ul the material within 500 or 600 feet; then you 
are done. I think with a small operation a drag 


line would do, but for a large operation it is not 
economical. After you have taken off what you can 
reach with that 500 feet. radius, then you have to 
go back and put in a steam shovel.’’ 

Mr. Johnston: ‘‘I have had quite a bit of experi 
ence with both pump and drag line. I am right now 
in the situation which Mr. Bradley brings up. It is 
true that there is a limit with what you ean get 
out with a drag line. Under my operation I have 
practically come to the limit of what I can reach 
with my drag line, and it was a problem last year 
what to do; whether to move my plant, or how I 
was going to handle it. To see how it worked out 
I put in a dredge and left my drag line to take the 
material from my water level to the sereen. Where 
you have a large volume the pump outfit is better 
and cheaper, but where it is a small output the drag 
line is more economical.’’ 

Mr. Reel: 


able elevations, and are naturally dry deposits. 


‘*Our deposits are found at consider 


Operations cannot be conducted without water, but 
water can only ,be obtained for washing purposes. 
A dredge could not be installed, so it had to be a 
drag line outfit, or cars or steam shovel. We have 
The fact that 
time might exhaust the use of the drag line would 


a high bank of material ahead of us. 


not be an argument against it, as there would be 
a good deal of material in sight within 500 feet.’’ 

Mr. Westra: 
equipment, but are now conveying material with 
belts. 


our plant and supply to use cars. There is one con- 


‘*We have invested in a drag line 
We have not got sufficient distance between 


cern which has a locomotive, one car and two-yard 
shovel, which is getting out 2,000 yards a day with 
four men; oue man on the steam shovel; one man 
at the locomotive, one man at the hopper and one 
man at the plant loading the cars. This party has 
got to a radius where it is a more economical 
method of handling the stuff. We cannot make one 
swing in one year a distance of 500 feet. We figure 
that our conveyor belt proposition is the cheapest 
we can install at present. The drag line is not prac 
ticable for our propostion. 

The Chairman: ‘‘The drag line from actual ex- 
perience has proven very economical for us. The 
conditions around Indianapolis, however, are very 
dissimilar to those in the Wabash valley and else- 
where.’’ 

Mr. Westra: 


bucket it took five minutes to bring a car to the 


‘*At Algonquin, with a two-yard 
hopper to the hill and return. There was no one 
on the car, and only one man in the steam locomo- 
tive, and it produced 2,000 yards. Runs straight 
from the hopper to the bank.’’ 

Mr. Nutt: 


per and then runs into the screens with a conveyor 


‘*Our drag line is dumped into a hop- 


belt. It has been my experience that we could not 
get in enough material to pay for pulling that stuff 
over 500 feet. The machine is supposed to have a 
pull of 500 feet. 


it does not seem to get in enough material.’’ 


We have electric equipment, but 
The Chairman: ‘‘Those operating around Indi 
anapolis work about 500 feet. This is a matter 
purely to be-worked out in the local organizations.’’ 

The Chairman: ‘‘The permanence of this organ 
ization will depend entirely upon the moral support 
of the men present, and the executive committee 
appointed will do its work and notify those here 
today, and those not present, of its action and in- 
vite their codperation.’’ 

Mr. Defebaugh: ‘‘You heard what your presi- 
dent said: ‘I am enough interested in this asso 
ciation to go anywhere to help, and the Indiana 
association will lend its best efforts to further the 
organization.’ That means the real stuff; that 
means we can have the best organization in the 
building material trades. Rock Propucts will give 
you anything it has got to make this thing go. We 
are willing to help any time you help. 

‘*T see a number of faces here that I have never 
called upon without they have been willing to do 
their part. We have a fine little circle to start five 


organizations with. 
than 500 feet long. 


We will have a drag line more 
It is up to you fellows; don’t 
expect the members of the executive committee to 
do all the work. We want twenty-five able-bodied 
batters in this bunch. It is all up to you, and if 
you are going home with that thought in mind, we 
will have a strong association.’’ 

Mr. Halliday suggested that the annual meeting 
be set at the same time as the cement show and 
other conventions in Chicago early next year. 

Mr. Defebaugh personally and his paper, Rock 
PRODUCTS AND BUILDING MATERIALS, was accorded 
a rising vote of thanks for the effort in bringing 
the sand and gravel men together. 


The meeting then adjourned. 


PITTSBURGH SAND SITUATION. 


Pittsburgh, Pa., March 20. 


ice has prevented sand companies from operating 


High water and some 


in the river the past few weeks. Most of them 
have their barges and boats tied up and are wait- 
ing for a clearing out of the snow and ice before 
they venture on extensive digging operations. 
Prospects for a good sand business this spring are 
much better than for a long time. An enormous 
amount of sand will be required by all the steel 
companies, which are running at break-neck speed, 
and also for use in the building of many manu- 
facturing plants throughout Tri-State territory. 
Also, there is likely to be a larger total of general 
building operations in this territory which will 
make necessary a much larger distribution of sand. 
The glass sand people are greatly encouraged by 
the fact that all glass factories in this district are 
working full and are going to have a big season. 
Also, the foundry sand salesmen are busy because 
the foundries went into the winter with a com 
paratively low stock of sand and are taking large 
and frequent shipments now. Prices look as if they 
might be quite a little higher than last year all 
along the line. Building sand has been sold at an 
extremely low figure here the past two years and 
shippers are determined to get more money this 
year if possible. 

The Rodgers Sand Co., of this city, is taking a 
great deal of coal from down-river points, for the 
reason that it is very hard to get coal in the imme- 
diate Pittsburgh district. President Rodgers an- 
nounces that the company has been getting its coal 
from West Virginia because of the extreme indus- 
trial activity of the plants in this district and the 
threatened strike of coal miners which is inducing 
a large number of manufacturing and railroad cor- 
porations to store a large amount of coal. 

J. K. Davison & Brother are making extensive 
improvements to their plants with the idea of get- 
ting a fine spring trade. At Kiskiminetas June- 
tion, on the Allegheny river, they have installed 
a complete new plant. They are also getting a 
new boat and six new barges which will be ready 
by April 1. 


owing to the high water. 


Shipping has been very slow of late, 
Prices, they say, are up 
to stay. 

The Ohio River Sand Co., with offices here and 
headquarters at Ambridge, Pa., has been doing 
very little shipping lately on account of the high 
water and the extremely cold weather. The com- 
pany has overhauled its Ambridge plant thoroughly 
and is now ready for spring. Prices are on the 
uptrend, according to this company. 


Jones-Fischer Sand and Gravel Co., Franklin, Pa.; 
capital, $30,000; stockholders, William M. Fisher, 
William H. Forbes, Harrah H. Fisher, William C. 
Fisher, trustee, and George H. Jones, all of Franklin, 
Pa. It is understood that the company will operate 
on a two-mile stretch of gravel that exists in the 
Allegheny river, down from the Big Creek bridge, 
and on a bank of the finest molding sand that has 
been discovered in that vicinity. 
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New Plant for Northern Michigan. 


The Champion Sand and Gravel Co. is the name 
of a producing concern now being organized in 
Marquette County, Mich., by P. B. Spear, manager 
of the Marquette Trap Rock Co., Marquette, Mich. 
Eighty acres of exceptionally good gravel land has 
been secured between the cities of Champion and 
Michigamme, adjacent to the tracks of the Duluth, 
South Shore and Atlantic railway. The company 
expects to be in a position to supply materials dur 
ing the month of June. 

The location of the proposed plant will give the 
concern good shipping facilities. In addition to the 
D., 8S. 8. & A., Champion is located on the route 
of the Chicago, Milwaukee & St. Paul and Chicago 
and Northwestern roads. Michigamme is on the 
lines of the D., 8. 8S. & A. and the C. & N.-W. 

A erusher-house, an engine house and loading bins 
will be erected at first, and other buildings will be 
erected as needed. 

Considerable equipment will be installed as soon 
as possible. The main equipment will consist of a 
steam shovel; two Gates crushers; a six-inch pump 
three belt 


conveyors for elevating the gravel to the crushers, 


to furnish water for the washed gravel; 


sereens and loading bins; three sets of screens; and 
a loading bin, which will be sixty feet high and 
104 feet long. 

The capacity of the plant will be 500 yards of 
washed gravel per day. This can be doubled at any 
time by adding another set of washing screens, as 
the belt conveyors can handle 1,000 yards a day if 
necessary. The plant will be prepared to furnish 
four sizes of washed gravel and sand. 

The land has been thoroughly test-pitted, and 
samples have been sent to the Lewis Institute at 
Chicago and to the University of Michigan. Two 
cars of gravel have been run through the Marquette 
Trap Rock Co.’s crushers. The gravel is found to 
be largely composed of trap rock and granite, mak 
ing it a very desirable material for both road work 
and econerete construction. 

Special attention will be given to the production 
of a high grade of material for road building. The 
Michigan highway commission recognizes the value 
of macadam gravel roads and pays a state reward 
of $1,875 per mile for trunk line roads of fourteen 
feet width. 

A recent bulletin issued by the highway commis 
sion contains an article by Commissioner Frank F. 
Rogers, in which he states that, next to proper 
drainage, the most important thing in )uilding 
gravel roads is to secure a good quality of gravel. 
Gravels are considered valuable for road purposes, 
direct proportion to the per- 
As the 


gravel on the land owned by the Champion Sand and 


he states, almost i 


eentage of pebbles constituting the mass. 


Gravel Co. contains over seventy-five per cent of 
pebbles, it is considered of good quality. 

‘Tf you have good gravel, build a gravel road,’’ 
is the advice given by Mr. Rogers, who is a well 
recognized authority on road construction. Gravel 
roads are popular in Michigan, he says, for the 
following reasons: Because they are durable and 
satisfactory; because they are easily built and easily 
repaired, requiring no expensive machinery; because 
the first cost is low; because they draw a relatively 
large state reward, and because they are a labor 
proposition from start to finish and tend to keep 


the money spent in their construction at home. 
OHIO PRODUCERS FORM TRAFFIC BODY. 


About fifty sand dealers have organized the Ohio 
Sand Traffic Association, which will have its head- 
quarters at Columbus, Ohio, and it has retained 
John F. Lent, president of the Lent Traffic Co., of 
Pittsburgh, to represent it. The association pro- 
poses to combat the Ohio Public Utilities Commis- 
sion’s decree that sand is sand, no matter what 
the quality or to what uses it is put. The new 
association comprises producers of glass, molding 
and building sand, all with extensive interests in 


Ohio. 
made equal to each other and the rate of Summit 


Rates on all its sand, it is said, have been 


silica sand has been advanced as much as twenty- 
five per cent. Another alleged injustice in the asso- 
ciation’s ruling is the imposition of the additional 
fifteen per cent upon sand loaded in box ¢ars, 
These rates, however, are for intra-state application 
and not inter-state and so cannot be made appli- 
cable on sand shipped out of Ohio into Pittsburgh 
and visa versa. 


LOUISVILLE SAND NEWS. 

Louisville, Ky., March 18.—With the outlook for 
one of the best seasons in several years in the sand 
and gravel business, the Ohio River Sand Co. has 
put its fleet of towboats and sand barges that have 
been in winter quarters at Towhead Island in com 
mission for the season of 1916. The towboat Duffy 
delivered diggers, derrick boats, sand flats and other 
river property to places of operation and then was 
taken to Madison, Ind., and put on the marine 
ways. 

The Kentucky Sand and Gravel Co., on the Ohio 
river at Owensboro, Ky., has purchased a larger 
high-power derrick boat for use in its business 
there and has also invested $10,000 in machinery. 
It will be able to furnish between 300 or 400 yards 
of gravel daily, which will be loaded into wagons 
or cars directly from the hoppers or tramways of 
the company. The company announces that it has 
received large orders from one of the big contract 
ing concerns of the country and expects to double 
its business this year. 


Machine Reduces Operating Cost. 


If the man who has his money invested in gravel 
pits and sand banks does not apply the greatest 
number of mechanical appliances and his cost is 
not in line with what other people are doing, he is 
unsuccessful. Therefore, the Biesanz Stone Co., 
of Winona, Minn., is rebuilding and adding to the 
equipment to bring about the greatest efficiency 
in handling the largest amount of material at a 
nominal cost, was not satisfied with its screening 
apparatus either in quantity or in quality of mate 
rial. So through the mechanical department the 
company worked out a screen which not only 
secures the low cost of operation and practically 
nominal first cost of installation, but it reduces 
economic handling costs and gives the maximum 
screening capacity, because the smaller the per- 
forations in this screen the larger the surface, thus 
production. This 


this provides the maximum 


screen is adaptable for small plants as well as 
large ones. By building a small plant one unit 
can be used and if larger is wanted, all that has 
to be done is add more units. 

In handling large quantities of bulky and heavy 
material like sand and gravel each operation and 
each handling of the output of the quarry or sand 
pit means an additional cost f. o. b. side track and 
this Biesanz screen has enabled the inventors of 
this machine to not only minimize labor but it has 
The picture printed 
on this page will give you some idea of the con- 


added to production as well, 


struction and adaptability of the system adopted. 

Any particular information in which the reader 
is interested in connection with the best method of 
screening sand and gravel will be received gladly 
and given prompt attention by the Biesanz Stone 
Co., Winona, Minn., or at the branch office, 52 Pat- 
ton building, Milwaukee, Wis. 





NEW SAND AND GRAVEL INCORPORATIONS. 

The Marinex Sand & Gravel Co., Chicago, IIl., 
has changed its name to the Lenolite Manufactur- 
ing Co. 

Eureka Sand .& Lumber Co., 324 Market street, 
Camden, N. J.; capital, $50,000; ineorporators, Wil- 
liam 8. Darnell, H. A. E. Darnell and K. 8. Dar- 
nell. 

Preston Glass Sand Co., Greer, W. Va.; capital, 
$30,000; incorporators, John Shoemaker, Morrison 
Barclay, Greensburg, Pa., and John E. Hays, Mor- 
gantown, W. Va. 

The Central Ohio Sand & Gravel Co., Dresden, 
Ohio; capital, $15,000; incorporators, Charles F. 
Michael, Charles Gallinger, Charles Timple, P. D. 
Ellis and L. 8. Shaffer. 

The Western Indiana Gravel Co., Terre Haute, 
Ind.; capital, $100,000; incorporators, M. A. Nev- 
ille, D. F. Copeock and C. E. Patty. 

Lewes Sand Co., Lewes, Del.; capital, $10,000; 
incorporators, William C. Lofland, James T. Lank 
and Helent L. Carter. 

The Potts-Moore Gravel Co., Waco, Texas, has 
purchased large gravel pit at Lewisville, Ark., and 
will develop. 

Hawarden Sand & Gravel Co., Hawarden, Iowa, 
has increased its capital to $70,000. 

The Russellville Sand & Gravel Co., Russellville, 
Ark.; capital, $2,500; ineorporators, P. E. Reed, 
A. Bernard, J. C. Wilson and W. E. Myers. 

Saratoga Sand & Gravel Co., Albany, N. Y., has 
increased its capital to $50,000. 

Standard Sand Co., Sioux City, Iowa; capital, 
$25,000; C. F. Green, president; C. W. Green, secre- 
tary. 

















BIESANZ IMPROVED SAND SCREENING DEVICE. 
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HUGE DEMAND FOR FIRE BRICK. 


The following paragraph is an extract from a 
letter just received from a prominent eastern manu- 
facturer of fire brick and other refractories. It 
gives the maker’s point of view and should prove 
of interest to dealers in general. 

‘*As an example of the present situation, prac- 
tically all of our works are booked up at this time 
with some six to eight months’ business. In the 
past we have always carried a large stock of dif- 
ferent refractories in view of making immediate 
shipment of any standard size in any given brand 
upon receipt of the order. At this time our stocks 
have been practically wiped out, and on any orders 
received from our trade-in many instances we can- 
not promise better delivery than shipments in from 
six to eight months. Take, for instance, companies 
that order only one or two carloads a year, who 
are not familiar with the situation. It is necessary 
for them to purchase sufficient fire brick from local 
dealers to tide them over until they can get carload 
shipments. Naturally, this increases the trade of 
the dealer and warrants his carrying a larger stock 
than in normal times. In our estimation, these 
dealers would be justified in anticipating their re- 
quirements of fire brick and placing their order 
sufficiently in advance to enable them to have a 
good stock at all times; and at the same time 
they no doubt would be warranted in assuming that 
their trade will be much heavier under present 
conditions than normally, provided they have looked 
ahead and can furnish brick on any orders re 
ceived.’’ 

This applies mainly to those dealers whose yards 
are in or near factory districts. Many dealers are 
going after this factory trade and are getting it, 
The sit- 
uation mentioned in the foregoing letter has been 
brought about largely by the fact that at no time 
in the history of the country has there been the 
amount of new factory construction and repair work 
that is under way at this time. Furthermore, the 
new construction contemplated in the early future 


where they have the materials, to supply. 


does not promise a betterment of conditions at an 
early date. 

The Kenilworth Brick Co. has temporarily aban 
doned its operations at Kenilworth, in the East 
Liverpool district, in Ohio, in order to install 
several new elevators and overhaul its 
system. 


piping 


Attorney George B. Somerville, of Boswell, Pa., 
is interesting capitalists in western Pennsylvania 
in the proposed brick manufacturing industry at 
Boswell. Tests have recently been made of the 
clay there and it is said that the company will start 
operations this spring. 





The Canton Tile & Hollow Brick Co. has resumed 
operations at its plant at New Bethlehem, Pa., 
after the annual shut-down for repairs and im 
provements. 





The Union Stone & Brick Co., of Washington, 
Pa., has filed a petition for dissolution. Its plant 
is located at Vance’s Station, near Washington, 
and the petition will be heard April 3. 





The Standard Stone & Brick Co. has resumed 
operations in full at its plant at MceClainsville, 
near Bellaire, Ohio. 


. 


PITTSBURGH BRICK MEN HOPEFUL. 

Pittsburgh, Pa., March 20.—Brick men are get 
ting ready for a lively selling campaign just as 
soon as the weather opens. Requisitions have been 
slow in coming forward, owing to the weather and 
the fact that contractors have not started outside 
operations to any extent. The brick manufactur- 
ing plants throughout this district are ready for a 
flying stretch and many of them are running full 
at present. Stocks are only fair. There has not 
been the rush to pile up a lot of surplus brick as 
sometimes occurs, and as a result brick manufac- 
turers are in position to make a strong fight this 
year for higher prices for their stock. Building 
brick men believe that present prices may advance 
a little when the season opens. Paving brick manu 
facturers are sure that this year will give them 
an opportunity to get fifteen or twenty per cent 
more for their brick than they did in 1915, which 
was a very unprofitable year for many of them. 

The Pittsburgh Brick Co. is arranging to do a 
large spring business and regards the prospects as 
first class. This company has a splendid hold on 
the brick consuming trade in the Pittsburgh dis 
trict. 


The Groesbeck Brick Co., of Broesbeck, Texas; 
capital, $17,000; ineorporators, C. 8. Bradley, R. L. 
Underwood, Dan Parker and C. C. Frampton. 

The Bridgeport Brick and Tile Co., Bridgeport, 
Texas; capital, $60,000; incorporators, Ben J. Tiller, 
W. T. Simmons and A. J. Clendenen, all of Fort 

The Paducah (Ky.) Clay Co., has inereased its 
capital stock from $4,000 to $12,000. 
has opened a number of good clay mines during the 


The company 


past few months, and is making shipments to vari- 
ous points. Increased capital has been needed for 
some time in order to carry out a number of large 


developments. 


The plant of the Wise County Brick Co., Bridge- 
port, Tex., has been purchased by Judge Tom Sim- 
mons, of Fort Worth, for the sum of $20,000. 





The Youngstown Clay Products Co. has taken 
over the plant of the Carbon Brick Co., at Carbon, 
Pa., and also another small plant at Volant, Pa. 
The chief offices of the company will remain in 
Youngstown. 


F. L. Capers, president of the Standard Fire Brick 
Co., San Francisco, Cal., has been v isiting Los 


Angeles. 


The San Francisco office of the Stockton Fire & 
Enamel Brick Co., has been moved to the Rialto 
building. 


The Pratt Building Materials Co. of San Fran- 
cisco, Cal., has taken the agency for the ‘‘ Her- 


cules’’ line of interlocking terra cotta tile. The 
Pratt company will control the manufacture and 
distribution of the goods in northern and central 
California. Arrangements have been made to have 
the tile made at Oakland, on San Francisco Bay, 


and at Sacramento, Cal. 





The Janesville Sand & Gravel Co., Milwaukee, 
Wis., is erecting a garage in the Cream City. The 
A. Monsted Co. has the contract. 


News From the Field. 


The Dubois Clay Manufacturing Co., Dubois, Pa.; 
capital, $16,000; inecorporators, 8. 
A. 8. Moulthrop and H. E. Boner. 

The Eastville Face Brick Co., Pittsburg] 
to manufacture fire brick and tile; 


H. Schree yn gust, 


» Fas 

incorporetors, 

A. H. Morrow and W. H. Dobbs, of Pittsburgh. 
The Hanover Brick Co., : 


Hanover, Ohio; capital, 
$50,000; 


incorporators, Westley Montgomery and 
others. 
The Mayer Brick & Tile Co. will 


plant at Frostburg, Md., and the new 


rebuild its 
plant will 
have a capacity of 500,000 brick per month. The 
directors of the newly organized company will be: 
Henry Mayer, ex-mayor; H. V. Hesse, local super- 
intendent of the Consolidation Coa) ¢ ».: G. Dud 
Hocking, president of the Fidelity Savings Bank; 
Raymond A. Walter, chief engineer of the Mary 
land division, Consolidation Coal Co., and F. H. 
Schreiber, local superintendent of the West Vir 
ginia & Maryland Gas Co. 

The Eureka Fire Brick Works at Mt. Braddock. 
Pa., on Feb. 21 decided to spend $3,500 for exten- 
sions and improvements fo its plant. The com 
pany declared a regular quarterly dividend of 1% 
per cent on the preferred stock and 3 per cent 
on the common stock for the earnings of the pre 
vious quarter. 

The Charles Brick Co., Youngstown, Ohio: eapital, 
$50,000; inecorporators, John D. Malloy, H. T. Me 
Cartney, H. H. Howalt, J. Boshum and E. Wright. 

The Bradford Shale Produets Co.., Bradford, Pa.; 
capital, $100,000; to build 


a large manufacturing 
plant. 


The Wheeling Tile Co., of Wheeling, W. Va., has 
voted to increase its capital from $100,000 to $200.- 
000. The company is under the management of 8. 
Ott Laughlin. 

The Georgia-Carolina Brick Co., of Augusta, Ga., 
was awarded the contract for furnishing 3,000,000 
brick for the Augusta Warehouse & Compress Co. 

A bill has been introduced into the Mississippi 
legislature providing for the establishment of a 
drain tile factory at the state penitentiary farm, 
to furnish tile to the counties at cost. The bill 
allows $10,000 for the construction of the factory. 

The Lewis Brothers Co., 
posed of E. T. and J. T. planning 
to establish a brick-kiln for the manufacture of 


Nashville, Tenn., com- 
Lewis, are 


plain and mat brick as an addition to their busi- 
ness, which now consists of materials and various 
lines of contracting. Both members of the com- 
pany were formerly connected with the Nashville 
Bridge Co., conducting the brick contracting and 
material end. N. P. Holt, formerly salesman with 
the National Brick & Tile Co., a subsidiary of the 
Nashville Bridge Co., is now connected with the 
Lewis Brothers Co. 

William Henneman, who recently purchased the 
J. B. Theriault brick yards at Chippewa Falls, Wis., 
is preparing to reopen the plant. 

The Raulf Co., Milwaukee, Wis., is receiving bids 
on 400,000 common brick, 50,000 face brick, 18,000 
six-inch hollow tile, and 18,000 four-inch Pyrebar 
and 1,000 four-inch tile for a twenty-seven apart- 
ment building to be erected for John Hunholz in 
Milwaukee. 

The Port Costa Brick Works of San Francisco 
and Port Costa, Cal., has completed the installation 
of a new dry pan. 
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Despite Handicaps, U. S. G. Earnings 
Large. 

Despite smaller output, due to unsettled labor 
conditions in the earlier part of the year, lower 
sales prices, and higher cost of purchased mate- 
rials, the United States Gypsum Co. came within 
$90,000 of equaling last year’s record net earnings, 
during the fiscal year ended December 31, 1915. 
Net earnings were $501,621, or 4.92 per cent on the 
$3,904,900 outstanding common stock at the end 
of the year. 

During the year the accumulated dividends on 
the preferred stock were paid, resulting in an in- 
crease of $1,655,300 in the capital stock issued. 

The statement follows: 

INCOME ACCOUNT. 
Dec, 31, Dec. 31, 


1915. 1914. 


Net earnings... weeeeeeeS 811,419 $ 900,593 


Repairs and depreciation 


205,860 


PRIRMNCO. 26 eu — .---$ 895,644 § : 
Bond interest and discount...... 94,023 89,879 
Net income..... ..eeee$ =©501,621 $ 604,854 
Dividends on preferred stock.... 309,246 270,068 
DOD now cvastncvea weseeeS 192,375 §$ 334,768 
Prevenras GaTBRORs 66 ccc ose teeees $ 1,676,483 $ 1,341,697 
ME Sawses . eaaten neha $ 1,868,858 $ 1,676,483 


Cumulative dividends prior to 





1915 paid in common stock..... kf) Sper erry ry. 
Total surplus jaste¥scandess $ 233,230 $ 1,676,483 
BALANCE SHEET—ASSETS. 
1915. 1914. 
ea ; wecvecceree$ 9,069,928 $§ 8,632,487 


Securities owned 142,000 190,000 


Inventory Lhe eieiee ‘ ee 691,955 §20,460 
Accounts and notes receivable 964,168 744,462 
CE vce wikccdh ceouectetcccesecas 62,913 126,013 





Deferred charges....... beers’ 49,306 


- ll lu. ee a $10,976,504 $10,362,728 
LIABILITIES. 
bse ke $ 4,417,800 $ 4,417,800 
3,904,900 2,249,600 
84,500 132,500 
1,200,000 1,200,000 


Preferred stock.... 
Common stock...... o> 
First mortgage bonds 
WiVO=VORE TOGO... wcceccsevcveses 


Current liabilities...... 671,926 228,304 
Reserves ..... iolehslh i mad 464,148 458,041 
ED ob od oeyas 65 Sis ee a veeNs 233,230 1,676,483 

Total liabilities Vine wma $10,976,504 $10,362,728 


OBITUARY. 

William Dowling, who built the first brick kiln 
in the city of Chattanooga, Tenn., died in that 
city recently at the age of 76. Death was due 
to the infirmities of old age. Mr. Dowling had built 
the first large structures erected in Chattanooga 
and was the contractor for the auditorium, the old 
courthouse and other well-known buildings. He 
was a native of Ireland, but had run away from 
home at the age of thirteen. He enlisted in the 
Mississippi infantry at the outbreak of the Civil 
War and at its conclusion came to Chattanooga 
where he was engaged for a time in government 
construction, later establishing his brick business. 

In an editorial on his death, the Chattanooga 
‘*He constructed many of the 
in the 70’s, 80’s and 


News said in part: 
edifices built in Chattanoog: 
90’s, and the brick and mortar he compiled: will 
stand as a monument to his honesty and efficiency 
in years to come.’’ 

In January, George A. Shaw, of the Edwards & 
Bradford Lumber Co., at Sioux City, lowa, passed 
from this life. Mr. Shaw was sixty-nine years of 
age, and had been with Edwards & Bradford for 
twenty years, starting as manager of a yard at 
Fremont, Neb. He became auditor and then for 
the last sixteen years department manager in the 
Sioux City office. He leaves a widow and one son, 
Frank W., of Trenton, Mich. 

Roth, for many years engaged in the 
died re- 


Irvin 8. 
builders’ supply business at Reading, Pa., 
cently from the effects of a complication of diseases. 


He was forty-four ‘years of age. His father, A. L, 


Roth, who organized the business, which now bears 
his name, was killed in a train wreck at Honda, 
Cal., in 1907. 





A CONCRETE ‘‘DOPE’’ BOOK. 

One of the most interesting books ever published 
by a manufacturer of concrete machinery has just 
been compiled and published by the Cement Tile 
Machinery Co., of Waterloo, Ia. It is known as the 
**Conerete Dope Book’’ and contains, in addition to 
descriptive accounts of the various models of ‘‘Win- 
ner’’ mixers, valuable information relative to the 
amount of materials required for various kinds of 
work, cost of materials, cost of making conerete 
products and additional tables and data 
with the use of conerete. 


treating 


Numerous helpful suggestions are contained within 
the book which consists of thirty-two pages and 
cover and is printed in a six-by-nine-inch size. The 
publishers explain their reason for including these 
hints to the concrete worker in the following words: 

**Deviating from the usual routine of issuing 
merely a catalog, we have taken the concrete man’s 
problems into consideration, and have combined a 
few pages illustrating and deseribing ‘‘Winner’’ 
mixers with a few pages of concise information that 
we feel will be of value to the contractor in his 
every day work.’’ 


SPECIFICATIONS FOR WATERPROOFING. 

The Ceresit Waterproofing Co., of Chicago, has just 
issued a booklet containing specifications for water 
proofing, dampproofing and floor hardening which is 
_ extensively illustrated in such a manner as to make 
it almost impossible for even a novice to wrongly 
use these commodities. The publication gives in de 
tail specifications for waterproofing mass concrete, 
inside walls, outside walls, basements, cement stucco, 
cement mortar, swimming pools, dams and conerete 
roofs, damp-proofing foundation walls, wood floors, 
interior of exposed walls and furring, dampproofing 
with transparent coating, permanetizing concrete, 
hardening concrete floors and stainproofing building 
stone. The publication is printed in standard size, 
eight and one-half by eleven inches, upon a good 
quality of paper and bound with a durable cover. 
A copy should be in the library of every one inter- 
ested in the waterproofing and dampproofing question. 


KISSEL TRUCK PROVES ECONOMICAL. 


Ouc of the new Kissel worm drive trucks, built to 
carry a ton, was loaded with forty-six boxes of 
powder at Boulder, Colo., last week and driven a 
mile up the canyon. It made the distance, with a 
continuous up grade, in three minutes and fifty sec- 
onds. It requires four horses one hour and: twenty- 
five minutes to pull the same load over the same 


road. 


AMBRURSEN GETS BIG CUBAN CONTRACT. 


The Ambursen Co., engineers and constructors of 
New York City, has been awarded the general con- 
tract for the construction of a Lawson aerial tram- 
way six miles in length for the Matahambre Copper 
Mine of M. L. Diaz, near Santa Lucia, Cuba. This 
tramway is to carry copper ore from’ the mines 
through a mountainous country six miles to the sea- 
coast, delivering same on vessels in the roadstead. 
Work will be commenced at once and it is expected 
to have the line completed and in operation within 
the next six months. 


The Langenberg Brick Manufacturing Co., Stevens 
Point, Wis., will increase its operations by about 
one-third this season and expects to turn out about 
2,000,000 brick. 
received a contract for furnishing 150,000 brick for 
the St. Joseph’s church to be erected in Stevens 
Point. The Stevens Point Brick Co. was awarded 
the contract for supplying 175,000 brick on the same 
structure. The Grand Rapids Building & Supply 
Co. will furnish 88,000 brick for the church. 


The Langenberg concern recently 
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COMPROMISE ON LOUISIANA GRAVEL RATES. 
Baton Rouge, La., March 14.—A compromise was 
reached tonight in the sand and gravel case that 
has been pending before the Louisiana Railroad 
After a long, 
wearisome fight which lasted throughout the day, 


Commission for several months. 
representatives of commercial gravel companies, 
railroad and state and parish officials got together 
and settled the case out of chambers. 

By the compromise, the railroads concede the 
rates fixed by the commission as order No. 1206, so 
far as it applies to gravel used in good roads con- 
struction. The railroads are granted a slight in- 
crease in the rates on commercial gravel on ship- 
ments over fifty miles. The rates apply to all rail- 
roads west of the Mississippi river, except the Texas 
and Pacific, which already has a low tariff of rates. 
Rates on east bank railroads are not affected by 
the compromise, but it is possible the rates will 
be extended to these. Because of water competition, 
also, the present rates of two cents per thousand 
between Anchorage and New Orleans were left un- 
disturbed. 

The compromise has been approved by the state 
highway engineer, the Railroad Commission and by 
representatives of commercial gravel companies. 

The rates which will apply on good roads gravel 
are the same as those adopted by the Texas and 
-acifie some years ago; twenty-five miles and under, 
one cent per 1,000; seventy-five miles and over 
twenty-five miles, one and one-half cents per 1,000; 
125 and over seventy-five miles, two cents; 150 and 
over 125 miles, two and one-half cents; 175 and 
over 150, three cents; 200 miles and over 175, three 
and one-half cents; 225 and over 200, four cents. 


Cancellation of joint rates of the Grand Trunk 
and other railroads with the Port Huron and Du- 
luth Steamship Co., between Duluth and points East, 
which would have resulted in material increases, 
were disapproved today by the Interstate Commerce 
Commission. 


Increased rates on sand and gravel from Lake 
Erie ports to points between the Mississippi River, 
Pittsburgh and Buffalo and north of the Ohio were 
by the Interstate Commerce 


disapproved today 


Commission. 


‘‘Wagon and Truck Loaders’’ is the name of 
catalogue No. 250 of the Link-Belt Co., Chicago, and 
contains illustrations, descriptions, specifications 
and net prices of all standard Link-Belt portable 
loaders. The past few years have demonstrated 
the success of portable wagon and truck loaders for 
loading loose materials from ground storage, and 
portable machines have proved their superiority 
over hand-shovelers from every standpoint of effi- 
ciency and economy. Link-Belt loaders have be- 
come so popular that today they are in successful 
daily use from coast to coast. These machines not 
only handle anthracite and bituminous coal, of 
which each year there is a greater amount carried 
on ground storage, but they are winning con- 
stantly increasing recognition for loading sand, 
stone, gravel and similar loose materials, as well as 
coke at gas plants, clinkers at cement mills, and 
foundry refuse at manufacturing plants. Wherever 
quantities of loose materials must be loaded into 
wagons or trucks, with ease and dispatch, and at 
a low cost per ton, the Link-Belt portable wagon 
loader should prove to be a profitable investment. 
Other valuable publications issued by this firm re- 
cently are ‘‘Link-Belt Machinery for Handling, 
Preparing and Storing Stone, Sand, Gravel, Etce.,’’ 


and ‘‘Insuring the Coal Supply.’’ 
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GOODRICH SALESMEN JOIN HANDS IN NEW 
LOYALTY TO CORPORATION. . 





A salesman’s conference of unusual significance 
convened in Akron, Ohio, Thursday and Friday, 
March 2 and 3, at the plant of the B. F. Goodrich 
Co., largest rubber factory in the world. The event, 
under the direction of W. O. Rutherford, general 
sales manager of the corporation, was a good-fel- 
lowship ‘‘homecoming’’ attended by 450 Goodrich 
salesmen from every section of the country ex¢ept 
the Pacific coast. 

Sales problems and policies were not discussed 
at this conference. Rather, the program centered 
around the one idea of bringing into closer personal 
relationship the many specialized units of the Good- 
rich sales organization in a way never before at- 
tempted. Men who sell Goodrich automobile, truck, 
bicycle and motorcycle tires, boots and shoes, belt- 
ing, hose, mechanical goods, drug sundries, ete., 


‘*rubbed elbows’’ together, as members of one great 
commercial family. 

The salesmen were brought to Akron and re- 
turned to their territories in four special trains. 
They represented the organizations of fourteen 
Goodrich branches, those at New York, Philadel- 
phia, Boston, Pittsburgh, Buffalo, Detroit, Cleve- 
land, Chicago, Minneapolis, Kansas City, St. Louis, 
Indianapolis, Cincinnati and Atlanta. 

A trip through the great Goodrich factories af- 
forded the salesmen an opportunity to get close 
first-hand information on the romance of rubber 
manufacture. Three new factory buildings, erected 
during the last six months and adding 700,000 
square feet to the rapidly-expanding Goodrich 
plant, were also thoroughly inspected. The con- 
ference good-fellowship banquet was followed by 
an informal vaudeville entertainment in which tal- 
ented department heads and visiting salesmen took 
leading parts. 


Addresses, all of which sounded the note of prom- 
ised future prosperity for the B. F. Goodrich Co., 
because of the loyalty of the men in the field who 
are making a world-wide market for Goodrich- 
made goods, were made by W. O. Rutherford, gen- 
eral sales manager; E. C. Shaw, second vice-presi- 
dent; C. B. Raymond, secretary; E. C. Tibbitts, 
advertising manager; J. C. Lawrence, credit depart- 
ment manager. Dr. W. C. Geer, head of the de- 
velopment department, told the wonderful story 
of how crude rubber is successfully compounded to 
make it adapted to the hundreds of commercial 
uses to which it is the preéminent ingredient today. 


The Lawhead Brick & Tile Works, of Loogootee, 
Ind., has been placed in the hands of a receiver 
as insolvent. Its indebtedness is estimated at be- 
tween $40,000 and $50,000 and its assets at between 
$15,000 and $20,000. The plant will be sold unless 


a plan to re-organize is successful, 





~ MORE MONEY IN THE SAND BANK 

















The Biesanz 
Washer 
Sand and Gravel 


is the most economical and 
efficient method of meeting 
the ever increasing demand 
for washed material. It 
means better and bigger 
business for any sand and 
gravel plant. 

Low in Cost of Operation 


Low in Cost of Construction 
Large in Output and Profits 





Write for detailed information 
on how we can put more 
money in your sand bank. 





—— Stone Co. 


WINONA, MINN. 
BRANCH OFFICE: 52 Patton Building, 
MILWAUKEE, WIS. 
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(40 RDO A) FOR SURFACES of Cement, Stucco Brick, et. 
COATING 


Through our years of experience 
in the paint business, we have 
developed a coating for surfaces 
which is unsurpassed. 


Gordon Coating is manufactured 
in white and eight shades. 


This is a dealers’ proposition. Write 
to-day for our interesting offer. 





GORDON - HITTL CO., 


85 Purchase St., BOSTON, MASS. 
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The market place of the building material 
industry. Employment department, machin- 
ery wanted and for sale, etc. If your w nts 
are not answered in this page, write a letter 
to this office. 


THE FRANCIS PUBLISHING CO. 
537 S. Dearborn Street Chicago, Illinois cd 
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OURSE 





‘a 





* Advertisements will be inserted in this section at 
the following rates; 
For one insertion.................25 cents a line 
For two insertions................45 cents a line 
For three insertions.......... ....69 cents a line 
words of ordinary length make one line. 
counts as two lines. 
except the headings can he 






Remittances should accompany the order. No extra 
charges for copy of paper containing the advertisement. | 
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~ EMPLOYMENT WANTED 


WANTED—Position as operating superintende nt, a 
number of years’ experience erecting, reconstructing, re 
building and operating stone crushing plants. I can cut 
your expense, \m at present employed. Good reasons 
for wanting a change. W. E. Smith, 1917 8S. 6th St., 
Ironton, Ohio. 

WANTED—Position as cement or lime salesman, Ex- 
perienced in similar line. New York State preferred. 
Address Box 1107, care Rock PrRopvucts AND BUILDING 
MATERIALS. 

WANTED—Position as superintendent of large lime 
and stone plant. Long experience, high references. Ad 
dress “Expert,” care Rock Propucts AND BUILDING Ma- 
TPRIALS, 


EMPLOYEES WANTED 


WANTED—First class young man to act as Bookkeeper 
and Assistant to Manager at Stone Quarry. Address 
Box 1106, care Rock PRODUCTS AND BUILDING MATERIALS. 

WANTED—Yourg man to act as Secretary and Treas- 
urer of High Class Limestone Quarry and put in not 
less than $5,000. Address Box 1105, care Rock Prop- 
UCTS AND BUILDING MATERIALS, 



































MACHINERY WANTED 


MACHINERY WANTED—Sand Lime brick hardening 
cylinders, must be 78” diameter, any length. Also about 
50 sand lime brick cars 38” track gauge. Address Box 
1103, care Rock PRopUCTS AND BUILDING MATERIALS. 


Anchor Brand Colors 


For Mortar, Cement and Brick 
Brown, Black, Red and Buff 
Strongest and Most Durabie 


o—™ C.K. Williams & Co. 


a Easton, Pa., U.S. A. 









































Paper Bags 
Quality. 


For All Purposes 


The Jaite Company 




















See the WINGS 


VEL Coal Chutes are the 
peng ones that protect both the 
foundation and siding. Made 
of heavy boiler plate and cast 
iron. Prices right. A reliable 
chute worthy of your confi- 
dence and use, Learn the 
valuable features of the 

MARVEL 
Mr. Material Man: If you 
are early enough you can 
have the exclusive agency 
in your city, and our 
prices are right And the 
individuality of the Marvel 
Chute makes it easy to sell 
Write for leafiet “R” and 
Prices 


INTERSTATE MFG. CO., Oskaloosa, Ia. 






















| BUSINESS OPPORTUNITIES | 


Inexhaustible supply. No over 
burden. Highest analysis. Hydro-electric power. Best 
agricultural and health resort section of South. Famous 
mineral springs on property. ‘Trunkline railroad pub 
lishes Special Commodity Inter-State Rates. Station on 
property. Will sell, develop jointly or exchange. ‘‘Lime 
stone,” Charleston, 8. C. 

A LIME PLANT FOR SALE, with all necessary build- 
ings, railroad spur and dwellings. Fully equipped and in 
operation. Has one of the best Agricultural, Chemical 
and Lime trades in New Jersey, besides a very large 
trade in limestone for fluxing purposes. Stone high in 
Calcium. Within 50 miles of New York City, and on 
two railroads, making the freight B... very reasonable 
to New York. An opportunity to make big returns on the 
investments. Address Box 1055, care Rock Propucts 
AND BUILDING MATERIALS. 


STONE LAND. 

For sale cheap 40 acres high grade limestone, on two 
railroads, adjoining the City of Alpena, practically no 
stripping. Fine location for burnt lime and ground lime 
stone plant. Large demand for these products. Will 
sell for cash or small tonnage. Best stone and finest 
location in the State. H. Besser, Alpena, Mich. 


MACHINERY FOR SALE 


FOR SALE—One No. 3 B Gates Crusher, Two 36”x8’ 
Revolving Screens. 

One No. 6 Elevator, 60 ft. centers 

Two 36” gauge gasoline locomotives 

Right 2% Yd. End Dump Steel Quarry Cars 

Repair parts for No, 5 





Limestone Quarries. 























5 and No. 3 McCully Crushers. 
A. C, O'LAUGHLIN CO., 135 Washington St., Chicago, 





Quarrymen! Do you need a crusher? 


We have many bargains to offer in good “used” 
crushers, large and small, gyratory and jaw type. 

Also Locomotives, Cars, Locomotive Cranes, Air Com- 
pressors, Hoisting Engines, etc. 

jet us know your needs and you will hear from us 


proroptly. 
WM. B. GRIMSHAW CO. 
693 Drexel Building, PHILADELPHIA, PA. 














“RAILS” 


All sections of new and relay rails in first-class 
condition. Splice Bars, Frogs, Switches and Spikes 
alse carried in stock. We purchase abandened 
plants and cheerfully quote prices on any material 
that you may heave to dispose of. 


M. K. FRANK, Frick Bidg., Pittsburgh, Pa. 























Stained with Cabot’s Shingle Stains and lined with 
Cabot’s meaner + wilt. Robert W. Spencer, Jr., 
itect, Chicago. 


Cabot’s Building 
Specialties 


Creosote Stains or Shingles, Siding, Clapboards, Trimming 
8, aD other Exterior Woodwork. 
Waterproof Cement and Brick Stains for waterproofing and artistic- 
y coloring cement and brick buildings. 
sulle” for lining houses to keep out cold or heat, for sound-dead 
ening in floors and partitions, and for insulating cold storage and 
refrigerators. 
Conservo Wood Preservative for preserving Posts, Planks, Sills and 
all other exposed timbers. Mortar Colors, Protective Paints and 
Metals, Waterproofing Compounds, etc. 


SAMUEL CABOT, Inc., Mfg. Chemists 


BOSTON, MASS., U. S. A. 


1133 Broadway, 24 West Kinzie 8t., 
New York Chicago 

















We offer THE DEALER 


CALVERT MORTAR COLORS 


For Their True Worth 
to the owner, the builder and himself 
by the only makers 


CALVERT MORTAR COLOR WORKS 
Dept. R, Warner & Wooster Sts,, BALTIMORE, MD, 















































‘Winners” 


Thousands of the country’s 
leaders in concrete work have 
said, “Send me the Concrete 
Dope Book.” 


They know that the makers of 
WINNER MIXERS would not 
advertise it as a valuable book 
if it did not contain just the sort 
of concentrated information and 
data that the man of concrete 
affairs needs. 


You will find the Concrete Dope 
Book different, just as you will 
find Winner Mixers different. 
Sound, common sense fills the 
pages of the Dope Book and 
sound, mechanical construction 
and merit is built into Winner 
Mixers. 

You need them both—but be 
sure and get the Dope Book— 
It’s Free—and then we will talk 
about Winner Mixers later. 


The Cement Tile Machinery Co. 


457 Rath Street Waterloo, Iowa 
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AST 
HOLE 
DRILLS 


The “Clipper” 
Steam Tractien 





PA... he. Traction 


We make the “CLIPPER”—The drill that is USED! 


LOOMIS MACHINE CO., TIFFIN, OHIO 




















Whitehall Cement 


Manufacturing Co. 


1722 Land Title Bldg. 
Philadelphia 











PORTLAND CEMENT 

















WHEN YOU ABSOLUTELY KNOW THAT 


Ricketson’s Mortar Colors 


are pure and brilliant in tone, economical in a plication and a permanent 
guarantee against fading and woah ashing 


Why not INSIST on having them? 


They are the acknowledged best for all uses—Mortar, Briek, p Sumas, 
Concrete and stone. Red, Brown, Buff, Purple and Blac 
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KER» 
YOU CAN'T FADE '£ 


RICKETSON MINERAL PAINT WORKS, MILWAUKEE, wis. 

















CALDWELL 


MACHINERY 


FOR HANDLING 


Stone,Gravel, Sand, 
Lime, Cement, Etc. 


Screw and Belt “onveyors, 
Steel Elevator Casings and 
Buckets, Gears, Cut and 
Cast Teeth, Link Chain Belt- 
ing, Shafting, Pulleys, 
Sprocket Wheels, Etc. 


SEND FOR CATALOG No. 38 


H.W. CALDWELL & SON CO. 


CHICAGO 
Western Ave., 17th to 18th Sts. 


NEW YORK 
Hudson Terminal, 50 Church St. 





DALLAS 
711 Main Street 
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Perfection 





| 
in product and man- 
ufacturing processes 
| our aim; special 
equipment has been 
designed and built 


to carry out this idea. 








Digesters installed at our Port Clinton, Ohio, plant. 
Capacity 20 tons per batch. 


930 North 


The National Retarder Company taxis. Chicago, Illinois 


Mills at Port Clinton, Ohio, Webster City, lowa 
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BOOKS FOR THE TRADE 















































Cement }. Sears 


Pertiand Cement for U: 
ae ¢ Faija and 4% B. Butler. Price 


Cements esti and Con 
Myron c. ine Price. ried c 
Beingwot _ oo 
H, Given” and W. L. Webb. Price 
$1.00. c 


Mand Book ef Cost, Data 
Halbert P. Gillette. Price $5.00. C 
Cencrete Construction 
H. P. Gillette and CG &. Hill Price 
$5.00. C 


Cement Workers’ and (Plasterers’ Ready 
Reference 
H. G. Richey. Price $1.50. C 


Reinforced Concrete 
A. W. Buel and C. 8. Hill. Price $5.00. C 


Concrete 
Edward Godfrey. Price $250. C 
Reinforced Concrete 
Cc F. Marsh and Wm. Dunn. Price 
$7.00. C 


Practical Treatise on Resptatiens 
W. Patton. Price $5.00. 
Concrete 
Thomas Potter. 
Cement and Concrete 
Louls C. Sabin. Price $5.00. C 
Oencrete and Reinforced Concrete Construction 
Hemer A. Reid. Price $5.00. C 
angpok on Reinforced Concrete 
F. D. Warren. Price $250. C 


Pepular ae for Cement and Concrete 
seers 

Myron H. Lewis & A. H. Chandler. Price 
$2.50. C 


A Manual of Cement Testing 
Richards & North. Price $1.50, V 
A Treatise en C t Specificati 
Jerome Cochran. Price $1.00. V 
of Reinforced Conerete and Cencrete 
Bleck Construction 
Chas. F. Marsh and Wm. Dunn. Price 
$250. Vv 


Price $3.00. C 





Tell ’em you 


saw it in Rock PRODUCTS 


Cement and Lime Manufacturers 
Bungalews, Camps and Mountain Houses 
Price $2.00. C 
Instructions to Inspectors an ®einf 
crete Construction 
Geo. P. Carver. Price $0.76. «+, 


Cements, Limes and Plasters 
Edwin C. Eckel. Price $6.00. C 


Practical Treatise on Limes, Hydraulic Cements 
and Mertars 
Gen. Q. A. Gilmore. Price $4.00. C 


artes” Plasters, Stuccos, Concretes, Portland 
ts and Compositi 

F. onan. Price $1.50. C 
Concrete Factories 

Robert W. Lesley. Price $1.00. C 
Portland Cement; Composition 

Richard K. Meade. Price $4.50. C 
Manufacture of Concrete Blocks 

Wm Mz. 

$1.50. C 
Practical Cement Testing 

W. Purves Taylor. Price $3.00. C 


Foundation and Concrete Works 
E. Dobson. Price $0.60. C 


Reinforced Concrete. Mechanic and Elementary 
Design 
John P. Brooks. Price $200. C 


Concrete and Stucco Houses 
©. Cc Hering. Price $200. C 


Concrete Costs 
Taylor-Thompson. 


d Con- 








Torrence and others. Pree 


Price $5.00. C 


Architects and Engineers 
Building _Consteuaiien and Superint 


asonry k 
F. E. Kidder. Price $6.00. C 
Theory of Steel-Concrete Arches and Vaulted 
Structures 


Wm, Cain. Price $0.50. C 
Cencrete Country Residences. Price $1.00. € 
Graphical Handbook for Reinforced Concrete 


gn 
John Hawkesworth, C. E. Price $2.50. C 
Theory pm Design of Reinforced Cencrete 


Arvid Reuterdahl. Price $200. C 


Treatise on Concrete, Plain and Reinforced 
F. W. | ped and 8. E. Thompson. Price 


$5. 
Concrete ! Steel 
W. N. Twelvetrees. Price $1.90. C 
General on for Concrete Work as 
ed to Building Construction 
Wilbur °. Watson. Price $0.50. C 
Rocks, Minerals and Stocks 
F. H. Smith. Price $1.50. C 
Strength ef Materials 
Edward R. Maurer. 
Highway Censtruction 
Austin J. Byrne and Alfred EB. Phillipa 
Price $1.00. C 
Refrigeration 
Chas. Dickerman and Francis H. Boyer. 
Price $1.00. C 
Plumbing 
Wm. Beall, Gray and Chas. B. Ball. Price 
$1.50. C 





Price $1.00. C 


Estimating 

Edward Nichols. = $1.00. C 
Building Superintenden 

Edward Nichols, ‘Price $1.50. C 
Hollow Til 


ie House 
autres, Price $2.50. C 
nel, ye and Biasting 
Cosgrove. Price $2.60. zic 
metsbaeed Neg oy in Practice 
A. A. Scott. Price $1.75. 
New ‘Butiaing Estimator 
Arthur. Price $3.00. DWC 
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The Day of Mixers Is Here 


Concrete—Mortar—Plaster 
A Mix a Minute 


The Jaeger Machine Company 
219 W. Rich Street COLUMBUS, OHIO 




















OISTING rope of every description for elevators, 
mines, coal hoists,.ore hoists, conveyors, derricks and 
cranes, stump pullers, steam shovels, dredges, skidder 
rope for logging, ballast, unloading. Towing hawsers, moor- 
ing lines, tiller rope, and ship’s rigging. Power transmission. 
Suspension bridge cables. Rope for all haulage purposes. 
Flattened strand rope. Non-spinning rope. Steel clade 
Flattened strand rope. Non-spinning rope. Steel clade rope, 
Locked coil track cable for aerial tramways. Flat rope. 


Special rope made to order to 
suit any purpose 


American Steel & Wire Company 


Chicago, New York, Worcester, Cleveland, Pittsburgh, Denver. Export 
Representative: U. S. Steel Products Co., New ork. Pacific Coast 
Representative: U. S. Steel Products Co., San Francisco, Los Angeles, 
Portland, Seattle. 


AWARDED the GRAND PRIZE at PANAMA-PACIFIC EXPOSITION 
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To weigh and 
regulate the 
flow of ma- 
terial trav- 
eling in a 
continuous 
stream over a 
conveyor. 























The Schaffer Poidometers 


ARE ESPECIALLY ADAPTED FOR 


Uniting different materials in correct proportions. 
Delivering a predetermined quantity of materials to 
pulverizing or grinding machinery. 

Feeding crushed coal to boilers. 


Loading materials into cars or vessels and giving a 
record of the quantity loaded. 


The Schaffer Eng. and Equip. Co. 
TIFFIN, OHIO 

















THE CEMENT WITH 
A RECORD OF 


“*Ask Grandfather— 
Utica Cement Hada 
Record When He Was 
a Boy.’’ 


Utica Cement Was 
Used on Every Inch of 
the Chicago Drainage 
‘anal. 












Make More Money Selling Utica Cement 


There are two reasons why “Utica” Cement is the most 
profitable for dealers to sell. First—It can be sold at retail 
at a lower price than Portlands can be bought at wholesale 
and leave a greater profit to the seller. Second—lIt has a 
record of experience nearly a century old. 


Now, Take Your Pencil and Let Us Figure 














































































































The average net cost to dealers a price forty cents lower than the 
of Utica Cement is 60 cents per Portland dealer can buy his ce- 
barrel The average cost to deal- ment at wholesale. If the Port 
ers of Portland cement is $1.30 land dealer sold his cement at 
per barrel. This shows a differ- the usual price he would charge 
ence in cost to the dealer of his customer $1.50 per barrel, 
seventy cents in favor of Utica which is only twenty cents profit, 
Cement Now, a Utica dealer can but what chance has he in com- 
sell his Utica Cement to his cus- petition with the Utica dealer, 
tomer at 90 cents per barrel, mak- even if he offered his cement at 
ing a profit of thirty cents on each thirty cents below cost, which, of 





barrel, and still give his customer 


Utica 3) Cement 


Natural e Hydraulic 
Has a Record of Nearly a Century 


For seventy-eight years Utica Cement has been sold and used in the 
Central and Western States. Utica Cement was used exclusively in the 
construction of the Lilinois & Michigan, Hennepin and Chicago Drainage 
canals, some of this being put in seventy-five years ago and standing 
today as a monument to its durability. Utica Cement was used in the 
bridges at LaSalle, Ill... Rock Island, Ill., Des Moines, Ia., St. Louis, 
and hundreds of ofher places—in some cases more than fifty years 
1g0, and this work stands today as a monument to its durability. Utica 
Cement was used in the construction of all the great brick sewers and 
water tunnels in Chicago for the past fifty years and still is being 
used exclusively today Utica Cement was used exclusively in the 
Board of Trade, Monadnock Block, Art Institute, Palmer House, Audi 
torium and hundreds of other buildings in Chicago, as well as in St. 
Louis, St. Paul, Kansas City, Denver, etc, Utica Cement was used as 
1 foundation for some of the oldest paved streets and highways in 
the West and Middle West—the famous Ridge Read and Broadway in 
Chicago being a quarter of a century old What other cement in 
America can equal this record? 


What Makes Utica Cheaper? 









. course he’d be a fool to do? 
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Utica Cement is not cheaper in cost United States. Other manufacturers, 
because it is cheaper in quality. There less favored, have to resort to arti 
is no cement better than Utica in its ficial means to obtain a cement just 
specific fields of usefulness—cement as good. This means expensive man- 
mortar and mass concreting. What ufacturing processes which Utica does 
makes it cheaper in cost? Nature not have to undergo. Utica, therefore 
favored Utica, Ill., with a deposit of can be placed on the market minus 
natural cement rock—all ready mixed one-third the usual cost of production. 
ind properly proportioned, such as she Now you know why Utica Cement 
never favored any other spot in the is cheaper in cost 















. a 
Why Not Become the Utica Dealer ‘hes ‘= more La, 
in YOUR Town? barrel of Utica Cement you sell and \¥ 
if you can smash competition by be- 4D) 

coming the exclusive Utica dealer in your town, why not 

as a business proposition, at least investigate our 2) 
deaier plan? 

Ww ve laic ol ‘ 

Complete Dealer Plan 3¥* pave laid, puta Ay, 
Sent Free plan for all Utica Dealers—in which “4 

; ; we outline our free advertising cam- Ma 
paigns in their local papers and our other use 


ment during the past seventy-eight years 
and contains reports of engineers and As 
contractors who have tested and used 


Utica Cement WA <y, 
UTICA NT CO. 4 


and such other 









quire to get a full 
standing of the Utica 
cy Proposition. This 


gate 


CEMENT CO. 
312 a Street SE. 


Firm Name 


Street Address 


State 
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Hydraulic 
Cement Co. 
812 s 


Dearborn St. 
/ Chicago 
ful aids. This plan also gives you details of 64 Send us your full 
the wonderful records made by, Utica Ce- VAN dealer offer and plan 


mation as we may 


is not to 


rec ae 
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BANNER HYDRATE LIME | xecctinay 


Carries more sand for Mason Work, 
than any other lime on the market 











FOR INFORMATION APPLY TO THE . NATIONAL [ 
x MORTARaNoSUPPLY CO iat 
NATIONAL MORTAR & SUPPLY COMPANY tet thle 
A. H. Lauman, President PITTSBURGH, PA. Poo > =e OAT 




















ULK and Barreled -::- “MASON’S HYDRATE”’—For Brick-work, 


IF IT IS plastering and masonry. -::- “LIME FLOUR’—lHydrated Finishing 
Lime—Best on the Market. -::- “CLOVER GROWER” —Land restorer, 


for the farmer—none better. -::- “CARBO HYDRATE”’—Soil sweet- 
ener—crop preducer. -::- Prompt shipments. -::- A dealer wanted 
in every town. -:- WRITE OR PHONE FOR PRICES. 


WE MAKE IT | The Scioto Lime and Stone Co. 


(STRONGEST IN OHIO) 
Delaware Ohio 
9 















































IT 


A 
Million 
Dollars 


Is not spent 
carelessly. That 
is why all the 


te ee DEALERS 





























buildings ' 
oe Listen to what you get 

“Lion Brand when you order MONARCH 

oc 

Wall Finish” 
Hydrated Lime. Prompt shipments of the very best hydrated 

. lime 

ime. 
Wrte us 
‘ Lime that is perfect in whiteness, fineness, and 
Ohio and of absolute uniformity. 
Lime that will not “pip” in the wall. 
Western Lime that you can trust and recommend to your 
— DIME SAVINGS BANK, Lime Co. most particular customers. 
meatley Brothers Huntington, Indiana 
as mtractors. 

The Largest We guarantee every pound we manufacture 
she ogg 
of Ohio a * + 
Indiana The National Lime & Stone Co. 
wee CAREY, OHIO 
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MITCHELL LIME CO., 


VAMELALUMELLOOUAADEANAD EARS DATA AED EEA TG AUS 


helps to make a better concrete job. It makes the mix flow more readily into 
every corner of the forms. It makes a dense mass that doesn’t leave pockets 
or voids. That’s why it’s the greatest waterproofing medium known. 


Hydrated Lime insures a uniform mixture, because it makes a fat, adhesive 
mortar that adheres to each piece of the coarse aggregate, reducing segregation 
to a minimum. Hydrated Lime gives the mixture the plasticity to destroy the 
excess friction caused by the angular condition of the aggregate, forming a 
smooth-flowing, continuous stream of concrete that automatically falls into 
place, saving labor in tamping and spading. 

The more dense the concrete, the more permanent and water-tight it will be. Your own knowledge 
will tell you that the prevention of voids will give your operations these characteristics. Hydrated Lime 


in concrete greatly reduces contraction and expansion, making the structure less liable to the develop- 
ment of cracks. Write us for complete information about Hydrated Lime. 








HUNUEATUAONNAENTTAAT HAAN 


TCHELL HYDRATED LIME 


UE LL 





ETL 


Mitchell, Ind. 


TONU UNOPS 





























The Architect Knows 


* r r , $0] a DE M ; 
For years we have been advertising to the TRA MARK. 
architect and he has been telling his clients and 
contractors about 










= 


TIGER BRAND 
White Rock Finish 


(Hydrated Lime) Floor Hardener 











Waterproofing 
PRODUCTS| Compound 


Rinaniineall Sister Shed Send for literature, 
Damp-proof Coating prices and full details of 
Stone Backing our dealers’ proposition 
Ceresitol 
| Ceresit Waterproofing Co. 
924 Westminster Building Chicago 








You have the architect 
boosting for you when 
you sell Tiger Brand. 


The Kelley Island 





STAND THE TEST 


“HENDRICK” 
PERFORATED STEEL SCREENS AND 
ELEVATOR BUCKETS 















- Lime&Transport Co. 


CLEVELAND, O. New York Office, 30 Church St. 
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Let us figure on your requirements. 


HENDRICK MFG. CO. 


CARBONDALE, PA. 


enon 


Pe en ee 
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Ghee Sea 


A liquid, but not an oil nora tar. No heat- 
ing. Can be discharged from any ordinary 
sprinkling cart. 








GLUTRIN, 


Remember 





All producers of stone, slag or gravel should | 
positively advocate the use of GLUTRIN | eee 
ROAD BINDER in the construction of maca- 

dam roads, because it supplies all the lacking | 
essentials to make perfect road efficiency in | 

the cheapest and most satisfactory way. | | 











Boulevard between Pleasantville and Atlantic City, New Jersey. Five miles long. 60 feet 
wide. Gravel with Glutrin Binder. Five years old. 


Full information on request 


The Glutrin Paving Company 


Hartman Building Columbus, Ohio 






































If You Were on the Witness Stand—Under 
Oath—and This Question Were Asked You:— 





“Are You a Successful Contractor?” 
What Would You Say oa i, ? 


* 
Be honest with yourself, man, and face the facts. Are you a ‘Trailer’ or a Leader? It is a Bitter Truth that there are | 


a Multitude of Amateurs, Experimenters and ‘‘Jacklegs’’ who try to ‘contract’ in various lines—there are thousands of 
them in the concrete field. That is why prices are cut and poor concrete results. 


It takes more than a strong back to be a good concrete contractor. Brains count big these days. 


We have a Profitable Deal for Live Men. The Good 
Roads Movement has opened a new field to contract- 
ors and material men. Have you any idea how many 
“Wrinkled Tin,’ wood and tile culverts have been 
bought in your country each year for the last 10 years? 


If You're the Man Who Wants to Know, write for folder H-8 


SCHULZ & HODGSON *:* — 


THE HALL INTERLOCKING CONCRETE CULVERT 
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Concrete for Permanence 
‘‘Wolverine’’ for Concrete 





Wherever used “Wolverine” has 
always given the highest satisfaction 





WOLVERINE PORTLAND CEMENT CO. 


COLDWATER, MICH. 
Write for prices and information. W.E. COBEAN, Gen. Sales Agt. 




















CAROLINA PORTLAND 
CEMENT COMPANY 


We are the largest distributors of Portland Cement, 
Lime Plaster, Fire-brick and General Building Mate- 
rial in the Southern States, and have stocks of 
Standard Brands at all of the Atlantic and Gulf Sea- 
ports, and at our interior mills and warehouses, for 
prompt and economical distribution to all Southern 
territory. Write for our delivered prices anywhere. 


Also Southern agents for the ““Dehydratine”’ weteryoocing material, ‘Uni- 
versal,’ ‘“‘Acme’’ and “‘Electroid’’ Brands Ready Roofing, 


GET OUR PRICES 


CHARLESTON, S. C. BIRMINGHAM, ALA. 
ATLANTA, GA. NEW ORLEANS, LA. 














Portland Cement 


that you can depend on—that’s what 
you get when you specify 


Marquette Portland Cement 


As lasting as the pyramids 


Your work will show a fine texture and 
finish; and it’s easy to work with. 











Look for the bag with the zig-zag 
tag; it means tested and guar anteed. 


Marquette Cement Mfg. Co. 


Illinois 


Chicago, 


























PLYMOUTH GYPSUM CO. 
FORT DODGE, IOWA 


Manufacture what is known as QUALITY BRANDS 
ORDER A CAR AND BE CONVINCED : 


Plymouth Plaster andFinishes White Sand Float Finish 
Plymouth Wood FibrePlaster Best Bros. Keene’s Cement 
Acolite Cement Plaster Sackett Plaster Board 


hike fa Tiger Brand Hydrated Lime 


Fireproof Gypsum Partition Tile 


Write for advertising matter and prices 














.§1015 Lumber Exchange, Minneapolis 
BRANCH OFFICES: {£945 St. Lawrence Ave., Chicago 





























Red, Brown, Buff and Black 


The Strongest and 
Most Econemical 
on the Market. 





Our Metallic Paints and Mortar Colors are unsurpassed in 
strength, fineness, and body, durability, covering power and 
permanency of color. Write for samples and quotations. 


CHATTANOOGA PAINT CO. 


Chattanooga, Tennessee 


Northwestern Portland Cement 


The Reliable Portland 


Cement 





A Portland Cement 
for the 


NORTHWEST 


NORTHWESTERN STATES PORTLAND CEMENT COMPANY 


MASON CITY, IOWA 














—— 














The first Portland cement manufactured in America 


/PORTLAND| i, 


| 


ie 
= 
= 
= 
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COPLAY CEMENT MANUFACTURING CO. 
Mill, Coplay, Lehigh Valley, Penna. 
PHILADELPHIA, NEW YORK, BOSTON, JACKSONVILLE, FLA. 


“Concrete for Permanence’”’ 
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CLASSIFIED BUSINESS DIRECTORY 








BAGS AND BAG TYEBS. 


Paebderhill Mfg. $e. (bee tyers). 
Jaite Company, Th 


BELTING. 
BH. W. Caldwell $ Co. 
Dall & Co., B. 
Goodrich Co., B. We. 
Imperial Belting Co. 
Link Belt Co. 
New York Rubber Co. 
Revere Rubber Co. 
Webster Mfg. Company. 
Weller Mfg. Co. 


BRICK. 
Belden Brick Co. 
Metropolitan Paving Brick Co. 
BRICK CLAMPS. 
fhe P. D. Crane Co. 


BRICK PAVING. 
Metrepolitan Paving Brick Ce. 


BUCKETS, DUMPING AND GRAB. 


Atlas Car & Mfg. Co. 

B. W. Caldwell & Co. 
Haiss Mfg. Co., Inc., Geo. 
Hayward Co., The. 
Hendrick Mfg. 

Lakewood Re ortne Co. 
Link Belt Co. 
MeMyler-Interstate Co. 


CABLES. 
American Stent 8 Wire Co 
Dull & Co., R. W. 
Sauerman Bros. 


CALCINING MACHINERY. 
Atlas Car & Mfg. Co. 


CARS, INDUSTRIAL. 

Atlas Car & ute. Co. 
Austin lager 

Haiss Mf, oe “Ine., Geo. 

Lakewo Engineering Co. 

Link Belt Co. 

ay a Mfg. Co. 
Weller Mfg. Ce. 


CASTINGS. 


Allis-Chalmers er) Co 
Traylor Eng. & Mfg. 


CEMENT, CAEN STONE. 
Cleveland Bidrs.’ Supply Ce. 


CEMENT, HYDRAULIC. 


Carolina Portiand Cemert Ce; 
Utica Hydraulic Cement Co. 


CEMENT, PORTLAND. 
Atlas Portland Cement Co. 
lina Portland Cement Coe. 
Cafeage Portland Cement Co. 
Clinchfleld Portland Cement Corp. 
Coplay Cement Mfg. Co. 
Crescent Portland Cement Co. 
Huron-Wyandotte Port. Cement Co. 
Lehigh Portland Cement ~_ 
Pe a) Comes Mfg. ~ 
orthwestern tes Port and Cement Co. 
Ohio & Western Lime Co. 
Sandusky Portland Cement Co. 
Whitehall Portland Cement Mfg. Co. 
Wolverine Port. Cement Co. 


Jeffre un. Co. 
Link Belt Co. 
CLAYWORKING MCHY. 


American Clay Mchy. Co. 
Bartlett, C. O., & Snow Co. 


COLORINGS DRY AND MORTAR. 


Samuel Cabot. 

Calvert Mortar Color Wks. 
hatta Paint Co. 

Ricketson Mineral Paint Werks. 

Williams, C. K.. & Co. 


on yy eee 
Allis-Chalmers Mfg. C 
Clayton Air Com preases Ce. 
International Steam Pump Co. 


CONCRETE MIXERS. 
Cement Tile Mach. Co, 
Jaeger Machine Co. 
Lakewood paggneeting Co. 
Miscampbell 


Power z Mining Mach. Co. 


CONCRETE REINFORCEMENT. 
American Steel & Wire Co. 


CONSULTING GEOLOGISTS. 
Hunt, Robt. W., & Co. 


CORNER BEADS. 
Syke® Metal Lath & Roofing Co. 


CRANES—LOCOMOTIVE AND 
GANTRY. 
Link Belt Co, 


McMyler-Interstate Co. 
Ohio Locomotive Crane Co. 


CONVEYORS AND ELEVATOBS. 
Allis-Chalmers Manufacturing Co. 
Atlas Car & Mis. Co. 

Austin a ix 

Bartlett oO. “& Snow Co. 
Caldwell, Gi. Ww. & Sons Co. 
Dull, Raymond ‘W., & Co, 
Ehbrsam, J.B. & Sons Mfg. Co 
Haiss Mfg. Co., Inc., Geo. 
> anufacturiug Co. 
Link Belt 

Licht yion interstate Co. 
McLanahan Stone Machine Co, 
Power & Mining Mach. 
Stephens-Adamson Mfg. Se. 
Toepfer, W., & Sons. 

Webster Mfg. Company. 
Weller Mfg. Co. 


CRUSHERS AND PULVEBIZERS. 


Allis-Chalmers Manufacturing Co. 
American Pulverizer Co. 


Bartlett, C. 0. & Snow Ce. 

Bradley Pulverizer Co. 

Butterworth & Lowe. 

anne, & Williams. 

Ehbrsam, J. B., & Sons rng Co. 
Jeffrey Manufacturing C 

K.-B. Pulverizer Co. 

Kent Mill Co, 

Lehigh Car, Wheel & Axle Co. 
Lewistown Foundry & Machine Co. 
McLanahan Stone Machine Co. 
Midland Crusher-Pulverizer Co. 
Pennsylvania Crusher Co. 

Power & Mining Mach. Co. 

Raymond Impact Pulverizer Co. 
Stedman’s Fdy. & Mach. Wks. 
Sturtevant Mill AY 

a ge A Eng. & Mfg. Co. 

Webb City & Gorterviile F. & M. Wks. 
Williams Pat. Crusher & Pulverizer Co. 


CULVERT FORMS. 


Shulz & Hodgson. 


DRAIN TILE. 
American Clay Co. 
Vigo-American Clay Co. 


DREDGES 
Osgood Co., The, 


DRILLS. 
Loomis Machine Co. 


DREYEBS. 
American Process Co. 
Bartlett, C. 0., & Snow Co. 
Link Belt Co. 
Ruggles-Celes Eng. Co. 


ENGINEEBS. 


American Process Co. 


n ri C. 

Dull, Raymond W., & Co. 
Fuller Engineering Co. 
Harsh, Earl ¢ 

Hunt, Robt. W., & Co. 
Improved Equipment Co. 
Sauerman Bros. 

Schaffer Eng. . Equip. Co. 
Smidth & Co. L. 
Stephens- Ay Bod, M Eo 
Traylor Eng. & Mfg. 
Yates, P. K. 


ENGINES. 
Allis-Chalmers Mfg. Co. 
ach, Co. 


Power & Mining 
EXCAVATOBS. 


Cable Excavator Co. 

Raymond W. Dull Co. 

Haiss Mfg. Co., Inc., Geo. 
psy Cable Excavator Co. 
Link Belt Co. 

McMyler-Interstate Co. 

Osgood Co. a 

Sauerman 

Weller Mfg. Ce. 


FIRE BRICK. 
Carolina Portiand Cement Co. 
Improved Equipment Co. 
FURNACES FOR SPECIAL 
PURPOSES. 
Improved Equipment Co. 


GAS PRODUCERS. 
Impreved Equipment Co. 


GATES. 
Haiss Mfg. Co., Inc., Gee, 


GEAES. 
Caldwell, H. W., & Bon Co. 
Link Belt Co. 
Seepnene Acamece Mfg. Co. 
ler Mfg. Co. 


GLASS SAND MACHINERY. 
Lewiston Fdy. & Mach. Co. 


GYPSUM BLOCK. 


U. 8S. Gypsum Co. 
Plymouth Gypsum Co, 


GYPSUM—PLASTER. 


Best Bros. Keene’s Cement Co. 
Cardiff Gypsum Co. 

Carolina Portland Cement Co. 
National Mortar & Sup ly Co. 
Ohio & Western Lime 
Plymouth Gypsum Co. 

U. 8S. Gypsum Co. 

Wheeling Wall Plaster Co. 


HAIR. 
Ohie & Western Lime Ce. 


HOISTS, ELECTRIC AND STEAM. 


Allis-Chalmers Mfg. Co. 
Link Belt Co. 
Haiss Mfg. Co., Inc., Geo. 


HOLLOW CLAY TILE. 


American Clay Co. 
Metropolitan Paving Brick Co. 
Vigo-American Clay Co. 


HYDRATING MCHY. 


Atlas Car & Mfg. Co. 
Kritzer Co., The. 
Miscampbell, H. 
Steacy-Schmidt Mfg. Co. 
Toepfer, W., & Sons Co. 


LIME. 


Carolina P. C. Co. 

Kelley Island Lime & Trans. Co. 
Mitchell Lime Co. 

National Lime & Stone Co. 
National Mortar & Sup nly Co. 
Ohio & Western omy The. 
Scioto Lime & Stone Co. 


LIME, HYDRATED. 


Kelley Island Lime & Transport Co. 
Mitchell Lime Co. 

National Lime & Stone Co. 
National Mortar & Supply Co. 
Ohio & Western Lime Co., The. 
Sciote Lime & Stone Co. 


LIME KILNS. 
Atlas Car & Mfg. Co. 
Broomell, A. P. 
Imp) reved Equipment Ce. 
Steaey- Schmidt Mfg. Co. 


LOADERS AND UNLOADEBS. 


Ambursen Company. 

Haiss Mfg. Co., Inc., Geo. 
Jeffrey Mfg. Co. 

Link Belt Co. 
Stephens-Adamson Mfg. Co. 
Weller Mfg. Co. 


LOCOMOTIVE—GASOLINE. 
Fate Co., J. D. 


MANGANESE STEEL. 


Allis-Chalmers Mfg. Co. 
Link Belt Co. . 


METAL LATH. 
Carolina Portland Cement Co. 


Sykes Metal Lath & Roofing Co. 
Trussed Concrete Steel Co. 


MOTOR TRUCKS. 


Federal Motor Truck Co, 
Garford Motor Truck Co, 
Pierce Arrow Motor Car Co. 
White Company, The. 


PAINT AND COATINGS. 
Cabot, Samuel. 
Calvert Mortar Color Wks. 
p pees emt = Paint Co. 
Gordon-Hittl Co. 
Ricketson Mineral Paint Co. 
Williams, C. K., & Co. 


PERFORATED METALS. 
Allis-Chalmers Mfg. Co. 
Johnson & Chapman. 
Hendrick Mfg. Co. 
Toepfer, W., & Sons Co. 


PLASTER. 
See Gypsum. 


PLASTER BOARD. 


Plymouth Gypsum Co. 
U. 8. Gypsum Co. 


PLASTER MOHY. 


Butterworth & Lowe. 

Dunning, W. D. 

Ehream, J. B., & Sons Mfg. Co. 
Miscampbell, H. 
Williams Pat. Crusher & Pulveriser Ce. 


POWDER 
Du Pont de Nemours Co., B, I. 


PREPARED ROOFING—SHINGLES 
Carolina Portland Cement Co. 
Reynolds Asphalt Shingle Co. 


PUMPS. 
Allis-Chalmers Mfg. Co. 
International Steam Pump Co. 


QUARRY CARS. 


See Cars. 


ROAD BUILDING PREPARATION. 
Glutrin Paving Co. 


ROAD MACHINERY. 


Austin Mfg. Co. 
Osgood Co., The. 


ROOFING-METAL. 
Sykes Metal Lath & Roofing Co. 


ROOFING, PREPARED. 
Asphalt Ready Roofing Co. 


SAND AND GRAVEL WASHING 
PLANTS. 
Brisanz Stone Co. 
Dull & Co., * nammainan Ww. 
Link Belt C 
Ste bens-Adamson Mfg. Ce. 
Webster Mfg. Co. 
Weller Mfg. Co. 


SAND LIME BRICK MACHINERY. 
Amer. Clay Machy. Ce. 


SCALE CABS. 
Atlas Car & Mfg. Co. 


SCREENS. 

Allis-Chalmers Mfg. Co. 

American Pulverizer Co. 
Butterworth & Lowe. 
Dull & Co., Raymond W. 
Ebrsam, 7, B., & Sons Mfg. Ce, 
Haiss Mfg. Co., . -» Geo, 
Hendricks Mtg. Co 
Johnston & C apman Co. 
Link Belt Co. 
McLanahan Stone spahine Co. 
Power & Mining Mach. 
Stephens-Adamson Mfg. 4 
seartevans Mill Co. 
Toepfer, W., & Sons Co. 
Webster Mfg. Company. 
Weller Mfg. Co. 


SECOND-HAND MACHINERY. 


Bourse, 


SEWER PIPE. 
Plymouth Clay Products Co. 


SHEAVES, BLOCKS AND VALVES. 
Haiss Mfg. Co., Inc., Geo. 


SINK AND FLOAT TESTERS. 


Pennsylvania Crusher Co. 


STEAM SHOVELS. 
Ball Engine Co. 
Osgood Co., The. 


STUCCO RETARDER. 
National Retarder Co. 


TIRES—RUBBER 
Goodrich, B, F., Co. 


TRAMWAYS. 
Ambursen Compa <! 
American Steel & Wire Co. 
Link Belt Co. 


TUBE MILLS. 
Allis-Chalmers Manufacturing Coe. 
Power & —s, Mach, Co. 
Smidth & Co., L. 


WALL PLUGS AND TIES. 
Canton Metal Ceiling Co. 
Sykes Metal Lath & Roofing Co. 


WATERPROOFING. 
Cabot, Samuel, Inc. 
Carolina Portland Cement Ce. 
Ceresit Waterproofing Co. 
General Fireproctag Co. S20. The. 
Sandusky Portland 
Trus-Con Laboratories, 


WEIGHING MACHINES. 
Schafer or Bos, & Be Equip. Co. 


WIRE AND WIRE FENCING. 
American Steel & Wire Co. 


WIRE EOPE. 
pmerienn Steet & ty Co. 
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WHITE TRUCKS 


PREDOMINATE in this 
Country TWO to ONE 


HE truck users of this country purchase each year twice as many White 

Trucks as trucks of any other make, and further recognize their superiority 
by paying a higher purchase price for White Trucks. This predominance is not 
confined to a few localities or special lines of business. It is nation wide, among 
all classes of users, ranging from retail butchers to the great packers, from small 
municipalities to the United States Government, from local oil distributers to the 
chief refining companies, from small retail merchants to the big department stores. 
A significant feature of White Truck distribution is the high percentage of mul- 
tiple and repeat purchases by concerns whose transportation experts know exactly 
what a given truck is worth. 


STABILITY OF SERVICE AND PERMANENCE 
OF ORGANIZATION 


Large output warrants a degree of service to White owners which no lesser 
distribution can support. It insures also a stability and permanence of organi- 
zation on which owners can confidently rely »» no inconsiderable asset in these 
days of elimination and consolidation in the motor industry. The purchase of a 
White Truck is an investment with high net earning power behind it and with 
permanence, both of truck value and of White Company service. 


Some of the Larger Users, Owning 15 or more White Trucks 


B. Altman & Company B. F. Goodrich Company . . . . 18 The Rosenbaum Company . 
Armour & Company Gulf Refining Company ... .192 Schulze Baking Company. 
Associated Bell Telephone Co’s . Joseph Horne Company... . W. & J. Sloane 

Atlantic Ice & Coal Corporation. Kaufmann Brothers Southern Express Company. . . 
Atlantic Refining Company. . . Kaufmann & Baer Company . . Standard Oil Co. of California . 
City of Baltimore Los Angeles Brewing Company . Standard Oil Co. of Indiana . 
Boggs & Buhl, Inc Mandel Brothers 1 Standard Oil Co. of New York. 
City of Boston The May Company Standard Oil Co. of Ohio . 

City of Cleveland National Casket Company Stern Brothers 

Cleveland-Akron Bag Company . New York Board of Fire Under- Supreme Baking Company . . 
Coca Cola Bottling Companies . writers i Union Oil Company of California 5 
The T. Eaton Company, Ltd. . Oppenheim, Collins & ay United States Government Post 
Gimbel Brothers Frank Parmelee Company . . 8 Office Department 1 
Glacier Park Transportation Co. City of Pittsburgh i Ward Baking Company 


The Above 40 Owners Operate a Total of 1713 White Trucks 


The WHITE COMPANY, Cleveland 
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War's Waste of Horses 
Sends Prices Soaring 


Do you know that this country’s exports of horses have jumped 1700% ina 
year? This amazing fact is disclosed in a recent official report of the United 
States Government. Exports of horses for the fiscal year ending June 30th, 
1915, were $64,000,000 as compared to $3,500,000 for 
the year ending June 30th, 1914. 





There is no need for us to interpret the meaning of 
these figures to the business men who depend upon 
horses for delivery or transportation service. Obvi- 
ously it will be years before the soaring prices of 
horses can return to a normal level, if, indeed, they 


ever do. 
The Worm-Gear 


Under the circumstances we believe that you would All Pierce-Arrow Trucks 
be interested in reading our booklet, “Pierce-Arrow Some Gives abhints 
Motor Trucks.” It makes no extravagant claims for fooave tantse anaae te 
motor trucks in general or the Pierce-Arrow in par- Ot en ee 
ticular. But it does tell in an interesting way, and 
largely by means of actual photographs, exactly 
what Pierce-Arrow Motor Trucks are doing in many different lines of 


business. We shall be glad to send you a copy. 











THE PIERCE-ARROW MOTOR CAR COMPANY, Buffalo, N. Y. 
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Webster 
General Catalog No. 42 


This is our newest general Catalog, No. 42; it is just ready for distribution 
In it will be found illustrations and descriptions of the equipment which we de 
sign and manufacture for 


The Cement Mill, Gypsum Mill, Plaster Mill, Stone Crushing and Storage In 
stallations, Sand and Gravel Screening and Washing Plant, for the General 
Contractor—wherever Concrete Materials are handled in quantity. We include 


Cylindrical Screens Belt Conveyors 
Cyclone Screens Steel Aprori Conveyors 
Jacketed Screens Screw Conveyors 
Feeders Bucket Elevators 
Heavy Bearings Pan Conveyors 
Friction Clutches Open Top Carriers 


\nd many other similar items including chains and sprockets for elevating and 
conveying and power transmission service. 


Catalog No. 42 Sent on Request 


but we ask that you state in your letter or card the 
nature of your business—whether cement, crushed 
stone, lime, sand and gravel, or contracting 


The Webster M’f’g Company 


Tiffin, Ohio 
Chicago ‘oe New York 
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Lime Hydrators, Kilns, 
Calcining and Quarry Cars 





ee 


No. 217-H Rocker Side Dump Car 
Also made in end dump. Above 





Bnd gant Gone Car kad gg AR — —_ 
Reduce Your Handling Costs 
BY USING 








ATLAS CARS AND LOCOMOTIVES 


Where a trolley wire or third rail is un- 
desirable investigate our storage battery 
locomotives. Made in several styles and 
sizes. Cars to suit every requirement. 


THE ATLAS CAR & MFG. CO. 


cs Cleveland, Ohio 














The most thorough and efficient 
Mixes of Plaster, Cement and 
Dry Materials. Send for Circuler. 


W. D. DUNNING, Wate: St. Syracuse. N:¥. 





ee SONGS FOR PERMANENC 


New Dedtinaiis for You 


Lots of homes need cement walks 
ots of old sidewalks could be repl 
ement sidetbalics. 


Why not go after soz... of this work, furnishing 
Then 
turn the prospect over to a contractor to close up, 


owners information and approximate prices? 


raining his good will and the use of Atlas 


Atlas Co-operation 


repli L¢ ed 





with 


the 





Chere are numerous little plans that will increase 
vour business and profits if followed up systematically. 
[t's part of our service to furnish our dealers with 


these suggestions 


[Information will be sent gladly upon request 
will also send you each month free the Atlas Almanac, 


containing interesting and helpful suggestions. 


We 





ment walks 


ind Atlas White Stucco home. 
other opportunities like this, 


The Atlas Portland bce Cosine 


30 Broad Street. New York 


Philadelphia Bostor St. Louis 


Corn Exchange B 
Minneapolis 








tg tandard ; By in ich all iX 
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ank Bldg., 


kes Moines 


Chic: ago 
Dayton 





























